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Continental Casualty 
Forming Reinsurance 
Division February 1 


To Provide Complete Reinsurance 
Facilities for All Lines of 
Risks Except Life 


McKERROW SUPERINTENDENT 


Many Years With Griffiths, Tate 
of London and Chicago, Lloyd’s 
Brokers; Came to U. S. in 1951 


Continental Casualty Co., Chicago, to- 
day announces that it is establishing a 
reinsurance division. The new depart- 
ment, which will be in full operation on 
February 1, will provide complete rein- 
surance facilities all lines of busi- 
ness except life insurance. 

“In entering this specialized field,” 
said Roy Tuchbreiter, president, “Con- 
tinental continues its long established 
policy of increasing the company’s use- 
fulness. The company some years ago 
became aware of a widening need for 
more and improved domestic reinsurance 
facilities for other types of 
business. 

“With entry insurance 
business within Conti- 
nental now has the ability to serve any 
and all public insurance needs. The com- 
pany has the necessary financial 
strength, organization and experience to 
further expand its usefulness. The new 
reinsurance division is a logical out- 
growth of these advantages.” 


for 


serving 


into the fire 
recent months, 


also 


McKerrow Heads Department 


At the head of the new department 
will be Vincent S. McKerrow, superin- 
tendent, who brings to his management 
post a long background of experience in 
the reinsurance field. He began his in- 
surance career in June, 1927, when he 
became associated with Griffiths, Tate 
(Insurance), Ltd., Lloyd’s brokers, Lon- 
don. For more than 15 years he has had 
complete executive supervision of all 
non-marine business transacted by that 
firm throughout the world. In 1945 he 
was elected to the board, being the sec- 
ond “working” executive to be so hon- 
ored. In January, 1949, he was made an 
underwriting members of Lloyd’s. 

Two years later, Mr. McKerrow was 
sent to Chicago to establish an Illinois 
corporation under the style of Griffiths, 
Tate (Insurance), Ltd. As executive head 
of the new American office, he was re- 
sponsible for the development and super- 


(Continued on Page 19) 
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the sad story of the 


family 


Look out, Pa! There’s 
safety under foot, but 
danger overhead. No 
telling what will cause 
an accident these days. 
Even the most careful 
families need L & L 
Personal Accident in- 
surance. 


London & Lancashire 
GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LID. © ORIENT INSURANCE COM. 
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Protection against 


In 1928, and again in 1929, a railroad executive bought GUARDIAN 
LIFE protection. In 1932 he became totally disabled with tuberculosis. 


“Thank you,” he writes in 1953, “for all the help and kindness 
you have shown me throughout my long illness. It is very trying 
to give up almost everything—an experience that is as hard to 
bear mentally as physically. 1 have tried to show my appreciation 
by telling my friends and relatives how much your help has meant 
to me and my family.” 


GUARDIAN'S Disability Income Provision ($10 per month per $1,000) is available 
with all our regular policies—inciuding term—to men ages 15 to 50. Get full 
Particulars from your nearest GUARDIAN office. 


LIFE-ACCIDENT AND HEALTH 


A GUARDIAN 
$e Shuunence Company 
OF AMERICA 


NEW YORK 3, N. Y. 
INSURANCE IN FORCE 


FIFTY UNION SQUARE 
OVER A BILLION DOLLARS 











State Supervision 
Will Continue If 
Regulation Is Able 


Commissioners at Miami Beach 
Hear President Martin Praise 
Cooperation With Industry 


KNOWLTON V.P. OF NAIC 


Florida Officials Praise Current 
Type of Supervision 
of Insurance 


By Don WELLENKAMP 
Miarw 


delegates 


Beach—With 
registered by 


more than 1,000 
November 30 
noon the midwinter meeting of the 
National Association of Insurance Com 
missioners got off to a good start with 
19 committee and subcommittee meetings 
on the first day’s agenda. 

The Sans 
presented the appearance of a 
throughout the first day but the smoot] 


pro- 


Souci, headquarters hotel, 


beehive 
runhing efficiency of the multiple 


grain of simultaneous meetings was 
tribute to the administrative ability 


Hugh Tollack, 


charge of arrangements. 


assistant secretary 
Among the Monday morning sessions 

was that of the uni- 

form qualifications and licensing laws at 


subcommittee 


on 


which the industry was given an oppor- 
tunity to express its approval or dis- 
approval of the so-called model licensing 
law and then in executive the 
subcommittee voted to recommend ap 
proval of the bill as amended. 


session 


Aetna Life’s Group Suggestions 

Rules and regulations covering sale ol 
credit life and accident and health were 
discussed by a subcommittee under the 
chairmanship of Commissioner Frank 
Sullivan of Kansas but no definite 
tion was taken with adjournment 
later date during the convention. 

Commissioner Wade O. Martin, Loui 
siana, chairman of the Commissioners 
considering insurance sales on U.S. mili- 
tary bases, reported that national pub- 
licity since the issuance of the Defense 
Department directive of May 27 had 
proved to be of considerable help in cor- 
recting the situation and eliminating pre- 
vious evils. Mr. Martin added that in 
Louisiana when requests were received 
from commanding officers to determine 
if specific soliciting companies meet the 
minimum requirements of the directive, 
affidavit questionnaires were relied upon 
rather than going to the expense of 
special examination of the companies 
involved. It Was pointed out that there 
was no need for action except in cases 
where specific requests had been re- 
ceived. 

Attendance was heavy at the subcom- 
mittee meeting to study the subject of 
Group life insurance under chairmanship 
of Commissioner Charles R. Fischer of 
Iowa. Oren PD. Pritchard, chairmsn. 
state legislative committee, NALU, re- 


ac- 
to a 


(Continued on Page 4) 
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One of the Greatest 
Investments in History 


The Louisiana Purchase, made by the United 
States in December 1803, a scant 16 years after the 
framing of the Constitution in Independence Hall, 
has proved one of the wisest and most profitable 
investments in history. Covering 13 states from 
Canada to the Gulf, this territory was bought from 
France for 23 million dollars. In a single year, 
the value of farm crops alone from this territory 
totals more than 200 times the entire purchase 
price. In one stroke, a young nation had bought 
future power, prestige and national security. 





Your Greatest Investment... 































THE PENN MuTUAL LIFE INSURANCE COMPANY ¢ INDEPENDENCE SQUARE, PHILADELPHIA 


cal Christmas gift that grows in value through the years. 


an Independence Plan 
for Your Child This Christmas 


Just as the Louisiana Purchase insured the economic welfare 
of a young country for years to come, so a Penn Mutual 
Independence Plan for your child could be one of your 
greatest investments for his future welfare. 


A surprisingly small initial cost on your part will start him 
on the road to financial independence. For as little as $10 
a month, you can establish a $10,000 estate for him through 
an insurance program that can be useful in many ways 
throughout his lifetime. 

Callin your Penn Mutual Underwriter today and let him ex- 
plain how an Independence Plan for your child can become 
his greatest asset next to his American heritage—a practi- 








PENN Mutua. Business Is SOLD ONLY BY PENN MutruAL CAREER UNDERWRITERS 
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Commissioner Holmes, Montana, Criticizes Handling 


Of Triennial Report on Equitable Society 


Insurance Commissioner John J. Holmes 
of Montana did not like the manner in 
which the New York State Insurance De- 
partment handled the triennial report on 
Equitable Society, the New York Super- 
intendent’s attack on Chairman Thomas 
I. Parkinson of the Society and he ques- 
tioned the power and judgment of the 
New York Superintendent relative to some 
of the conclusions in the report. In con- 
sequence, the Montana Superintendent 
wrote the following letter to Superin- 
tendent Alfred J. Bohlinger: 


Dear Superintendent: 

The more I have studied your Western 
Union telegram of October 29, 1953, and 
mimeographed release of action taken 
by the board of directors of the 
Equitable Life Assurance Society as 
well as copies of press releases, ap- 
parently approved by your office, all re- 
lating to the Thomas I. Parkinson mat- 


ter, the more I am reminded of that: 


oft quoted, yet pointed fable of the fly 
which lit on the hub of a chariot wheel 
just as the lumbering conveyance, pulled 
by fiery, black chargers started down a 
dusty road. After a few minutes of ac- 
tion by the spirited animals and the 
jarring and jolting of the chariot over 
the fly looked back and glee- 
“Boy! See what a dust I 


the road, 
fully cried: 
raised.” 
The Charge of Favoritism 

The Parkinson case causes me to stop 
and wonder if your Insurance Depart- 
ment is so amply provided with funds 
and personnel as to permit such a lavish 
waste of time and money as has been 
expended in the case, where the report 
on the examination of the company and 
the record established by your submis- 


sions indicate the involved insurance 
company “* * * is in sound financial 
condition” and the complained of acts, 


in no manner, affected the public. 

The basis of this entire “dust storm” 
seems to be that your Department’s com- 
plaints are chiefly directed “toward 
methods of procedures and acts of 
favoritism by Mr. Parkinson, particular- 
ly in reference to the employment of the 
services of his own sons.” The release 
seems to indicate your charges allege 
acts of “nepotism” on Mr. Parkinson’s 
part, in placing advertising contracts with 
an advertising agency with which one of 
his sons was connected, and employing 
a legal firm with which another son was 
connected as legal counsel for the society. 

Since when did Government assume 
to dictate where and how the affairs of 
Private industry should conduct its 
private affairs so long as the practice is 
not detrimental to the affairs of the 
public which may be dealing with the 
private industry ? 


Poses Questions 


Is it possible that “the political pow- 
ers” in Albany who appointed you as 
Superintendent of Insurance of the State 
of New York, under the rule of the New 
York law making the Insurance Super- 
intendent an appointive officer, had 
selected advertising firms through which 
“big business,” domiciled in New York, 
should place their advertising and that 
the failure of those connected with “big 
business” to follow the rule, would 
wreak the vengeance of the appointing 
power? Is it possible that “the political 
powers” responsible for your appoint- 


ment, had selected private law firms 
which New York “big business” should 
use for legal work and no one connected 
with “big business” could break the rule 
without being penalized? If this be true, 
then, Mr. Superintendent, I must assure 
you, you have truly and faithfully served 
your masters. If it be not true. then 

cannot understand why, when this situ- 
ation first arose, you did not call a 
meeting of responsible representatives 
of the insurance industry and a work- 
able representation of the various Insur- 
the states in 


ance Commissioners of 
which the company is licensed, espe- 
cially those states which, under the 


NAIC rule participated in the examina- 
tion, and talk the matter over, and 
determine what occasioned the com- 
plaints and further determine if the 
subject really concerned state super- 
visory action when, in reality, the public 
was in no manner being injured. 

No, Mr. Superintendent, I cannot con- 
done your actions in this matter. I be- 
lieve it to be the duty of state insurance 
supervisors to protect the insuring pub- 
lic, and interfere with internal company 
operations only where such operations 
are detrimental to the good of the pub- 
lic. The releases made by you have not 
hinted this question was involved. The 
financial report and report of company 
development made under Mr. Parkin- 


son’s administration, seemingly negatives 
any such thought. 


Scarecrow of Federal Supervision 


Press reports and comments seemingly 
wish to raise the point that in this par- 
ticular case you planted the “scarecrow’ 
of Federal supervision in the field of the 
insurance industry. I have been led to 
believe that the political ideology of your 
appointing superior was to leave business 
to business and keep Government out of 
business. I presume by your retention 
of the appointed office, you must be in 
step with that ideology, or is the phrase 
“business to business and Government 
out of business” merely “double talk” to 
catch the eye of the unwary voter? 

It is my opinion, matters of this 
description are not the concern of any 
one Insurance Department. Such matters 
concern all of those Departments in 
which a company is licensed to do busi- 
ness. Before any one state insurance 
supervisor should take it upon himself 
to act as judge, jury and executioner, 
he should assemble a_ representative 
cross-section of other state insurance 
supervisors as well as_ representatives 
of the industry and determine the pro- 
cedure to be taken, or if the matter is 
so trivial, as, apparently, the Parkinson 
case seems to be, to expend no further 
time and energy in the matter. 


ALC State Vice Presidents for 1954 


The names of the state vice presidents 
who will represent the American Life 
Convention for the year 1953-54 have 
been announced by Convention President 
Ralph R. Lounsbury. Mr. Lounsbury is 
also president of the Bankers National 
Life Insurance Co. of Montclair, N. J. 
The selection of these officers is made 
annually. 


The vice presidents named for the 
year 1953-1954 are as follows: 
Alabama—William J. Rushton, presi- 


dent, Protective Life, Birmineham; 
Arizona—J. Carl Osborne, president, 
Commercial Life, Phoenix; Arkansas— 


Beloit Taylor, vice president and gen- 
eral counsel, National Old Line, Little 
Rock; California—George B. Gose, vice 
president and general counsel, Pacific 
Mutual, Los Angeles; Colorado—Carl E. 
Lien, president, United American Life, 
Denver; Connecticut—Berkley Cox, gen- 
eral counsel, Aetna Life, Hartford; Dela- 
ware—Claude L. Benner, president, Con- 
tinental American, Wilmington; District 
of Columbia—Samuel W. Hauser, presi- 
dent, Peoples Life, Washington; Florida 
—S. Kendrick Guernsey, president, Gulf 
Life, Jacksonville; Georgia—W. C. Tur- 
pin, vice president and counsel, Bankers 
Health & Life, Macon; Idaho—E. T. 
Taylor, president, Grange Mutual Life, 
Nampa; I]linois—Howard C. Reeder, ex- 
ecutive vice president, Continental As- 
surance, Chicago; Indiana—E. Kirk Mc- 


Kinney, president, Jefferson National 
Life, Indianapolis; TIowa—William F. 


Poorman, president, Central Life Assur- 
ance, Des Moines; Kansas—W. J. 
Bryden, Jr., president, Victory Life, 
Topeka; Kentucky—Morton Boyd, presi- 
dent, Commonwealth Life, Louisville; 
Louisiana—S. S. Goldman, vice president 
and general counsel, Pan-American Life, 
New Orleans; Maine—Rolland E. Irish, 
president, Union Mutual Life, Portland; 


Maryland — Stanford Z. Rothschild, 
president, Sun Life of America, Balti- 
more; Massachusetts—O. Kelley Ander- 
son, ‘president, New England Mutual, 
Boston; Michigan—John Panchuk, gen- 
eral counsel, Federal Life and Casualty, 
Battle Creek; Minnesota—George W. 
Wells, president, Northwestern National 
Life, Minneapolis; Mississippi—P. K. 
Lutken, president, Lamar Life, Jackson; 
Missouri—W. T. Grant, chairman of 
the board, Business Men’s Assurance, 
Kansas City; Montana—R. B. Richard- 
son, president, Western Life, Helena; 
Nebraska—R. E. Kiplinger, president, 
Guarantee Mutual, Omaha; New Hamp- 
shire—John V. Hanna, president, United 
Life and Accident, Concord; New 
Jersey—John S. Thompson, vice chair- 
man of the board, Mutual Benefit Life, 
Newark; New York—J. Howard Oden, 
president, North American Reassurance, 
New York; North Carolina—Bascom 
Baynes, president, Home Security Life, 
Durham; North Dakota—Otto Haaken- 


stad, president, Western States Life, 
Fargo; Ohio—Carl Mitcheltree, presi- 
dent, Columbus Mutual, Columbus; 


Oklahoma—Harry L. Seay, Jr., president, 
Atlas Life, Tulsa; Oregon—Raymond R. 
Brown, president, Standard Insurance 
Co., Portland; Pennsylvania—Malcolm 
Adam, president, Penn Mutual Life, 
Philadelphia; South Carolina—Francis 
M. Hipp, president, Liberty Life, Green- 
ville; South Dakota—F. L. Bramble, 
chairman of board, Midland National 
Life, Watertown; Tennessee — Douglas 
Henry, vice president and general coun- 
sel, National Life and Accident, Nash- 
ville; Texas—S. E. McCreless, president, 
American Hospital and Life, San An- 
tonio; Utah—George J. Cannon, execu- 
tive vice president, Beneficial Life, Salt 
Lake City; Virginia—Charles A. Taylor, 
president, Life Insurance Co. of Virginia, 
Richmond; Washington—R. L. McGin- 
nis, president, New World Life, Seattle; 
Wisconsin—J. H. Daggett, president, Old 
Line Life of America, Milwaukee; 
Manitoba—H. W. Manning, vice presi- 
dent and managing director, Great-West 
Life, Winnipeg; Ontario—E. C. Gill, 
president, Canada Life, Toronto; Quebec 
—George W. Bourke, president, Sun Life 
of Canada, Montreal. 





N. Y. Managers Dinner 
At Waldorf on Dec. 9 


SILVER ANNIVERSARY AFFAIR 





Company Presidents and Agency Vice 
Presidents To Be Honored 
Guests This Year 





The silver anniversary dinner of The 
Life Managers’ Association of Greater 
New York, Inc., will be held on Wednes- 
day, December 9 at the Waldorf Astoria. 
This year the Association is departing 
from its usual custom of having one 
honored guest and is giving the dinner 
in honor of the presidents and agency 
vice presidents of the companies repre- 
sented by its membership. 

Many of the honored guests will be 
in town during the week of December 6 
to attend the various industry functions 
scheduled at that time. There will be no 
formal addresses. 

Among those invited to be seated on 
the dais are Alfred J. Bohlinger, Super- 
intendent of Insurance, State of New 
York; Richard E. Pille, president, Life 
Insurance Agency Management Associ- 
ation; Dr. Earl C. Bonnett, president, 
Medical Directors Association; Edmund 
Fitzgerald, chairman of the board, In- 
stitute of Life Insurance; Chauncey D. 
Cowles, Jr., president, Life Underwriters’ 
Training Council; Ralph R. Lounsbury, 
president, American Life Convention; 
Richard ©. jpn = ip nap Society of 
Actuaries; Gerald W. Page, president, 
American "Society of Chartaand Life Un- 
derwriters; Robert C. Gilmore, Jr., pres- 
ident, National Association of Life Un- 
derwriters; Frank B. Alberts, president, 
New York State Association of Life Un- 
derwriters; the president, Life Insurance 
Association of America (to be elected 
December 9); and F. W. Ecker and C. J. 
North, president and vice president, re- 
spectively, of Metropolitan Life, com- 
pany with which Thomas L. O’Hara, 
president of Life Managers Association, 
is connected. 

Mr. O’Hara has announced that Lam- 
bert M. Huppeler, CLU, is in charge of 
the dinner committee assisted by James 
F. MacGrath, Jr. Wheeler H. King, 
CLU, and George P. Shoemaker, CLU. 
The reception committee, working with 
Mr. Huppeler, is composed of Jules An- 
zel, Irving S. Bober, CLU, M. L. Camps, 

Tohn H. Evans, Harry ostoody CLU, 
3enjamin D. Salinger, CLU, Louis W. 
Sechtman, CLU, Arthur L. Sullivan, and 
S. Samuel Wolfson. 


New Chairman of 
ALC Committees 


President Ralph R. Lounsbury of 
American Life Convention has appointed 
the 1954 standing committees of ALC, an 
organization of 233 legal reserve life 
companies. Chairmen of the committee 
follow: 


Accident and health: Harry J. Stewart, presi- 
dent, West Coast Life. 

Actuarial committee: M. R. Dodson, execu- 
tive vice president, Ohio National. 

Agents and agencies: Harry V. Wade, presi- 
dent, Standard Life of Indiana, 

Company relations: H. Clay Evans, president, 


Interstate L. and A. 


Convention meetings: Smith, vice 


Virgil H. 


president, Beneficial Life. 
Coordination of activities: Byron K. Elliott, 
executive vice president, John Hancock. 
Departmental supervision: B. Anderson, 


Connecticut General. 


vice president and counsel, 
president, Federal 


Finance: L. D. Cavanaugh, 
Life. 


Home Office administration: C. O. Sullivan, 


executive vice president, Midland Mutual. 

Insurance regulation: Berkeley Cox, general 
counsel, Aetna Life. 

Investment problems: Frank J. Travers, vice 
president of securities, American United. 

Medical examinations: John E. Boland, medi- 
cal director, Country Life. 

Medical examinations subcommittee: James P. 
Donelan, vice president, Guarantee Mutual. 

Program: Ralph R. Lounsbury. 

Health Insurance Council: Paul H. Rinker, 
vice president, Continental Assurance. 

Resolutions: R. L. Burns, president, Farmers 
and Bankers. 

Uniform laws: Clarence L. Peterson, vice 
preston and counsel, Ohio State. 

Board of regents, Life Officers Investment 
Seminar: Richard Boissard, president, National 
Guardian. 











Page 4 








December 4, 1953 





Commissioners Meeting 
(Continued from Page 1) 


ported that it was agreed upon by the 
three associations representing the in- 
dustry that the $20-$40,000 limit formula 
should be followed. Albert Pike, actuary, 
Life Insurance Association of America, 
concurred. Mr. Pike also reopened the 
old question of the 31-day conversion 
privilege and stated there was no longer 
any need for the 45-day period now 
that notification is required. He _ pro- 
posed a return to the 31-day system. 


Several proposals eminating strictly 
from the Aetna Life, and not yet pre- 
sented to any industry organization, 
were submitted by S. D. Juliani of that 
company. i 

Among the Aetna Life’s suggestions 
were these: That the minimum number 
of lives be reduced from 25 to ten 
with appropriate evidence of insurability 
where desired; that the 20-40 rule 
should be made strict enough to elimi- 
nate avoidance by technicality: that the 
facility of payment clause in Group life 
contracts be liberalized to allow the for- 
mer amount of $500 rather than the 
present too limited figure of $250; and 
that the facility of payment clause be 
modified to permit monthly instalments 
of not more than $100 in cases involving 
minors and incompetents. Mr. Juliani also 
pointed out that, in the opinion of his 
company, group insurance, particularly 
disability contracts, should be maintained 
during periods of strike and bor dis- 
putes and that such provision should be 
arranged. 

Final session was that of the execu- 
tive committee with Commissioner Don- 
old Knowlton of New Hampshire presid- 
ing. Mr. Knowlton was elected to the 
post of vice president and Commissioner 
ce Lawrence Leggett of Missouri was 
elevated to chairman of the ge 
committee. Commissioner Walter Dell 
Davis of Mississippi was named mem- 
ber-at-large of the committee replacing 
Waldo C. Cheek resigned. Artemas C. 
Leslie, Signe te Commissioner, was 
put on the executive committee as zone 
representative as wes Commissioner 
Charles S. Jackson of Maryland. 

It was announced that the June meet- 
ing would be held in Detroit and the 
mid-winter meeting in New York next 
December, dates to be announced later. 

A resolution was presented calling for 
the appointment of a special committee 
to study the practices of aciahaetand 
insurors, such committee to report at 
the June meeting with recommendations 
for appropriate action. 

Sentimental highlight of the social side 
of the jam-packed program was the 
leisurely and delightful annual reception 
and luncheon of the Internationa] Passe 
Club whose membership comprises for- 
mer Insurance Commissioners and Su- 
perintendents of the United States and 
Canada. This took place in the Crystal 
Room of the San Souci Hotel. Major 
M. J. Harrison of Arkansas, perma- 
nent president of this unique organi- 
zation, presided at the luncheon which 
was well attended by present as well as 
former Commissioners and to which 
members of the press were also invited. 

Ernest Palmer, former Illinois Direc- 
tor of insurance, ringmaster for the oc- 
casion, gave a barrage of stories old and 
new. After exhausting his repertoire but 
not his listeners, the ringmaster called 
on J. Edward Day, also a former Illinois 
Director, who delivered a humorous ad- 
dress. Waldo Cheek, former North Car- 
olina Commissioner. was given the honor 
of presenting the gavel to NAIC presi- 
dent, D. D. Murphy, South Carolina 
Commissioner. 


Good State Regulation Best Way 
to Stop United States Supervision 


President D. D. Murphy (South Caro- 
lina Commissioner) in addressing NAIC 
warned that the threat of governmental 
regulation of insurance is still some- 
thing to worry about, but he believed 


that the fine type of state insurance 
regulation with the fine spirit of coopera- 
tion between the industry and the state 





DONALD KNOWLTON 


Departments is satisfying the public. 

3ut this same spirit of cooperation 
which has existed between the industry 
and the state Departments, especially 
since the SEUA decision, must be main- 
tained,” he warned. He said he planned 
to request the executive committee of 
NAIC to invite representatives of the 
industry “to lay before the Commission- 
ers their best thinking on possible solu- 
tions to criticisms made by certain peo- 
ple of the industry.” One thing he had 
in mind was differences of opinion rela- 
tive to uniformity. He also hoped that 
NAIC executive committee would ae 
a special group to confer with the U. 
Senate Judiciary Committee on its we 
of regulation of mail order insurance 
companies. 


Acting Governor Praises States 


Acting Governor Charles E. Johns of 
Florida (a general insurance agent) was 
introduced to the convention by Com- 
missioner Larson of Florida. He paid 
tribute to state insurance supervision 
and made a strong plea for stricter 


Florida insurance laws. He said present 
state insurance regulation reduces to a 
minimum the operations of fly-by-night 
companies. He opposed Federal regula- 
tion of insurance. In a humorous vein 
he said he felt that insurance is becom- 
ing too complicated, not only for the 
insurance buying public but for the 
agent as well. In a bid for simplifica- 
tion of policies and procedures he 
said that when he leaves public office 
in the undetermined future he thought 
it might be necessary for him to go 
back to school to catch up with changes 
in the business before he could resume 
operation of his agency. 

Following the plenary session a reso- 
lutions committee was appointed con- 
sisting of Bowles, Virginia; Smith, 
Texas; Jones, U tah : Allyn, Connecticut, 
and Martin, Louisiana. 

There were no meetings Tuesday 
afternoon. Many boarded special buses 
for Tropical Park Race Track. Six deep- 
sea fishing boats also were lined up for 
those who preferred that recreation. 

Chairman and co-chairman of registra- 
tion committee are Winston W. Wynn, 
president of Florida State Association 
of Life Underwriters, and Frank Gabor, 
Gabor Insurance Agency, Miami. RB: 
Walker of Hollywood, Fla., is vice chair- 
man of the committee handling registra- 
tion. Entertainment committee is headed 
by R. Kirk Landon, son of the late Kirk 
A. Landon, founder and chairman of 
American Bankers Life of Florida. Co- 
chairman is Commissioner Ralph R. 
Kaplan, president of State Fire & Casu- 
alty of Miami. J. Edwin Larson of Florida 
is host Commissioner Donald J. Wellen- 
kamp, representing The Eastern Under- 
writer, was appointed to serve as host to 
visiting members of the press. 


May Hold Agents Liable 


Insurance Commissioners were inter- 
ested this week in a statement made in 
Charleston, W. Va., by Commissioner 
Thomas J. Gilhooly of that state relative 
to Reliance Life & Casualty of Phoenix, 
Ariz., not licensed but asking agents in 
West Virginia to solicit business in his 
state. He said that agents might become 
personally liable for contracts they make 
and fined for misdemeanor. 





Pride In Our Management 


Since 1892 the Provident has had three presidents — Thomas 
Maclellan from 1892 to 1916; his son, Robert J. Maclellan 
(now board chairman) from 1916 to 1952; and his grandson, 
Robert L. Maclellan, who became president in 1952 after 23 
years with the company. This fact, plus the fact that the other 
Provident executives all have had many years’ service with the 
company, can best be summed up by the phrase “stability of 


management.” 


All this adds up to the fact that even the oldest Provident Life 
Producer is operating today under the same type of progressive 
management that prompted his original decision to join the 
company — and he can be sure of operating under the same 
type of business philosophy in the years ahead. 


a 


PROVIDENT LIFE & ACCIDENT INSURANCE COMPANY 


LIFE WITH 
PROVIDENT 


-Since 1887 





4 LIFE ACCIDENT SICKNESS HOSPITAL SURGICAL MEDICAL 








States’ Sub-Committee To 
Study Income and Expenses 


At a meeting of the life insurance 
committee of the Commissioners meet- 
ing in Miami Beach on Wednesday 
morning of this week the committee 
authorized the appointment of a sub- 
committee for the purpose of studying 
the problem of allocation and reporting 
on both income and expense of the life 
insurance business. Superintendent Bohl- 
inger had requested the appointment of 
this committee which was concurred in 
by the industry with the reservation that 
it did not believe the same necessary. 

The life committee also voted to amend 
the model Group Life definition to incor- 
porate $20,000 - $40,000 limits. 


Constitution-Sterling Merger 
Filed With California Dept. 


Application has been made to the 
California Department of Insurance by 
the Constitution Life of Los Angeles 
and the Sterling Insurance Co. of Chi- 
cago for approval of a merger of the 
two companies and. issuance of a cer- 
tificate of authority to the surviving 
company to transact life and disability 
insurance in California. 

The merger is sought by the compa- 
nies as the result of an article of agree- 
ment made September 25, 1953. The plan 
is to merge the two companies with the 
Sterling as the surviving company, and 
the survivor to change its name to Con- 
stitution Life Insurance Co., with the 
home office in Los Angeles. In affecting 
the merger the Sterling agrees to pay 
Constitution stockholders $18.37 per 
share for their stock. 

Stockholders of both companies, at 
special meetings in Chicago and Los 
Angeles held in October, ratified the 
terms of the merger by a vote in ex- 


cess of the required number of shares. 


Fort Worth General Agent 

Appointment of Joseph W. Hays as 
general agent of Manhattan Life in Fort 
Worth, Texas, has been announced by 
the home office. Mr. Hays will have his 
offices in the W. T. Waggoner Building. 

A graduate of Texas Christian Uni- 
versity, Mr. Hays served in the Army 
Air Forces during World War II. Flying 
out of England with the 446th Heavy 
Bombardment Group of the 8th Air 
Force, he was in combat as the pilot of 

B-24 bomber. 

After the war, he entered the life in- 
surance business with the John Hancock 
in Fort Worth. Five years later, he be- 
came branch manager in Tyler, Texas 
for the American Hospital and Life. 


Joins Kelley-Baum Agency 

Robert M. Leslie, for the past seven 
years affiliated with Station WWJ, has 
joined the staff of the Kelley-Baum 
Agency, general agents in Detroit of 
Manhattan Life. 

Prior to serving in the Army in World 
War II, Mr. Leslie entered radio broad- 
casting in Kansas City, Mo. with KCMO, 
after an initial career in the Little 
Theater and free lance radio acting. 
Later he became assoicated with Station 
WLW in Cincinnati. From 1943 to 1946, 
while in the service, he was frequently 
heard on Army broadcasts and was ac- 
tive in war bond drives, making many 
personal appearances. 

Since his discharge from the armed 
forces, Mr. Leslie has remained active in 
both radio and television. He is a native 
of Detroit and was educated in the De- 
troit Public School System. 


Girl Wins $1,000 
Mass. Mutual Award 


Loretta Stomsky, 21, has received the 
largest award the Massachusetts Mutual 
has yet given under its employe sug- 
gestion system. A member of the Group 
sales department the company gave het 
$1, 000 for a new method she conceived 
for producing Group insurance emplove 
booklets. 
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Robert W. Staton Resigns 
From United States Life 





ROBERT W. STATON 


Robert W. Staton has resigned as su- 
perintendent of agencies for the United 
States Life, effective December 1. 

Mr. Staton has been with the United 
States Life since March, 1950. During 
this period the company has more than 
doubled its total of general agencies. 
Also paid Ordinary production for 1953 
will be more than twice the amount in 
1949. Total Ordinary insurance in force 
is up approximately 45% since Mr. Sta- 
ton joined the company. 

Prior to coming with the United 
States Life, Mr. Staton was with the 
Occidental Life of California. Upon 
graduating from the University of Ore- 
gon he joined the Occidental as an 
agent. After five years in the field he 
was brought to the home office agency 
department where he served for 11 years 
prior to joining the United States Life. 

Mr. Staton has not announced any fu- 
ture plans. 





SIDNEY A. KENT NAMED 





Appointed Executive Director of Pruden- 
tial’s Mid-America Home 
ce 

Appointment of Sidney A. Kent, CLU, 
as executive director of agencies for The 
Prudential’s Mid-America home office in 
Chicago, was announced by James E. 
Rutherford, vice president in charge of 
the company’s Mid-America operations. 

Speaking at a luncheon in the Drake 
Hotel, Mr. Rutherford said that Mr. 
Kent’s new post carries with it the 
responsibility of directing activities of 
the company’s 122 sales offices in Illi- 
nois and Indiana. In these two states 
The Prudential has in force a total of 
over $4 billion of life insurance. Sales 
in the area are currently running at the 
rate of $435 million annually, 

Mr. Kent will officially assume his new 
responsibilities on about January 1 and 
will ultimately make his headquarters 
in The Prudential’s Mid-America home 
oilice, now under construction in the city. 
For the balance of this year Mr. Kent 
will continue his duties as manager of 
the company’s Chicago agency, a post 
he has held since 1946, 

__Mr. Kent began his association with 
The Prudential in 1924 as an agent in 
Chicago, his native city, and subse- 
quently served in managerial positions in 
Salt Lake City and Des Moines. A mem- 
ber of the Chicago Athletic Club and the 
Executives Club, he is a past president 
of the Life Agency Supervisor’s Club 
and a former director of the Chicago 
Association of Life Underwriters. 


Home Life of N. Y. Dividends 


Policy dividends payable during 1954 
on Ordinary policies by the Home Life 
of New York, New York will be con- 
tinued on the same scale which prevailed 
in 1953. Payments on this scale for the 
first quarter of 1954 have been author- 
ized. As soon as year-end figures are 
compiled, dividends for the balance of 
1954 will be authorized by the board. 
President William P. Worthington 
pointed out that the dividend apportion- 


ment for 1954 will be about 10% more 
than that for 1953, primarily because of 
the larger amount of insurance involved. 


Group Representative 

Announcement has just been made 
that J. 
pointed Group insurance representative 
in charge of the Texas and Louisiana 
territory for the State Mutual Life. His 
headquarters will be in Houston. 

A native of Dallas, Mr. von Pein has 
been engaged in the Group insurance 


Henry von Pein has been ap- 


business for 15 years, beginning with 
The Travelers in 1938. 

He is an Army Air Corps veteran of 
World War II and during the Korean 
conflict served in Japan with the grade 
of lieutenant colonel. 


American Life Convention 
Comes Out in 2 Volumes 


In two volumes the story of the Amer- 
ican Life Convention, a study in the his- 
tory of life insurance, has been pub- 
lished. The author, R. Carlyle Buley, has 
done a fascinating and masterful job. 
The books will be reviewed in a later 
issue of this paper. Publisher is Apple- 
ton-Century-Crofts, Inc. The book is 
illustrated with photographs of many 
who have figured in the origin and 
growth of ALC. 








ANNUAL DIVIDENDS* 


DIVIDENDS! 


Our NEW DIVIDEND SCALE, effective January 7, 1954, 
will further strengthen the favorable competitive sales posi- 
tion enjoyed by our representatives and brokers. abet 


The following illustrations at age 35 will indicate our 
NEW LOW: NET COST per $1000 of insurance: 


20 YEAR SUMMARY 








1 $4.98 
5 6.66 
10 399.05 
20 11.87 


not guaranteed. 





(According to 1954 Dividend Scale) 
20 Pay L. 


$5.42 
6.74 
8.04 
10.36 


20 Premiums 
Net Payment* 
Cash Value 


*Dividends are applicable to policies issued since 
October 16, 1947, are illustrative only, and are 


For full information on all plans for all ages see the 
Massachusetts Mutual General Agent in your community. 


_MassachuselMatual 


LIFE INSURANCE COMPANY 


Springfield, Massachusetts 


Organized 1851 


Owned by its policyholders — operated for them 


$553.00 
376.06 
362.44 
Average Net Cost* 


Oo. L. 20 Pay L. 


$790.40 
628.75 
653.56 

.68 1.24t 


fReturn over cost 
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Panel of Estate Planners Forum of Solomon Huber Associates 





Left to right—David Stock, Solomon Huber, Samuel N. Ain, James C. Wriggins. 


The public relations program of the 
Solomon Huber Agency, Mutual Benefit 
Life, New York City, attained another 
milestone when their 11th Estate Plan- 
ning Forum held at the Hotel 
Roosevelt last week with an audience of 


was 
over 275. Proceedings were under way 
at 1:30 p.m., after serving of¢iuncheon, 
followed by a social hour. 

Conceived by the Solomon Huber As- 
sociates in 1943, the forum is designed to 
bring to interested trustmen, accountants 
and lawyers, a faculty comprising out- 


standing authorities who freely share 
with their fellow practitioners ideas and 
information of moment to the respective 
professions. The subject this year, “Pen 
Profit-Sharing 


thoroughly explored in formal lectures 


sion and Plans,” was 
and in discussion. 

Following its usual pattern, the forum 
was restricted in number and was by 
invitation only. 

Panelists included Samuel N. Ain, con- 
sulting actuary in New York City, spe- 
cializing in deferred compensation plans 
since 1936, former actuary, pension trust 
division, Bureau of Internal Revenue, 
Washington, D. C.; James C. Wriggins, 
attorney and administrator of employe 
benefit plans for Mutual Benefit Life, in- 
structor in insurance courses and author; 
David Stock, Member of the New York, 
Pennsylvania and Illinois Bars, one time 
special attorney in Treasury Department 
and financial expert and counsel to the 
3anking and Currency Committee of the 


United States Senate. Mr. Stock also 
acted as chairman. 
The Huber Associates distributed 


copies as a souvenir of “Guide to Pen- 
sion and Profit Sharing Plans,” their 
own agency book published by Farns- 
worth Publishing Co., Mount Vernon, 
N. Y. Written by Dr. Robert S. Ho!man, 
professor in charge of all tax courses at 
the graduate school of New York Uni- 
versity’s School of Commerce and edited 





“Where Business is Appreciated” 


CARL E. HAAS, C.L.U. 


General Agent 


Continental Assurance Company 
Chicago, III. 
32 Court Street Brooklyn 2, N. Y. 
TRiangle 5-7362 














Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
55 BROADWAY, NEW YORK 6 
Telephone HAnover 2-5840 





by Saul Ackerman, author, teacher and 
insurance authority, the work is in ques- 
tion and answer form and is designed 
for the general public. 


Engelsman Conducted One Severson Heads Pru’s New 
Day Schools in 8 Cities Minneapolis Brokerage Agcy. 

Ralph G. Engelsman, former general 
agent of the Penn Mutual Life in New 
York who is now in a_ consulting 
capacity, has just returned from his an- 
nual trip during which he conducted 
one-day sales schools in eight large 
cities under the auspices of the local life 
underwriters association in each city. 
His first stop was at Memphis following 
which he appeared before the life un- 
derwriters at Birmingham, New Orleans, 
Houston, St. Louis, Milwaukee, Chicago 
and Rochester. Attendance at these 
schools averaged half of the local asso- 
ciation membership in each cage. 

One observation about his trip was 
that inasmuch as the sales pendulum 
has swung to estate and program plan- 
ning, the need for salesmanship is being 
soft-peddled. In this connection Mr. 
Engelsman pointed out that no matter 
how well the planning job is done by 
the agent it is still necessary that the 
sale be made. His courses are regarded 
as well timed and welcome by life un- 
derwriters. 

Early this fall he conducted similar 
schools in Newark, J.; Cincinnati; 
Erie; Allentown and Pittsburgh. 





MONROE H. SEVERSON 





AND MEDIUM 


Now, Mr. Agent, is the time 
for you to offer these business 
owner clients a plan of hospi- 
tal-surgical - medical coverage 





AMERICAN HEALTH COMPETES WITH 
“NON-PROFIT” PLANS AMONG SMALLER 













& ; " The Prudential this week opened a 

eae a brokerage agency in Minneapolis with 
Called Monroe H. Severson as manager. He is 
s 0- a past president of Minneapolis CLU 
° . Chapter and belongs to Minneapolis 
nl Athletic and Minneapolis Golf clubs. In 
ii- 10 | Minneapolis field for 25 years he leaves : 
post of division manager of Minneapolis 
agency of the company to head the new 

ate organization. The growth of brokerage E 
Announc & insurance business in the Minneapolis i ( 
wait agency (Burton W. Bauerfiend) caused 5 
| | ' the company to open the new brokerage é ’ 
“3 i { agency. F | 
nerease !!111+ cnet: | F 
. q a 
| he Hospital Service Plan of New y Equitable of Iowa Names Ey 

e osp ° . 

: dvised subscribers that R. J. Fisher General Agent , 
Jersey has @ of 
| rates will increase UP to 50%. on er Robert J. Fisher, field assistant in the c 
fer: . agency department of the Equitable Life 2 
Insurance Company of Iowa since Janu- : t 
. ‘ ary 1, 1952, has been appointed general ; r 
Plenty of companies write the larger agent for the company in Springfield, F V 
Illinois, effective December 1, it was an- : a 

groups and permit Agents and Brokers — by Ray E. Fuller, agency vice i 

sl president. ‘ 
fo earn commissions. Mr. Fisher began his company career fi i! 

in 1938 in the office of F. W. Osmundson, ' 

Mason City, Iowa, general agent for 4 





the company. In 1939 he began selling ; 
life insurance in that agency. He served : h 
in the Navy from 1942 through 1945, re- 
turning to his former field underwriting 
until brought into the home office in 
1952. During his field career, he earned 


SIZE GROUPS 


Club honors each year and maintained a ] 
continuous record of One-A-Week Club L 
4. Prompt claim settlements membership. He is a graduate of all S 
dicate? the N company training courses. di 
irectly from the New Jersey Mr. Fisher is married and the father fc 
State Office. of a ten-year old daughter. b: 


F. B. Woodruff, former Springfield p 


5. Recognition of the agent general agent, had asked to be relieved 



































for employees that offers: or broker as an important in- of general agency responsibilities, and D 
1. Freedom from periodic termediary in the client-com- will announce his future plans at a later ar 
premium increases. pany relationship. = 
2. Broad coverage with no You and your clients get all in 
illness or accident exclusion these advantages when you HERMAN REINIS m 
and with no pre-existing ill- deal with American Health. Brooklyn General Agent al 
ness exclusion. We make it possible for you The Manhattan Life ne 
3. Close, friendly cooperation to compete with so-called non- » 
with hospitals and doctors. profit plans. Ssonne SSCs “ 

‘i i 50 Court St. MAin 4-7951-2-3 
Write E. D. Lister, Manager, New Jersey State Office, sc 
Military Park Bldg., Newark 2, or call MArket 2-2888. ve 
in 
AMERICAN HEALTH INSURANCE CORP. | |" | | 
Consulting Actuaries th 
BALTIMORE 2, MARYLAND ca 
INDIANAPOLIS OMAHA lif 
‘ 7, de 
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| ° ‘6 9 ‘ : serve his second term on this commit- . 
N Find Man Legally Dead LIAMA Nominating Comm. tee with the following new members also Rate LOMA Fellowships 
In Citrus Town of Texas The nominating committee of the Life appointed by Mr. Hill: W. R. Jenkins, Eight members of home office of John 
Insurance Agency Management Associ- first Yh gr aie cent en. Hancock recently received the Fellow- 
NEW YORK LIFE HAD PAID $50,000 ation was appointed by Grant L. Hill, pie than CLU, vice president oo aes. ship rating of the Life Office Manage- 
, : CLU, vice president and director ofagen- tor of agencies, Beneficial Life, Salt ment Association. They are Albert E. 
Thomas _ Buntin a age 22 Years cies, Northwestern Mutual, immediate Lake City; Travis T. W allace, president, Armstrong, William W. Howe, Alfred G. 
Ago; Company Seeks to Recover past president of nel association, at Great American Reserve, Dallas; and  Odermatt and Weston P. Wilson, 
$31,000 Trust Fund : - 
‘ the LIAMA’s annual meeting in Chi- Russell J. Wood, assistant general man- actuarial department; Milton O. Corey, 
Tweet : TI r Cc. cago. ager, Imperial Life of Canada, Toronto. personnel; William A. Diman and Louise 
WE NE ine ee ener William P. Worthington, executive vice The nominating committee will elect A. Muldoon, controller’s; and John W. 
Buntin, a member of a socially promi- president, Home Life of New York, will its chairman at the first meeting. Keefe, claim. 
nent family in Nashville, left his wife 
and family and disappeared. Shortly 
thereafter his then 22-year-old secretary 
also became missing. Buntin had two ® Cl IT RE¢ ASTER | ] A NDLIN¢ : r 
policies for $25,000 each in New York 
Life. Although there was no proof of 
death the New York Life after waiting ! 
a seven-year period paid the insurance 
-fter a court had determined date of e 
“presumptuous death.” The proceeds were 
used to set up a trust fund and there 
is still about $31,000 left in trust. 
While circumstances made it appear 
that no one would ever hear from Buntin 
again, the vigilant inspection department 
of the company kept the case in open 
file. Recently, the company discovered 
that both Buntin and his former secre- 
tary were alive, living in Texas, and had 
a family there. 
Nashville Paper Interviews Couple 
ed a The New York Life on November 6 
with said that it had found Buntin alive. It 
; did not say where. The Nashville Ten- 
fe 2: nesean learned that the couple were 
CLU living in a citrus town in Texas. It 
oli ‘ mut reporters on the case and finally 
polis 1 I I ‘ q 
5 ¥ the couple was located and interviewed 
s. In d : pa 
ave d in Orange, Tex., which fact it published 
polis in a copyrighted story so interesting 
s that papers throughout the nation ran 
aud the facts. 
ole For 22 years Buntin and Miss Mc- 
as Cuddy have lived in Texas and raised a 
3 family. They have two grandchildren. 
si The couple moved to Orange from 
Brownsville five years ago. She began 
to work in Orange as a court reporter 
and is now court reporter for the Jef- 
ferson County Court of Law at Beau- 
ent ; mont. Buntin works in a television ap- 
; pliance store in Beaumont and they 
the f commute the 24 miles each day. Both 
Life are so popular in the community that 
Anu- | they have been deluged with sympathetic 
eral a messages. In the meantime, Buntin’s first 
ield, ' wife has remarried, her husband being 
an- ; a bank president. 
vice { The New York Life has brought an 
action for recovery of the money now 
reer in the trust fund. 
son, aot eed ce este PS 
for 
ling TOO AFRAID OF “BOGEY-MEN” 
‘ved mat 
rae Millicent McIntosh of Barnard College 
ting Says There Is Over-Emphasis on 
arr Fear of Soviet 
ned Millicent C. McIntosh, president of 
da Barnard College, and a director of Home 
‘lub Life, in an address at White Sulphur 
all Springs, W. Va., said she wanted to 
. discuss three fighting words—education, 
ler foundation and democracy. All that is a a 
is basic in our lives today can be encom- IBM Accounting enables you to combine 
el¢ passed in these words, she said. * 5 : * . * 
ae myradie GEks vague aunts wie “diiee Life and Lapse Register Reports into one simplified register. 
ans prosperous and despite these material Saves time, handling, and associated costs. 
iter advances we are growing poorer as a 
nation,” she said. “We are consumed 
with the fear of the Soviet Union and : . ‘ . 
i instead of rising up in our might to Take advantage of the many economies the recently- * Improves scheduling, processing, and reporting 
prove to the world that democracy works developed Combined Register System can bring to e Permits recapitulation of current transactions to- 
and that it can foster human happiness our company: h l ith furth ie 
and goodness we spend our time in cor- y pany: gether or separately —without further processing 
Rete ng bogey-men who might have be- ¢ Reduces filing space and concentrates records ¢ Saves valuable time in handling and preparing 
onged to tk J i E +1: : 
Fess fF pag eg puss _— we ¢ Lowers cost of mailing and stationery scheduled reports 
! ig ie eye 2 of gg ae eagl ¢ Provides classification of totals through use of sum- 
t is education which must give a 
sound sense of moral and spiritual suas cards z 
— values, she continued. “That education * Consolidates all transactions, with appropriate head- 
must support the church and the home ings, in one record 
in providing our young people with es : * : possi 
sound objectives for their own lives and ¢ Facilitates reference work— (information available 
| tonal e, i ioeah ake ——- will — from one source —reduces clerical effort) INTERNATIONAL ‘BUSINESS MACHINES 
4 able to tell right from wrong. u- : ‘ é 
i cation can give training for living a good ¢ Reduces agents’ bookkeeping work and record han- 590 Madison Avenue, New York 22, N. Y. 
life, and so is the truest foundation for dling 
4 democracy.” s e 
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New England Mutual Group Meeting Held at Home Office 


LIFE INSURANCE 


rehy 


# 195. % 
CORNERSTONE le 


CONFERENCE...Gaoun Deranrmenr NE mores: 


oar wr 
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Left to Right— David B. Reid, sales trainee; William B. Davidson, New York; 
Lyman L. Rogers, Atlanta; Riv shard M. Rohn, Chicago; Alva Z. Alien, Cleveland; 
Jason E. Stoughton, New York; Francis L. Doyle, Philadelphia; John W. Laffey, 
Boston; James E. McBride, New York; Aubrey F. Horton, superintendent of Group 


pension sales; Louise Bates, Group pension analyst; 


Carl A. Whitman, director 


of Group sales. 


Field and home office members of 
New England Mutual Life’s Group in- 
surance department met recently at the 
home office for a three-day program of 


called 


report on 


panels and informal discussions 


“Cornerstone Conference.” A 


the meeting was opened by Presi- 


dent O. 


> hich 


Kelly Anderson, appeared in 





Franklin Life Appoints 


H. H. Garrett in Montana 

H. H. 
been appointed r 
Western Montana for the 
of Springfield, 


Garrett, Helena, Montana, has 


egional manager of 
Franklin Life 
according to an 
Charles E. 


Illinois, 
announcement by Becker, 
president. 


Mr. Garrett entered the life insurance 


field as agent for Equitable Life Assur- 
ance Society ten years ago. He has estab- 
lished a record of outstanding personal 


production, and for the past five years 
has served as district manager in Helena 
for the Ohio National 
National Association of Life 


ers affairs, he is president of the Helena 


Life. Active in 


> Underwrit- 


Association, and is vice president of the 


Montana Quarter Million Dollar Round 
Table. 

In his new position with the Franklin 
Life, Mr. Garrett will make his head 
quarters in Helena, and will combine 


with agency de- 


area. 


personal production 
velopment in that 


last week’s issue of The Eastern Under- 
writer. 

Pictured above are members of the 
company’s Group insurance department 
as they met in Boston for the “Corner- 
stone Conference,” which marked the 
completion of the New England Mutual’s 
first year in the Group field. 
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program. 





ARE YOU THIS MAN? 


A quality eastern company, writing A & H, Life and Group, 
seeks a new member for its Home Office sales staff — a practical, 
experienced field underwriter qualified to develop life insurance 
"know-how" in its national field force as a part of its Life expansion 


If you have Life sales and training experience — and believe in 
your ability to do this kind of job — this could be the opportunity 
you have been seeking. Write fully, including your Life production 
record. Your confidence will be respected, of course. Address Box 
2214, The Eastern Underwriter, 93-99 Nassau St., New York 38, N. Y. 
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Northwestern Mutual 


Increases Dividends 

A record $49 million in dividends to 
policyholders and beneficiaries will be 
paid out by the Northwestern Mutual 
Life, beginning January 1, 1954. This, an 
increase of 9% or $3.9 million, the larg- 
est amount to be set aside for dividend 
payments in the company’s 96-year 
history. 

The interest rates on policy proceeds 
left with the company to be paid in 
installments, and dividends left with the 
company to accumulate interest will be 
3% on all policies. 

The 1954 schedule will apply to all 
policies including those issued prior to 
1947, which are based upon a_ higher 
assumed interest rate. At no point will 
dividends be decreased. 

During 1953 the company passed $3 
billion in assets, and $7 billion in in- 
surance in force on over 114 million poli- 
cies. 
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“Tear this out. 


IF YOU WANT YOUR N 
MAILING LIST FOR HELPFUL SALES AIDS 


¢ 


service, without obligation. 








Each month thousands of insurance men are receiving 
one or more of our specially designed brokerage publica- 
tions, packed with money-making ideas, facts and figures. 
You, too, are invited to take advantage of this profitable 


Surplus business only is solicited from agents of other companies. 
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YAME ADDED TO A 








MAIL NAME 
= STREET & NO. 
CITY. 


STATE 
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MAIL TODAY TO BROKERAGE DEPARTMENT 


State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 
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New York CLU Chapter 
Hears Senator M. S. Forbes 


Life 
field representatives were strongly urged 
to play a greater role in aiding their 
policyholders to keep their insurance in 
line with inflated values, 
by State Senator Malcolm S. 
New Jersey, before the monthly meeting 
last week of the New York Chapter, 
Chartered Life Undrwriters. 

“You and 
panies are custodians of the security of 


insurance companies and _ their 


in an address 
Forbes of 


underwriters your com- 


millions of wives and children and are, 


in effect, trustees of the estates of most 
Americans today,” Senator Forbes said. 
“With this situation goes a great re- 
sponsibility to see that what these 
families bought will always do what was 
intended at time of purchase.” 

It was pointed out by the Senator 
that, due to inflation, most people’s pro- 
grams have been worth less and less 
every year for some time and yet this is 
not always recognized, unless the insur- 
ance experts point it out and aid in re- 
plecing the lost values. 

Senator Forbes also said that many 
things which affect the values of such 
things as life insurance are frequently 
matters of public and legislative discus- 
sion and the life insurance business, on 
behalf of its policyholders, should be on 
the alert to state its opinion, rather than 
to let the issue be lost by default. 

“Those who have sold this basic family 
protection have some residual responsi- 
bility to see that full value is retained for 
that protection,” he said. “What we 
need is to be more outspoken in tackling 
controversial legislation, and unless the 
people who know the right answers give 
the public the benefit of those answers, 
adverse legislation may well follow.” 


Zone Change Permits New 
H.O. Building for State Mut. 


The Worcester city council ordinance 
committee has approved a zone change 
to petmit State Mutual Life to erect a 
new Home office on a 32-acre property it 
owns at 412 Lincoln Street, Worcester. 
Program is to build a four-story office 
building and parking site. 
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NEW MET PUBLICATION 





“Gist,” a Monthly Bulletin to Keep 
Managerial Personnel Informed on 
Developments and Trends 

The Metropolitan Life is issuing a 
new monthly bulletin which it calls 
“Gist.” Gotten up in newsletter form it is 
designed to keep its managerial person- 
nel informed on developments and trends 
in insurance and related fields. It will 
contain a summary of significant articles 
appearing in the life insurance press, 
plus abstracts from other published ma- 
terial of particular interest or value to 
managers. 


R. W. Ebling, Jr., Tells New 
Men How He Made MDRT 


President Malcolm Adam was host to 
a group of 22 beginner Penn Mutual 
Life agents during week of November 
16. These new members of the Presi- 
dent’s Club for New Organization have 
average age of 29. In their first year in 
the business they paid for a total of 
$7,877,732 on 1,198 lives. For three days 
these new men attended business ses- 
sions at home office on sales promotion, 
national advertising, direct mail, busi- 
ness insurance, programming and prac- 
tical field problems, all followed by 
evening discussions and exchange of 
ideas. 

Already a life and qualifying mem- 
ber of MDRT, Robert W. Ebling, Jr., 
of the Carr R. Purser Agency, New 
York City, was the speaker invited to 
explain how he did it and to give these 
new men pointers on how they, too, 
might achieve a million-dollar produc- 
tion goal. 


Hancock Using Tachistoscope 

Twenty-eight key punch operators at 
the John Hancock are increasing their 
efficiency by learning to read seven- 
digit numbers in split-second flashes in 
a training course patterned after that 
given Air Force and Navy pilots during 
World War II. 

At 1/100th of a second, a number con- 
sisting of six or seven digits is flashed 
on a screen by a machine called a 
mi tachistoscope,” and the Hancock stu- 
dents record it immediately on their add- 
ing machines. The armed forces used 
the tachistoscope in training pilots to 
recognize types of planes at quick glance. 

Designed to increase perceptual skill 
and thus make working with figures 
easier, the sessions are held daily for 
20-minute periods. Members of the group 
are reported to be doing faster and 
more accurate work on the job. 


Elaine R. Yarin Engaged 


Harry Yarin, vice president and sec- 
retary, Eastern Life of New York, and 
Mrs. Yarin have announced the engage- 
ment of their daughter, Elaine, to Harry 
Cantor of Brooklyn, who is one of the 
editors of the Fawcett Publications, Inc., 
New York. 

Miss Yarin, Duke University grad- 
uate, is now with the publishing firm of 
A. A. Wyn, Inc. She did graduate work 
at Columbia University, majoring in po- 
litical science. Her fiance, City College 
graduate, obtained his master’s degree 
at Columbia. He served in World War 
II with the Counter Intelligence Corps 
in Japan. Date of their wedding has not 
yet been set. 


EDWARD N. VAN VLIET DEAD 





For Forty Years Was an Ordinary 
General Agent of Prudential 
in Newark 

Edward Newton Van Vliet, for 40 
years Ordinary general agent of the 
Prudential in Newark, and a founder of 
Life Underwriters Association of North- 
Jersey, died at his home in 
Montclair, N. J.. November 29. He had 
long been ill. He retired in 1945. 

Descendant of a Colonial Dutch family 
which settled in New Jersey he was a 
member of Holland Society of New 
York, Essex and Downtown clubs of 
Newark and Essex County County Club. 
He is survived by his widow, two daugh- 
ters and a brother. 

Mr. Van Vliet joined Prudential in 
June, 1903, and became cashier, assistant 
manager and then manager of the New- 
ark agency. In 1909 Theodore Kerr be- 
came a co-manager, firm becoming Van 
Vliet and Kerr. In 1935 Kerr retired, 
Van Vliet continuing as manager until 
his retirement. 


ern New 


Nominate Robert Manheimer 


The first annual convention of the 
Agents Association of the Equitable Life 
Assurance Society will be held July 25- 
28. Robert Manheimer of New York 
City has been nominated for president 
of the association. Secretary is Robert 
Colt of New York. 
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RENEWALS 


RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5, N. Y. 


PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 








Metropolitan Life’s New Building 


The Metropolit in Life is going to de- 
molish its famed eleven-story home office 
building, built in 1893, at No. 1 Madison 
Avenue, New York City, and will erect 
a 12-story structure in its place. Al- 
though only a story higher, the new 
building will have office room for 4,000 
more employes than are now in the 
present structure. This can be accomp- 
lished because the new building will be 
air-conditioned and thus not need the 
many-windowed courts of the present 
structure. Incidentally, the lower stories 
will be pulled down without destroying 
the clock tower which is €95 feet in 
height. The tower, erected in 1909 and 
long one of New York’s most attractive 
sights, has four huge dials and booming 
chimes and is. still the eighth tallest 
bvi'ding in Greater New York. 

In a newspaper statement President 
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A WELL-BALANCED COMPANY 


balance... 
the great stabilizer 


The gyroscope 

gives balance to motion. 
Tradition, product and management 
give balance to a 


life insurance company. 


Fidelity is 


a well-balanced company. 


The 


FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 


THE PARKWAY AT FAIRMOUNT AVENUE 
PHILADELPHIA e 


PENNSYLVANIA 





Frederic W. Ecker said that the initial 
phase of the wrecking and building pro- 
gram will have no immediate effect on 
the appearance of the Madison Avenue 
facade because demolition will begin at 
the Fourth Avenue end of the building 





Architect’s drawing of new Metropolitan 
Life Building. 


(which is a block long). The first section 
to be torn down and rebuilt will be irreg- 
ular in shape, extending on the Twenty- 
Fourth Street side from Fourth Avenue 
to the tower, and, on the Twenty-Third 
Street side, to a point approximately 50 
feet east of the present Twenty-Third 
Street entrance. 


Not So Expensive as Renovating Old 
Structure 

Continuing, Mr. Ecker said the com- 
pany found it to be less expensive to 
tear down the building and replace it 
than to renovate the old structure. The 
cost is estimated at $23,200,000. 

The first six floors of the new building 
will be served by escalators. Elevators 
will take passengers only for the upper 
floors. During the morning rush all es- 
calators will be ascending. During the 
evening rush hours they will all be de- 
scending. Air-conditioning equipment will 
be in a superstructure on the roof in 
order to leave more space in the base- 
ment. There is to be a cafeteria in the 
second basement, also served by escala- 
tors, and a meeting room with a capacity 
of 800 will be at Fourth Avenue and 
Twenty-Fourth Street. 

Including the company’s new 
story building on Twenty-Fourth Street, 
the company will have home office room 
in New York City for 18,000 employes. 
Now there is room for only 14,000. 

The plans were drawn by Leonard 
Schultz & Associates and a succe-sor 
firm, headed by Lloyd Morgan and Eu- 
gene Meroni. 


28-story 
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Feingold Brokerage Mgr. 
For Matt Jaffe Associates 


. “8 


Left to right—Herman Feingold, 
Roy A. Foan, Matt Jaffe. 


Union Casualty & Life, in line with 
its campaign of widespread expansion, 
has announced through Roy A. Foan, 
vice president and director of agencies, 
the appointment of Herman Feingold as 
brokerage manager of Matt Jaffe Asso- 
ciates, Ltd., general agents of the com- 
pany at 431 Fifth Avenue, New York. 

Mr. Feingold is a top ranking producer 
and veteran of 19 years’ insurance sell- 
ing. He began as a field and office rep- 
resentative with the John Hancock in 
1934. While with the Hancock he earned 
membership with the top ranking pro- 
ducers of the President’s Club, the Lead- 
ers Club and Century Club. He later 
joined Security Mutual as a supervisor 
and ultimately was promoted to broker- 
age manager.’While with Security Mu- 
tual he earned membership in the Presi- 
dent’s Loyalty Club, Select Circle Club, 
a Notchers and, at the company’s 
Balsam convention, he was honored with 
Security “Millionaire” award. Mr. Fein- 
gold is a member of the Life Under- 
writers Association of the City of New 
York, and the Greater New York Brok- 
ers Association. 

Union Casualty & Life, a comparative- 
ly young company, is operating in 15 
states, where its agencies are equipped 
to service and handle all forms of life, 
accident and health, hospitalization and 
Group insurance. 


H. W. Bradford’s New Post 


Harold W. Bradford, former super- 
visor of agency training on the home 
office staff of Pacific Mutual Life, has 
been named general agent for the com- 
pany at Portland. 

Mr. Bradford joined Pacific Mutual's 
Kansas City organization in 1951 as a 
field underwriter, and rapidly earned 
promotion to the position of agency 
supervisor. In 1952 he was called to the 
Los Angeles home office to fill the posi- 
tion of agency training supervisor. 

At Portland Mr. Bradford succeeds 
J. Royce Tomkin, who resigned as gen- 
eral agent last September but is con- 
tinuing with Pacific Mutual as a field 
underwriter. 
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ONE YEAR 
RENEWABLE TERM 
Competitive low first year premium. 
Convertible to age 65 without examina- 
tion. Issued to age 64 and renewable 
to 65 as term, thereafter Ordinary Life. 


Charles Champion Edwards 
Agency 
Manhattan Life Insurance Co. 
551 Fifth Ave., N. Y. 17, N. Y. 


a Hill 2-7330 
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Occidental General Agent 


Russell C. Manning, Jr., former assist- 
ant manager for Western and Southern 
Life in Rockford, III, has been appointed 
general agent there for Occidental Life 
of California, Vice President William B. 
Stannard announced in Los Angeles. 

Mr. Manning entered the insurance 
business with his former company in 1946 
and has been a member of their Leaders 
Club ever since that time. He is a Navy 
veteran and “% native of Rockford. 

Active in civic affairs, Mr. Manning 
has participated in various local fund 
drives, is a member of the Loyal Order 
of Moose, and the local Life Under- 
writers Association. 


Promote William H. Eastman 


The John Hancock has announced the 
promotion of William H. Eastman to 
personnel director. In his new position, 
Mr. Eastman will have general admin- 
istrative responsibility in the personnel 
department, under the over-all direction 
of Vice President Abram T. Collier. He 
has been associate personnel director in 
charge of the company’s employment 
and training since 1952. A graduate of 
Dickinson College, he was formerly as- 
sociated with the Bachmann Worsted 
Company. 
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Dr. R. J. Gehrig Asst. Medical 


Director of Home Life 


Dr. Robert J. Gehrig has been ap- 
pointed medical director of Home Life 
which company he joined in 1953 as 
medical assistant. A native New Yorker, 
he attended Houghton College and in 
1948 was graduated from Cornell Uni- 
versity Medical School. Since his gradua- 
tion he has done post-graduate work at 
Bellevue Hospital, New York, and 
Veterans Hospital in the Bronx, New 
York. Before joining Home Life he 
served with medical units of the Army’s 
Second Division in Korea. Medical di- 
rectors of the company is Dr. James H. 
Humphries. 





In your hands:.. 2 
rests the Security of others 


Thats why 


Berkshire Life provides 114 


Adult and Juvenile Life and Accident & Health policies 


and riders to take care of the three most vital problems: 


death, disability and old age. 


Pous 


@ Modern Merchandising Program 


@ Considerate, prompt underwriting 


Agency-minded Home Office 


Entire Home Office Agency Department staff from the 


field 
AC 


h to serve you, but small 





y large 
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enough to know you 


BROKERS AND SURPLUS WRITERS are invited to write 
to the nearest Berkshire General Agent for FREE copies of both 
the handy pocket-size Merchandise Chart and Portfolio which 
outline the many unusual sales opportunities. x 


Keep Your Eye on 


BERKSHIRE 


LIFE INSURANCE COMPANY 
Life, Annuities, Accident & Health and Hospitalization 
HARRISON L. AMBER. President 





PITTSFIELD, MASS. « A MUTUAL COMPANY « CHARTERED 1851 





UNUSUAL ACTUARIAL OPPORTUNITY 


Medium sized rapidly growing midwest combination company has 
outstanding opening in actuarial department for man under age 45. 
Must have executive ability and be Fellow of Society of Actuaries. 
Give full particulars. Replies handled confidentially. Address Box 
2209, The Eastern Underwriter, 93-99 Nassau St., New York 38, N. Y. 
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Dr. H. E. Ungerleider Named 


At the recent annual meeting of the 
Board of Life Insurance Medicine, held 
in New York, Dr. Harry E. Ungerleider, 
director of medical research, Equitable 
Life Assurance Society, was elected 
chairman succeeding Dr. Harold M. 
Frost, medical director, New England 
Mutual. 

Dr. D. Sergeant Pepper, assistant 
medical director, Connecticut Mutual 
Life, was elected vice chairman and 
Dr. J. R. B. Hutchinson, vice president 
and medical director, Acacia Mutual 
Life, was reelected secretary-treasurer. 
Dr. Ralph M. Filson, medical director of 
the Travelers, Dr. David S. Garner, 
medical director, Shenandoah Life, Dr. 
R. C. Montgomery, medical officer, the 
Manufacturers Life and Dr. Donald E. 
Yochem, medical director, Farm Bureau 
Life, were appointed members of the 
board for a three-year period. 

Since its organization in January, 1951, 
the Board of Life Insurance Medicine 
has had four lecture courses. The first 
was on the Fundamentals of Life Insur- 
ance Medicine, which was given in 
October, 1950 and attended by 72 doctors. 
The second, Non-Medical Aspects of 
Life Insurance Medicine, was given on 
October 8, 9, and 10, 1951 and was at- 
tended by 88 doctors. On March 17, 18 
and 19, 1952, a repeat of Lecture I was 
given for those who were unable to 
attend the original course and 25 doctors 
attended this course. The fourth course 
given, but actually the third lecture, The 
Professional Aspect of Life Insurance 
Medicine, was given on March 23 through 
March 27, 1953, inclusive, and attended 
by 73 doctors. Bound copies of lecture 
courses I and II have been prepared for 
distribution to the members. A bound 
copy of lecture course III is now in the 
process of preparation and should be 
available very shortly. 


Mutual of New York Names 


Two Training Assistants 
Douglas D. Eve and Robert G. Mc- 
Creight have been promoted to training 
assistants on the home office staff of 
Mutual Life of New York. 

Mr. Eve joined MONY in 1947, and 
has been assistant agency manager in 
Pasadena, Calif., since November, 1949. 
He has qualified for the National Field 
Club, an honor organization composed 
of the company’s leading underwriters 
throughout the country. 

Mr. McCreight joined the company in 
January, 1950, and has served as as- 
sistant manager for the Columbia, S. C., 
agency for nearly two years. He has 
qualified for MONY’s top honor groups. 

In their new posts, Mr. Eve and Mr. 
McCreight will assist in the training and 
development of new field representatives 
under the company’s training program. 
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Be Helpful . . . Ask anyone who has done 
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With Home Life 30 Years 





ALAN B. DORAN 


Alan B. Doran, assistant vice presi- 
dent of Home Life of New York, last 
week celebrated his 30th service anni- 
versary with the firm. Mr. Doran was 
awarded the company’s 30th year em- 
blem by William P. Worthington, presi- 


dent. 

Mr. Doran joined Home Life in 1923 
as a member of the actuarial department 
of the company; in 1928 he became 
agency supervisor and field auditor. In 
1931 Mr. Doran became an officer of the 
company with his appointment as as- 
sistant superintendent of agencies and 
then, in 1946, was: named assistant sec- 
retary. He assumed his present title of 
assistant vice president in January of 
1949. A graduate of the University of 
Toronto, Mr. Doran worked as a sur- 
veyor and timber cruiser in Canada be- 
fore changing to a life insurance career. 

Mr. Doran lives with his wife i in Man- 
hasset, New York, where he is active in 
chure h and civic ‘affairs—having served 
as the president of the North Shore 
Unitarian Church, a vice president of 
the Strathmore Association and as a 
member of the executive board and vice 
chairman of the finance committee of 
the Nassau County Council Boy Scouts 
of America. 


Sun Life of Canada Has 
Record President’s Month 


November has proved to be the most 
successful P resident’ s Month in the his- 
tory of the Sun Life of Canada, accord- 
ing to an announcement by J. A. Mc- 
Allister, vice president and director of 
agencies in Montreal. In honor of 
George W. Bourke, president, 11,071 ap- 
plications were turned in by 91.3% of the 
company’s fulltime field force in more 
than 20 countries throughout the world. 
These applications represented a total of 
over $90 million of new business. 

Vancouver branch secured the greatest 
number of applications — 368 — while 
Philadelphia branch produced the great- 
est volume of business. Among individual 
agents. H. H. Hyman of Regina was re- 
sponsible for the greatest number of 
applications, while J. I. Taylor of Phila- 
delphia and L. A. Little of London, 
England turned in the greatest volume 
of business. In 83 of the Sun Life’s 
branches, every eligible representative 
secured one or more applications in pay- 
ing this tribute to the company’s chief 
executive. 


Daughter of H. W. Brower 
In Fatal Auto Accident 


A recent automobile accident near 
Newport Beach, Calif., took the life of 
Mrs. Nancy Brower Sheppard of 
Pasadena, Calif., daughter of Horace W. 
Brower, president of Occidental. Life of 
California. Her husband, James Carroll 
Sheppard, III, 24, was injured in the 
crash. 

Mrs. Sheppard, President Brower’s 
only- child, was to have celebrated her 
24th birthday two days after the acci- 
dent. A graduate of Stanford University, 
she was married to Mr. Sheppard March 
28, 1951, while both were seniors at the 
university. Her husband is a mechanical 
engineer. 


Southwest Actuaries Elect 

Thomas M. Mott, vice president and 
actuary of Republic National Life, Dallas, 
has been elected president of the Actu- 
aries Club of the Southwest. The Club 
is made up of some 100 representatives 
of life insurance companies in four 
Southwestern states. 

Other newly-elected officers are: vice 
president, V. W. Pfeiffer, actuary, 
American National, Galveston; and sec- 
retary and treasurer, Philip F. Finnegan, 
chief actuarial consultant, The Pruden- 
tial, Houston. Members of the execu- 


tive committee are W. N. Stannus, vice 
president and secretary, 
Little Rock, 
vice president and actuary, 
Hospital and Life, San 


Pyramid Life, 
Arkansas, and W. P. Hinsch, 
American 
Antonio. 





Twelve full-cover paintings depicting life in the gay '90's 


and which will be used 


as illustrations with the 1954 Sportmen’s Calendar of the Aetna Life have been 


completed. 


Henry Sutter is the artist. 


One of them, “Old Time Minstrel Show,” 


is shown herewith. 


These Sportsmen’s Calendar original paintings depict 


scenes which are appropriate to each of the 12 months of the year. 
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service to you. 








M. M. SLOAN AGENCY 


General Agents 


THE UNITED STATES LIFE INSURANCE CO. 
New York 


66 Park Place, Newark 2, N. J. 


’ 


EVERYBODY does some brokerage busi- 
AND 
BROKERAGE is our business; therefore we 


solicit your surplus life insurance. 
Come and see our New Ground Floor offices. 


You'll understand why our increased facilities 
and personnel make possible faster and better 


Try us once, we are betting you'll be back. 


New Phone Number 
MArket 4-3000 














Listing of Motion Pictures 
Published by Institute 


“Films Focused On,” a comprehensive 


listing of motion pictures and film- 
strips useful to the life insurance busi- 
ness, has just been published by the 
Institute of Life Insurance. It describes 
not only audio-visual aids on life insur 
ance but encompasses also the fields of 
general public relations, human relations, 
health and safety, money and finance, 
office procedure and salesmanship. 

This is by far the most thorough study 
of materials of this type offered by the 
Institute which, to compile the catalogue 
of 135 titles, helped to screen a total 
of 285 motion pictures and filmstrips in 
cooperation with specialists in the fields 
covered. In this way, the scope and effec- 
tiveness of the booklet was broadened. 

The screening committees represented, 
besides the Institute, Life Insurance 
Agency Management Association, Life 
Office Management Association and Life 
Underwriters Training Council. 

“Films Focused On,” containing 36 
pages, has a section on how to insure 
a successful film showing and _ lists 
sources where audio-visual equipment 
and literature can be obtained. 

The films and filmstrips listed in the 
book'et are designed for showing before 
school, club, church, and employe 
audiences, and, in the more specialized 
areas, before trainees and career-seekers. 
All film are available for loan or rental, 
and in certain cases for purchase, and 
the catalogue indicates sources from 
which these may be obtained. 

In addition to the Institute, 
of the films include such organizations 
as the National Association of Manufac- 
turers, U. S. Chamber of Commerce, 
American Cancer Society, and a large 
number of companies. 


Spe msors 
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of the Combined Group 
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You Will Be....1f You Represent — 
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U. S. Life Agency 





C. ZAHORIK 


CHARLES 


Charles C. 
States Life, 
additional office in 
Mr. Zahorik 


charge in Angeles 


The 
United 
opening an 


Zahorik agency of 
Paterson, N. J., is 
Los An- 
will take 
while 


geles, California. 


personal Los 


Norman Pedevill, associate general agent, 


will remain to head up the office in 
Paterson. 
The Zahorik Agency has consistently 


been within the top all lead- 


ten among 


ing agencies of the Company both in this 
country and abroad. With Life volume, 
individual A&H sales and Group pro- 


Mr. Zahorik 


to make his 


duction mounting monthly. 


feels that now is the time 


facilities accessible to west coast 
The top 
Group insurance producers for the Con- 
Assur Life 
is associated. 


Mr. Zahorik 


ance field in 


agency 


producers, agency is one of the 


tinental ince, with which U. S. 


entered the insur- 
John Hancock 
became super- 
Newark 
he Life 
School 
grad- 
Association of Life 
Underwriters’ training course in business 
life insurance and sales. 

Mr. Zahorik completed a 
tax and business insurance at the Uni- 
versity of Connecticut in 1946. He also 
finished a course in accident and health 
insurance given at the University of 
Illinois He is past secretary of the 
Passaic-Bergen General Agents’ and 
Managers’ Association. He has been a 
member of the New Jersey Association 
of Accident & Health Underwriters and 
the New Jersey Life Underwriters Asso- 
ciation. He is a Mason, aap ii of the 
Knights of Pythias and a commissioner 
of the boy scouts 

Norman Pedevill, has been in charg 

agency’s brokerage business since 


of the 
1947. He had wide experience 


first 
1938 with the 
at Hackensack, N. J. He 
the life department at 
He is a 


\gency 


visor of 
in 1946 
Insurance Manag 
held at Tadoussac, Quebec; 


of the National 


graduate of t 
rement 
also a 


uate 


course in 


1 
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as a 





West Coast Life Passes 
$350 Million in Force 


Life topped $350,000,000 
of insurance in force at the end of Oc- 
tober, according to an announcement by 
President Harry J. Stewart. E 

This figure represents an increase in 
insurance force of more pp 100% dur- 
ing past seven years, and a gain of 15% 
or $45,000,000 since the firs t of the year. 

Due in large part to the expansion of 


West Coast 


its Group operations, the company also 
expects to hit 2 new production high in 
1953, with paid life volume for the 


year exceeding $50,000,000. 





NORMAN PEDEVILL 


producer of all types of life insurance. 
He is a charter member of the LUTC 
in Paterson, N. J., where he resides. 

The new offices for the Zahorik Agen- 
cy in Los Angeles will be located at 530 
West Sixth Street. 





ACCIDENT & HEALTH 


Policyholders, 


* * 


M. O. Doolittle, President 





New and Progressive 
LIFE INSURANCE WITH Up-to-the-MINUTE 


PROTECTION CREATES GOOD-WILL - - - 


The Priceless Ingredient Necessary for Success with... 
Agency Representatives 


Interesting Agency Contacts Available to Good Producers 


EMPIRE STATE MUTUAL LIFE INSURANCE CO. 


Home Office: Jamestown, N. Y. 
NEW YORK OFFICE: 60 EAST 42nd Street 
P. E. Tumblety, First Vice President 


- HOSPITALIZATION 


and Company 


* 








Mrs. I. M. Sheffield, Jr., Dead 

Mrs. I. M. Sheffield, Jr., 51, wife of 
the chairman of the board of the Life 
Insurance Co. of Georgia, died at home 
in Atlanta last week. She had been ill 
several months. Mrs. Sheffield was wide- 
ly known to life insurance executives, 
having for many years attended major 
industry conventions with her husband. 

A native of Atlanta, the former 
Margaret Storey Ransom, she and Mr. 
Sheffield were married in 1925. She was 
a member of the Presbyterian Church, 
Junior League, and several other organ- 
izations. Among her special interests was 
the Red Cross Nurse’s Aide Service. 





60 YEARS OF SERVICE 


To The Life Insurance Business 


1893 —1953 











HARRY R. KENDALL 


In honor of our Co-Chair- 
man of the Board who is cele- 
brating 60 years of service to 
the insurance business, all de- 
partments of the Company are 
dedicating two months of ef- 
fort to honor Mr. Kendall on 
his Diamond Jubilee Anniver- 
sary. 
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Nashivigton Vational 
INSURANCE COMPANY 


EVANSTON, ILLINOIS 


LIFE @ ACCIDENT e 
HOSPITAL-SURGICAL e@ 


HEALTH @ GROUP 
POLIO e@ FRANCHISE 








B. HEIDEL 


JOHN 


John B. Heidel, CLU, is the newly 
appointed general agent for National 
Life of Vermont at Albany, N. Y. An- 
nouncement of Mr. Heidel’s appointment 
succeeding R. Roy Casey appeared in 
last week’s edition of The Eastern Un- 
derwriter. 


Mutual Benefit General Agent 


Fort A. Zackery has been named 
general agent at Wichita for Mutual 
3enefit Life of Newark, succeeding 
Ernest C. Kenagy, who is retiring as 


manager on December 31 under the pro- 
visions of the company’s reti rement plan. 
However, Mr. Kenagy will remain with 
the agency, serving his personal clients. 

Mr. Zackery began his life insurance 
career as an agent for the Aetna Life 
in Louisiana. After three years of field 
work, he joined another company where 
he rose to vice president and agency 
director. 

A graduate of Louisiana Polytechnic 
Institute, Mr. Zackery served in the 
Marine Corps during World War II and 
was released with the rank of captain. 

In addition to his activities as former 
secretary-treasurer of the Louisiana Life 
Underwriters Association, Mr. Zackery 
has served as president of the Y’s Mens 
Club in Monroe, Louisiana, as well as a 
member of the Kiwanis and Toastmast- 
ers Clubs. 


S. H. BUELTE DIES 

Sylvester H. Buelte, 59, president of 
Charles F, Buelte, Inc., Rochester, N. 
insurance agency, died of a heart attack 
at Fair Haven, Florida, recently. Mr. 
Buelte was a native of Rochester and en- 
tered the insurance business with his 
brother, Charles. After Charles died 
about ten years ago, Sylvester carried 
on the business. His wife and two daugh- 
ters survive. 















- 


ss 
So 
ow 
w 


i 


nt 





I 





newly 
tional 


gent 
1amed 
[utual 
-eding 
ng as 
e pro- 
plan. 
| with 
lients. 
irance 
. Life 
* field 
where 
gency 


>chnic 
1 the 
I and 
ptain. 
ormer 
2 Life 




















December 4, 1953 





LEN 








THE EASTERN 
UNDERWRITER 









Ese eee J 














Page 13 








Murray April Honored 
By the Eastern Life 

AT 5TH ANNIVERSARY DINNER 

Recognized by Officers, Directors and 


Field Force for Company’s Production 
Growth; 1953 Its Best Year 





Murray April, director of agencies of 
the Eastern Life of New York, was in 
the spotlight November 24 when a testi- 
monial dinner was given to him at Hotel 
Astor, New York. It marked Mr. April’s 
fifth anniversary with the company, a 
milestone which was recognized by offi- 
cers, members of the board of directors, 
general agents and agents of the Eastern. 

Since he joined the company in 1948 
its insurance in force has inc reased from 
$36,500,000 to $60,000,000 which is the 
expected year-end figure for 1953. This 
year the Eastern has enjoyed the best 
production since its inception, its new 
paid-for businéss in the first nine months 
having equaled the total paid-for in 
1952. The expectation is a paid-for vol- 
ume of $15,000,000 by December 31 and 
a 1953 gain in the insurance in force 
of $10,000,000. 

Harry Yarin, vice president and sec- 
retary of the company, as the evening’s 
toastmaster and first speaker, set forth 
these milestones of progress and, in so 
doing, gave credit to Murray April as 
the “spark plug” for the Eastern’s ac- 
celerated production program. “In his 
five ye ars with the company,” said Mr 
Yarin, “he has won the confidence and 
esteem of the officers and directors and 
the lovalty of the home office and field 
force.” In expressing this evidence of 
esteem Mr. Yarin reflected the thoughts 
of the entire organization. 


New Policies Coming 


When Mr. April became a part of the 
company he insisted upon having the 
best equipment for those in the field. 
\s a result, the Eastern adopted a 
higher commission scale, double and 
triple protection, the $20 monthly family 
income rider, life income benefits with 
20 years certain and various forms of 


juvenile policies. In addition to these 
improvements Mr. Yarin announced 
that the rates and benefits of three 


additional plans of insurance will soon 
be given to the field force. These are 
the preferred risk life policy, life paid- 
up at age 65 and endowment at age 85. 
And the actuaries of the Eastern are 
now engaged in the preparation of an 
additional juvenile contract—the $1,000 
increasing to $5,000 policy. 

Attention was also called to the com- 
pany’s “new look” in its insurance trade 
journal advertising this year. 

{r. Yarin’s prediction was that with 
the momentum that has been gathered 
the Eastern will in the next five years 
reach the mark of $150,000,000 in force, 
and he told the producers present: “I 
have explicit confidence that when we 
gather in 1958 to celebrate Murray’s 
tenth anniversary you will have made 
that prediction a reality.” 


Stoddard and Lipsky Join in Tribute 


Following Mr. Yarin’s talk tributes 
were paid to the guest of honor by 
Colonel Francis R. Stoddard, general 


counsel, who formed the Eastern Life 
28 years ago, and Louis Lipsky, presi- 
dent. Both speakers brought out that 
the producers themselves had played 
an important part in the company’s 
progress—that Mr. April would not have 
made good as agency director without 
their performance. 

In turn leading general agents were 
called upon and expressed their felicita- 
tions. Frank Levey, New York City, 
complimented the home office on_ its 
warm, personal interest in the welfare 
of its producers; Walter Kaye, also of 
New York, stressed Murray April’s hu- 
man qualities, and Sidney J. Vidaver, 
Lakewood, N. J., spoke appreciatively 
of the cooperative attitude of the Fast- 
ern’s agency department. From these 
spokesmen of the agency force Mr. 
April received a set of traveling bags 
and an attache brief case, suitably in- 





scribed. In addition Mr. Kaye presented 
him with a handful of applications. 


April Gives Credit to Producers 


In his response Mr. April declared 
that the general agents and agents of 
the company were largely responsible 
for Eastern’s progress in the past five 
years. “This is an important evening,” 
he said, “because so many of you are 
here to pay tribute to yourselves 
through me for the accomplishments 
which have been achieved through your 
efforts... .” 

Even though there may be a business 
recession next year Mr. April is con- 
vinced that “we have never experienced 
a greater era of prosperity than at 
present.” Pointing to the increases in 
savings accounts, in the sale of savings 
bonds, high employment of the nation, 
and the fact that people are not spend- 
ing as extravagantly as heretofore, he 
said: “All of these trends point to the 
fact that our business is and will con- 
tinue to be in a healthy state.” By way 
of encouragement even if a_ recession 
should come, Mr. April told of his own 
experience in the depression ’30’s in 
closing a $50,000 case and receiving the 
premium for it at a time when al] the 
banks were closed. 

In closing he expressed his gratitude 
to Harry Yarin “who planned this din- 


Vermont Group Plan 

Aetna Life has been chosen to under- 
write a Group life insurance program for 
Vermont state government employes, ac- 
cording to an announcement by Gov- 
ernor Lee Emerson. About 2,600 state 
employes will be eligible to enroll in the 
plan, under which they will share in the 
cost of the protection. 

An act of the 1953 Vermont legislature 
authorized establishment of the program 
and provided funds to finance the state’s 
portion of the cost. 





ner”; showed his disappointment at the 
absence: abroad of First Vice President 
Abraham Krumbein who cabled his con- 
gratulations from Israel; and pledged to 
the officers, directors and agency staff 
that he would continue in his efforts 
to advance the company’s position in 
the life insurance industry. 

His wife, son and daughter were on 
hand to share in Mr. April’s happiness. 
One of the evening’s pleasing aspects 
was the vocal renditions by Cantor 
Robert Siegel who is regularly heard 
on the “Eternal Light” radio program. 








Underwriters 


with the Equitable Life of 
lowa-means "Sales Promo- 
tion Letters”. 
months, since its introduc- 
tion, the Sales Promotion 
Letters system has served 


In six short 


the Company's Career Life 


most effec- 


tively in both prospecting 
and selling. 


KEYEO FOR 

CAREER LIFE 

UNDERWRITERS 
» 


EQUITABLE LIFE INSURANCE COMPANY 
of IOWA 


FOUNDED IN 1867 IN DES MOINES 


. 





H. O. LIFE UNDERWRITERS 


Selection Department of N. J. insurance com- 
pany has opportunity for experienced under- 
writer. High starting salary, regular increases, 
excellent opportunities for advancement, 
liberal pension plan, group life insurance, 
hospital and surgical, etc. 

Write to Box 2215, stating experience and 
salary requirements. The Eastern Underwriter, 
93-99 Nassau Street, New York 38, N. Y. 











Added to LIAA Program 














RALPH C. HUTCHISON 


President Ralph C. Hutchison of Laf- 
ayette College has been added to the list 
of speakers scheduled to 
47th annual meeting of the Life 
ance Association of America at the Wal- 
dorf-Astoria, New York, 
will address the meeting following the 


address the 
Insur- 


next week. He 


Association’s luncheon on December 9 

Although he was ordained to the Pres- 
byterian Ministry, Dr. Hutchison has 
achieved distinction in academic circles 
rather than the pulpit. First active in the 
field of religious education, he became 
Professor of Philosophy and Religion at 
Alborz College of Teheran, Iran, and was 
Dean of the college from 1925-31. He 
returned to the United States in that 
year to head Washington and Jefferson 
Coilege, serving as its president until 1945 
when he was called to the presidency of 
Lafayette College, his alma mater. 

He served as a Naval Aviator in World 
War I. In World War IT, he headed 
Pennsylvania Civilian Defense activities 
and was vice president and director of 
the State’s United War Fund. Since 1943 
he has been vice chairman of the Penn- 
sylvania Aeronautics Commission. 


Pacific Mutual Life Plans 
1955 National Convention 


Plans for a national convention of 
field underwriters to be held in the 
Canadian Rockies have been announced 
by Fred S. Sibley, agency vice president 
of Pacific Mutual Life. 

Scheduled for the summer of 1955, the 
three-day meeting will be staged at 
Banff Springs Hotel. 

The qualifying period opened on No- 
vember 16 and will run through June 15, 
1955, giving agents 19 months to qualify. 
Attendance requirements for new repre- 
sentatives entering Pacific Mutual dur- 
ing the qualifying period will be on a 
pro rata basis. 

Nearby Lake Louise has been chosen 
by Pacific Mutual for its 1955 annual 
conference of top-star members in the 
company’s Big Three Club. The top-star 
conference will be held over a three-day 
period immediately preceding the open- 
ing of the national conclave, thereby 
providing for Pacific Mutual’ s top- rank- 
ing producers a six-day sojurn in that 
most beautiful section of the Canadian 
Rockies. 
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One of a series of advertisements M R. KVAM ME 
fo} o} of -Xo] slate Malm Sha - mmo late i Mele). ao) 


demonstrate the ways in which life 

insurance serves typical American 

families—and to remind families 

everywhere that ‘The New York Sau 


Life Agent in Your Community is a 


Good Man to Know.” 





Having children makes any man 
take a longer look at the future. 
How New York Life agent Sandlie 
helped this Montana family 
plan ahead may be of help to you... 


H™ is a picture of two children walking down 
the street in Malta, Montana. They are on 
their way, as they might be any summer afternoon, 
to see a movie or do some shopping or stop at the 
corner drug store for a soda. 


Their names are Bernadine and Jimmy Kvamme 
—and today the future looks very good to them, 
indeed. Their Dad is a successful car dealer in 
Malta. They live comfortably in a neat white house 
with a big green lawn. They enjoy their school and 
Scout activities. And they have been assured by 
their parents that they will be able to go on to 
college and prepare themselves for whatever 
careers they ultimately choose. 


To their father and mother, Bernhard and Clara 
Kvamme, this self-assurance of their youngsters 
is very gratifying. Because they can remember 
times when, in their own younger years, their 
future looked far less promising, far less secure. 


Bernhard Kvamme was born on a farm in 
Palermo, North Dakota. At fifteen he left the farm 


Clara Kvamme, an efficient, meticulous housekeeper and 
a fine cook, doesn’t believe women should let housework 
“get them down,” should manage to keep themselves well 


All names and statements in this advertisement are authentic, and are published by permission. groomed for an occasional evening out with the family. ° 
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to work in a hardware store and to go to high 
school. From 1933 to 1939 he worked in various 
garages in North Dakota and Montana, finally 
“settled” in Malta as “parts” man for a local car 
dealership. 


It was in 1939 that he first met New York Life 
agent Bernie Sandlie and took out his first life 
insurance policy. It was a small one, but the 
Kvammes were still in their twenties and had little 
reason for wanting more. 


However, the picture changed after Bernadine 
and James were born. The children presented new 
responsibilities—and their arrival called for a 
longer look ahead. It was then that Mr. Kvamme 
and Mr. Sandlie began planning in earnest for the 
long-range security of the family group, and Mr. 
Kvamme took out two more New York Life policies. 


In 1945 he was able to buy into the company 
where he was employed and which today is a 
thriving and prosperous business. As his income 
increased, Bernhard Kvamme also increased his 
life insurance according to plan. 


Today the insurance program which he and 
Bernie Sandlie have worked out together over the 
years would, if he were to die prematurely, accom- 
plish these results: It would provide funds to send 
both his children through college. It would assure 
Clara Kvamme of an income which, with Social 
Security, would provide at least the simple com- 
forts. And it would help to absorb any business 
debts which might exist at the time of his death. 


In all, Mr. Kvamme has over $40,000 worth of 


life insurance today and hopes to take out even 





ER Both h d hi fe Cl Bernhard Kvamme’s shop employs eighteen men, does aff€xtenSive new car, repair and parts business. Clara had 
more as tame gees On. HO en ee ee ree office experience before they were married, often stops in’and helps her husband—when the children let her! 


would like to see Norway—that’s where their 
folks came from—and they realize that, eventually, 
the income from Bernhard’s insurance would not 
only make that possible but enable them to take 
life easier in their later years. 


If you would like to take a “longer look”’ ahead 
and start building up real security for your family 
and for yourself, write today for our free booklet 
mentioned below. You will be under no obligation 
whatever. 









Jimmy likes to play base- 
ball. toots the trombone in 
the school band. Not yet 
sure of what he wants to 
be when he grows up, he at 
least has the assurance that 
he will be abie to go to col- 
lege when the time comes. 







Farmers and ranchers like George Armstrong (right) 
come from miles around to do their shopping in Malta, 
help keep things humming at the Malta Motor Company. 







VALUABLE BOOKLET 


Useful and of interest to every family man 






“Planning Your Family’s Security” is packed with 
valuable, helpful information for the head of every 










household. It tells how your insurance can be THE y 

used to handle emergencies, meet mortgage pay- IN You YOR, : 
ments, protect dependents, provide for old age, 'S 4 Soon, COMMU NT 
establish funds for college, retirement or unfore- MAN To KNOw 






seen accident and sickness. Write today for your 
free copy. 






Mr. Kvamme and Mr. Sandlie belong to the same business 
men’s club, often meet at lunch. Over the years, they’ve 


worked out a well-rounded life insurance program that NEW YORK LIFE INSURANCE COMPANY 
provides security for the entire Kvamme family. 51 Madison Avenue, Dept. E-9, New York 10, N. Y. 
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GROWTH OF INSURANCE AC- 
COUNTING AND STATISTICAL 
ASSOCIATION 
One of the industry organizations 
growing in importance and size is In- 
surance Accounting and Statistical As- 
sociation whose members represent fire, 
life, casualty and surety accident and 
addition to the 


health insurance. In 


large number of American insurance 
companies, member companies are from 
Canada, Australia, Central America, 
Cuba, England, Switzerland, Hawaii, Ja- 
pan, Mexico, Panama, South America. 


f the Association is to pro- 


Purpose 
mote the study, research and develop- 
ments of modern theory, practice and 
procedure as applied to insurance ac- 
counting and statistics. At its annual 
gather 


conferences all representatives 


in one session and then form into sepa- 
rate groups for discussion concerning 
the respective classes of insurance. 

This Association can be traced to a 
meeting in Peoria, Ill., in 1928 of repre- 
sentatives of eight Illinois and Indiana 
life companies. That meeting was called 
“a round table assembly in the use of 
punched cards.” Fundamentally, this 
principle still permeates the activities of 
the Association. It soon became evident 
that companies in all divisions of insur- 
ance were interested in the Association 
and many of them began to attend the 
annual conferences. The accident and 
health section was formed in 1949. Since 
1928 the Association has grown until now 
there are 500 life, fire, casualty, surety, 
accident and health companies in its 
membership. 

Beginning with August, 1940, the Asso- 
ciation started publishing “The Inter- 
preter” which includes outlines of new 
accounting and statistical matter, de- 
scriptive data on new machines and the 
results of surveys. The director of re- 
search has assembled a conference file 
of procedures employed by member com- 
panies which contains accounting and 
statistical methods as applied to insur- 
ance and it is available for use of mem- 


ber companies. 
Chairman of the board of IASA is 





Dudley M. Pruitt, actuary, General Ac- 
cident. President is Albert H. Benson, 
auditor, Lumbermens Mutual of Mans- 
field, Ohio. Secretary-treasurer is L. J. 
Hale, assistant controller, Kansas City 
Life. The vice presidents are Paul Otte- 
son, Federated Mutual Implement & 
Hardware Insurance Co. for fire; James 
Royal-Liverpool, casualty 
and surety; Rodney B. Wilcox, Con- 
necticut General, life; Robert B. Savage, 
Wisconsin National Life, accident and 


B. Clancy, 


health. 


Mervin L. Lane, Jr., oldest son of the 
late Mervin L. Lane, who lives in Santa 
Barbara, Calif., is the proud father of 
a daughter, Katherine, born last week. 
Her grandmother is Mrs. Rosalie L. 
Lane, well known in the life and general 
field who has been conducting the Lane 
agency, New York, since her husband’s 
illness two years ago. 

ee 

John O. Cole of Despard & Co., New 
York brokerage house, who is govern- 
ing committee chairman of the National 
Association of Insurance Brokers, and 
Joseph H. Smiley, vice president, Atlan- 
tic Companies, were participants in the 
“family night” concert recently given 
by the Montclair (N. J.) Chapter, So- 
ciety for the Preservation and Encour- 
agement of Barber Shop Quartet Sing- 
ing in America, Inc. Nearly 1,000 at- 
tended the affair, held at Upper Mont- 
clair Women’s Club, and thoroughly en- 
joyed the fine harmony and good fellow- 
ship of the evening. 

x ok * 

John R. Mage, CLU, general agent at 
Los Angeles for Northwestern Mutual 
Life, has been named general chairman 
for the 1954 Heart Fund Drive. 

eo ea 

Horace W. Brower, president of Occi- 
dental Life of California, has been 
elected vice-chairman of the executive 
committee in the Los Angeles National 
Foundation for Infantile Paralysis or- 
ganization. Mr. Brower was 1952-53 
chairman of the Commerce and Industry 
division fund raising campaign for the 
local chapter and earlier this year was 
elected to the board of directors. 

x * 


Peter T. Allen, general agent for the 
Northwestern Mutual Life in Buffalo, 
N. Y., has been appointed to the execu- 
tive committee of the Buffalo Chamber 
of Commerce. 

* * 

Charles A. Taylor, president of the 
Life Insurance Company of Virginia, 
Richmond, was recently elected a trustee 
of the Richmond Area Community Chest. 





Joseph Froggatt, president of Joseph 
Froggatt & Co., Inc., nationally known 
insurance accountants and actuaries at 
74 Trinity Place, New York, was given 
a luncheon Novmber 23 at the Lawyers 
Club, New York, in recognition of his 
35th anniversary with the organization. 
It was tendered to Mr. Froggatt by the 
senior officers of the company and in 
addition to felicitations he was _ pre- 
sented with a 35-year service pin by 
Scott Harris, executive vice president. 
Mr. Froggatt has been continuously with 
Froggatt & Co. since his discharge from 
the U. S. Navy in 1918 not including his 
summer vacations spent with the com- 
pany during his college years. He is a 
graduate of Colgate University, a trustee 
of the College of the Ozarks, Clarks- 
ville, Ark., and director of the Laymen’s 
Movement for a Christian World. Now 
in charge of Pacific Coast operations, he 
stopped off in New York last week en 
route to the midyear meeting of National 
Association of Insurance Commissioners 
at Miami Beach, Fla. 


Robert C. Gilmore, Jr. (right) and 
Richard E. Pille. 


Robert C. Gilmore, Jr., president of 


National Association of Life Under- 
writers, is shown in accompanying: pic- 
ture congratulating Richard E. Pille, 
vice president in charge of agencies, Mu- 
tual Benefit Life, on the latter’s election 
to presidency of Life Insurance Agency 
Management Association at recent con- 
vention held at Edgewater Beach Hotel, 
Chicago. 


Preston Hotchkis, treasurer and vice 
chairman of the board of directors of 
Founders’ Insurance Co. and vice presi- 
dent and director of the California In- 
surance Federation, has been named to 
the task force on lending agencies of the 
Government of the new Hoover Com- 
mission. The work of the lending agency 
task force, the Commission explains, will 
be to some extent a continuation of work 
done by the previous Hoover Commis- 
sion. 

a eR 

Verne Stanford, superintendent of 
agencies, New York Life, will be chief 
speaker at annual Fall Awards banquet 
of Insurance Society of Ohio State Uni- 
versity, topic being “Problems and 
Trends in the Life Insurance Business.” 
Awards will be given by Supt. Walter 
A. Robinson of Ohio Insurance Depart- 
ment. Dean Walter C. Weidler of Col- 
lege of Commerce and Administration, 
Ohio State University, will review the 
college’s insurance program for past 


year. 





DE COURSEY FALES 


DeCoursey Fales, president and trustee 
of the Bank for Savings in New York 
City, has been elected to the board of 
the Fidelity & Casualty of New York, 
one of the companies of the America 
Fore Group, it has been announced by 
Frank A. Christensen, president. Mr. 
Fales was born in Saranac Lake, N. Y, 
He graduated from Harvard University 
in 1911 and Columbia Law School in 
1914. He is a member of the New York 
Bar, director of the Architect’s Samples 
Corp. and the Public National Bank & 
Trust Co. of New York, a Founding Fel- 
low of the Pierpont Morgan Library and 
a member of the citizens advisory com- 
mittee of the New York Public Library. 


ok a 


Norman H. Nelson, vice president of 
Minnesota Mutual Life of St. Paul, was 
elected regional vice president and mem- 
ber of the executive committee of the 
Mortgage 3ankers Association of Amer- 
ica at its recent Miami convention. He 
was also elected grand marshal of the 
Mortgage Bankers legion, a group com- 
posed of all association members who 
have served four years or longer on the 
board of governors. 


a eee 


George M. Duvall, Massachusetts Mu- 
tual Life, Worcester, was elected pres- 
ident of the Massachusetts Selectmen’s 
Association at the 25th annual meeting 
held recently in Boston. 


ie Sic ae 


_ Chester R. Jones, CLU, general agent 
in Washington, D. C. for Massachusetts 
Mutual Life, is serving as a zone chair- 
man during the 1954 Community Chest 
Federation U. S. O. campaign in the 
District of Columbia. He will be enlist- 
ing advanced gifts workers who will call 
on 600 business establishments to expicin 
the workings of the Chest. 


"ee. nee 


Edwin P. Cushman has been named 
vice president of the Lipscomb-Ellis 
agency of Atlanta, Ga. He will super- 
vise operations of the newly organized 
brokerage and surplus lines department. 
Mr. Cushman entered insurance in Bos- 
ton in 1924 and since 1948 has been asso- 
ciated with a New York agency. He 
recently spent several months in Eng- 
land studying operations of London 
Lloyd’s. 

Oh RO a 

D. M. Austin, Oklahoma City branch, 
New York Life, has set a new Nylic 
record by paying for more than $1,900,000 
in October. 








ee 


—_— 




















December 4, 1953 








Page 17 











What to See in Theatres Here 


FOR ALL OF THOSE INSURANCE 
EXECUTIVES who come to town dur- 
ing the second week of December and are 
asking me for the lowdown on the cur- 
rent New York theatre I have cheerful 
news. The metropolis finally has a flock 
of good comedies. The casts comprise 
mostly attractive actors, some of whom 
(unemploy- 
which 


have come out of hiding 
ment). The plays “with a mission” 
for some years have bored most theatre- 
goers are disappearing. Howard 
Cullman, town’s principal theatrical angel 
and also one of New York’s outstanding 
would today be 


Even 


and wealthier citizens, 
back such a show, for in- 
stance, as one McCarthy and 
Malenkov would crucify an audience with 
a two-hour barrage of words. 


reluctant to 
where 


Another thing—the gloomy modern- 


istic scenery and drab draperies have 
been dumped into the warehouses, and in 
their place there has been substituted 
luxurious apartments and country homes 


with decor so elaborate that it makes 
the hotel room, New York apartment or 
suburban dwelling of the average man 
look drab when he returns from the 
playhouse. Call the current theatre-goers 
snobs, if that is your opinion, but they 
are getting what they like. 

I'll start off with the comedies and 
will begin with “Kind Sir.” Because of 
the preliminary ballyhoo sent throughout 
the country by syndicated columnists and 
New York correspondents most of the 
out-of-towner interest is in that comedy 
which had its premiere in New Orleans 
end there was an advance sale for New 
York performances of $750,000, all those 
seats being sold before the play came 
to town. Stars are Mary Martin (a com- 
bination of Gertrude Lawrence and 
Ethel Barrymore) who played in “South 
Pacific’ here and in London for three 
and a half years, and Charles Boyer, a 
great romantic actor from Paris who 
with his ton of charm and French accent, 
puts the distaff side of the audience, 
consisting largely of women beyond the 
teen-age, into a Pinza-state swoon. Ac- 
tion largely consists of a series of love 
encounters between Martin and Boye: 
ina super- -decorated drawing room, the 
final — of their sex bout being 
both. Calling on the services of Main 
Bocher of Paris, Mary wears the most 
stunning collection of jah seen on 
Broadway for years. I can’t recall what 
the plot is really about, but critics didn’t 
think much of the play itself. Boyer 
enters Mary’s life; constantly hops into 
and out of the room, and pretty soon 
they are in each other’s arms and then 
out and then in again. The feminine 
part of the audience is enthralled. Their 
escorts, in a coma over this continuous 
love-scrapping and reconciliations, and 


also by the age of the participants, 














wonder if they cannot escape for a half 
hour and have a quick one or two at 
neighboring Gallagher’s chop house. 


For super luxury and class nothing 
tops “Sabrina Fair,” which I highly 
recommend for its entertainment quali- 
ties, including clever dialogue. Scene is 
outside a large summer home on the 
seashore with a yacht in the offing; 
enough flowers to stock a floral shop; 
an elderly, dignified maid of the type 
saying “The tea will be ready in a 
minute, Madame”; a _ chauffer worth 
$500,000; a stern, caustic, witty father of 
top bracket income; a mother who looks 
like a Duchess; and two sons who can 
sign checks at the Colony or 21 Club 
ithout worrying about the size of the 
tab,. and—important—a_ great woman 
comedian, Luella Gear, impersonating’ a 
guest who is a witty wisecracker. 

Suddenly making her appearance isJa 
girl of great charm, the chauffer’s 
daughter just back from some years in 
Paris where she has been with the 
American Government. Soon both sons 
want to marry her and so does a French- 
man_ wl ho thinks that in Paris the chauf- 
feur’s daughter had promised to marry 
him. It is an extraordinary well acted 
show by such tiptop cast members as 
Margaret Sullivan, Joe Cotton, Luella 
Gear, John Cromwell, Cathleen Nesbit, 
Scott McKay and Russell Collins. 


Newest sensational comedy-drama hit 
s “The Teahouse of the August Moon,’ 
which every critic greeted with raves. 
In my opinion it will run at least a year. 

With the Army in Okinawa, South 
Seas, is hard-boiled Colonel Purdy who 
has assigned young, able and very hu- 
man’ Captain Frisbie to a small village 
with instructions to build a school house 
and integrate the natives into western 
customs. They don’t want a school, but 
would welcome a teahouse and they are 
unanimously opposed to dropping their 
South Pacific manners and customs. 
Sympathetic with them, Frisbie arranges 
for the erection of the teahouse and 
also makes it possible for the islanders 
to make a living. Word leaks to Army 
Intelligence and then to U. S. newspa- 
pers which spread the news throughout 
the United States in front page stories. 
It is announced a Congressional com- 
mittee is coming to see for itself. On 
the verge of becoming a general, the 
colonel believing his career is ruined, 
angrily orders the teahouse to be de- 
molished to the horror of the captain 
and disillusionment of the villagers. Then 
it develops that the Congressmen are 
en route to witness what they regard as 
a splendid example of private enterprise 
on the part of South Pacific people. The 
teahouse is hastily reconstructed, and all 
ends well. Many of the actors are Japa- 
nese, outstanding being a Geisha girl. 
Finest performance, however, is that of 
David Wayne impersonating with great 
humor and wisdom a native interpreter 
who guides the captain’s activities. 


Another comedy of real entertainment 
although no heavyweight as a play, and 


featuring a veteran actress of the acid- 
wit school is “Late Love,” the star 
being Lucille Watson. A dominating 
matriarch who runs the household with 
an iron hand all members of the house- 
hold pattern their lives to meet her 
whims. The ingenue (her granddaughter) 
falls in love with a handsome juvenile 
who is secretary of her father, a writer, 
a part taken by Neil Hamilton. An 
intuitive, worldly wise artist, Arlene 
Francis, comes to the home to paint the 
son’s portrait, spots the romance and 
helps the young couple become en- 
gaged. Near end of the last act it de- 
velops that the grandmother has been 
hep to the love match all along, gives the 
engagement her blessing, and audience 
is let into the secret that the tea she 
is drinking is really a highball. 


Another laugh hit in town is “The 
Solid Gold Cadillac” starring the chubby 
actress Josephine Hull in one of her 
humorous impersonations of a be- 
wildered woman baffled by events but 
always triumphing over situations. This 
time she is the owner of a few shares 
of stock in a giant corporation, General 
Products Co., which have been expanded 
by buying split shares. The scene is the 
board room of the company with 
Josephine on the job as a stock owner 
who asks pertinent questions. While the 
directors are more stuffy than those I 
encounter in the financial and big busi- 
ness sections of New York, and I 
wouldn’t mistake any of them to be 
authentic looking directors, that’s not 
the case with the events which develop 
as most of the funny lines written by 
George Kaufmann come rolling over the 
footlights. In recent years corporations 
are extremely courteous to and patient 
with stockholders attending annual meet- 
ings, and this time they decide to quiet 
Josephine by hiring her and alloting for 
her office a room in the corporation’s 
public relations department where she 
keeps her girdle and stockings in her 
desk. The head of the corporation—fine 
character actor Loring Smith—is fired, 
but Josephine rescues him by getting 
control of the company. How does she 
to it? By writing to the women stock- 
holders for proxies, which she gets. How 
she finances the expense of obtaining all 
of those proxies is not divulged, but the 
directors learn that Josephine is not so 
dumb as they thought. 


“A Girl Can Tell” is a light, bright 
comedy starring movie actress Janet 
Blair. In the prologue she is being asked 
by her 16-year-old daughter how a girl 
can tell which of her beaux is the right 
one to marry. The scene then goes back 
17 years and Miss Blair relives the year 
preceding her marriage when she had to 
make a choice between six suitors and 
the events which led up to her choice. 
The audience is kept in the dark as to 
the identity of the man she finally mar- 
ried until the epilogue. There is a gasp 
of dismay when it appears that one of 
them was the chosen one, and then come 
cheers when the audience’s favorite turns 
out to be the husband. 


* * * 


TWO HIT COMEDIES which have 


been running for a considerable time 


are “The Seven Year Itch” with Tom 
Ewell and Vanessa Brown; and “My 
Three Angels” with Walter Slezak. 


Ewell is at his bachelor apartment when 
an attractive young woman on the floor 
above drops a plant of flowers outside 
his window to attract his attention and 
thus strike up an acquaintance. The 
plant just misses hitting him. It isn’t 
long before they have more than a 
floor to floor acquaintance. This part 
was ideally patterned for Ewell who is 
constantly wandering about in a state 
of apparent bewilderment and embarass- 
ment, but who knows what he is doing 
just the same. Vanessa gets his number 
quickly. In one of those situations where 
farce playw rights are masters she spends 
the night in his apartment. While the 


YWCA or League of Decency would be 
shocked it is nevertheless not an easy 
for which to buy 


show tickets from 


Piccadilly Theatre Ticket Agency or 
other brokers. 

The three angels, in the play of that 
title, are convicts in a_semi- tropical 
area whose services are furnished a 
store manager in order to make repairs 
in his run-down property. A representa- 
tive of the owner comes over from 
Europe to check up on the accounts 
which are slovenly but not dishonestly 
kept. This supervisor is anything but a 
saintly character. Just as the manager 
is going to be framed, fired and dis- 
graced the three convicts take charge 
of the situation and all ends happily for 
every one except the owner’s representa- 
tive. And Walter Slezak, a_ crack 
comedian, has the best part he ever had. 


The Fifth Season” is a comedy of the 
cloak and suit trade in which the famous 
Yiddish comedian, Menasha Skulnik, is 
starred. It is enlivened by models un- 
blushingly doing their modeling, consist- 
ing of the latest display of flimsy lingerie, 
in sight of the audience. Nothing bril- 
liant, no great shakes as a play, it has 
f'nny situations and funny dialogue of 
the “Perlmutter” type. 

x ok * 

OF THE DRAMAS THE ONE 
WHICH IS WINNING MOST 
AWARDS—Pulitzer and Critics Circle 
prizes, to mention two of them, is “Pic- 
nic,” written by William Inge, directed 
by the most currently successful director 
in the American theatre, Joshua Logan. 
Its effective cast includes Janice Rule, 
Ralph Meeker and Peggy Conklin. 
Locale is a small town in Kansas and as 
the curtain rises the characters seen are 
some unmarried women, including two 
sisters. All is serene until a young tramp, 
a wandering jack of all trades, comes 
in and is given a job. Soon drama raises 
its head as jealousy among the women 
prevails. It is exciting to note how a 
little community can become so upset 
by the situations which follow shortly 
after the arrival of this handsome 
vagrant. 


“Tea and Sympathy” is a play about 
the troubles of an adolescent suspected 
of homosexuality while at a prep school. 
John Kerr plays the young man; Debo- 
rah Kerr has role of a sympathetic older 
woman. Notices were fair. 

3est mystery play is “Dial M for 
Murder” in which Maurice Evans plans 
the murder of his wife in what he hoped 
would be a perfect crime. It isn’t perfect 
and she is not murdered. 

Another thriller is “Gently Does It.’ 
Scene is a beautiful home in Kent 
County, England. The last act in par- 
ticular has some new twists in the nature 
of surprise ending. Dialogue is clever 
and sophisticated and audience liked it. 


6.48 
A DECI.INE IN NUMBER OF MUSIC 
SHOWS is noted. Principal reason is 
that it costs too much to produce them. 
Producers and their theatrical angels 
hesitate a long time before investing 
$200,000 or $300,000 in a production. A 
flop is ruinous. At the present time the 
only big musical shows running on 
3roadway are “The King and I,” “Can- 
Can,” “Wonderful Town” and “Me and 
Juliet.” 
” The fabulously successful Rodgers and 
Hammerstein wrote “The King and I,” 
often described as the most beautiful 
show yet produced. It is the musical 
version of the biographical story of 
“Anna and the King of Siam,” which 
was made into a moving picture under 
that name and now bears its present 
title as a musical show. The story is 
that of a British governess who goes to 
Siam for the purpose of tutoring the 
King of Siam’s children of whom there 
are many. The march of the young, 
Siamese princes before their father, a 
monarch with the indisputable power of 
life and death at his disposal, is one 
of the most effective and attractive 
scenes any music show has had. Magnifi- 
cently costumed, the entire production is 
well sung with dances of rare imagina- 
tion. 
(Continued on Page 27) 
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Sees SEUA Decision 
Aid to State Control 


IMPROVED REGULATORY LAWS 


Harris of New York Dept. Tells Exam- 
iners Many States Have Reorgan- 
ized Departments 


Superintendent of Insurance 
Harris of New 
United 
holding 


Deputy 
and Counsel Raymond 
York dec 
States Supreme 


lared last week that the 
Court 
commerce, 


decision, 
insurance to be turned out to 
be a blessing to the public although it 
was bitterly criticized at the time it 
was handed down in 1944. 

In a lecture prepared for the New 
York Insurance Department’s in-service 


RAYMOND HARRIS 


ram for examiners, Mr. 
constitutional basis 
of state supervision, stating that the 
Supreme Court decision brought about 
the enactment of much needed legislation 
designed to strengthen state control of 
the insurance business. In addition, he 
said it removed tlie uncertainties which 
existed concerning jurisdiction over in- 
surance ‘whee n the Federal Government 
and the states. 

Pointing out that many states have 
reorganized and improved the admin- 
istration of their insurance departments, 
Mr. Harris emphasized that in the super- 
vision of interstate insurance activities 
the states occupy the field by the con- 
sent of Congress. 

Adding that this consent can be taken 
away, he emphas ized that the continued 
exercise of this power by the states may 
well depend upon the quality of their 
performance. Therefore, it is their duty 
to be vigilant at all times and carry out 
their responsibilities, he said. 

Mr. H: > development of 
insurance legislation in New York State 
following enactment of Public Law 15 
by Congress in 1945. Public Law 15, he 
noted, was passed after the United States 
Court declared, in the South-Eastern Un- 
derwriters case, that insurance transac- 
tion between states constituted interstate 
commerce. This holding overruled Paul 
v. Virginia, decided in 1868, which had 
held the insurance business not to be 
commerce. 

The individual states, Mr. Harris re- 
called, had enacted regulatory legisla- 
tion on the basis of the rule of Paul v. 
Virginia. To save this legislation from 


raining 
Harris 


prog 
cece’ the 


irris traced the 


EUA to Honor Conick 
At Meeting December 16 


The Eastern Underwriters Association 
has appointed a special committee with 
John A. North, past president as chair- 
man, to arrange for honoring Past Presi- 
dent H. C. Conick at the forthcoming 
annual meeting and dinner of the associ- 
ation to be held December 16 at the 
Hotel Roosevelt in New York City. 

Mr. Conick was president of the East- 
ern Underwriters Association from 1942- 
1944, and the attendance at the affair 
promises to be the largest that has ever 
been witnessed by the association. Mr. 
North is president of the Phoenix-Con- 
necticut Group and Mr. Conick is retir- 
ing soon as general attorney of the 
Royal-Liverpool Insurance Group. 


Glens Falls Transfers 
Leonard to Home Field 


William * Leonard, Jr., a native of 
Fort Edward, N. Y., has been transferred 
from Poughkee} ysie to the home office 
territory at Glens Falls, N. Y., of the 
Glens Falls Group. He will serve as 
special agent and take over the duties 
of C. John Holmes who has resigned. 
He will be associated with Field As- 
sistant James A. Davidson in the de- 
velopment of fire, casualty and surety 
business under the multiple line opera- 
tions of the companies. 

Mr. Leonard joined the Glens 
Group in 1939, and has been with that 
organization continuously since then 
with the exception of four years during 
which he served in the U. S. Navy as 
an officer and flyer. After his discharge 
from the Navy, he completed the ad- 
vanced training course of the companies 
and was assigned in March, 1946, to the 
Poughkeepsie office as a special agent. 


Falls 





being deemed unconstitutional, Public 
Law 15 declared that continued state 
regulation of insurance was in the public 
interest and specifically sanctioned by 
Congress. 

The following lecture was given bv 
Robert G. Hodson, of G. L. Hodson & 
Son, reinsurance intermediaries, on De- 
cember 2. Mr. Hodson’s topic was “Re- 
insurance—Fire and Allied Lines.” 


SOON, 


or 


Charles W. Tye Joining 
Joseph Froggatt & Co. 


TO LEAVE ROYAL - LIVERPOOL 
Will 


Have Executive Supervision of 
Froggatt Organization’s Tax 
Accounting Operations 


Joseph Froggatt & Co., well known 
New York public accountants and 
auditors, announce that Charles W. Tye, 
Royal-Liverpool 
Group since 1947, will become associated 
with that firm on January 1 where he 


tax counsel of the 


CHARLES W. TYE 


the 
accounting 


supervision of 
tax 


will have executive 


Froggatt organization’s 
operations. 

Following graduation from the Uni- 
versity of Iowa and the Leland Stanford 
Law School where he received the de- 
grees of B. S. C., J. D. and LL. M., Mr. 
Tye has had ; a a ersified career in bank- 
ing, private law practice, government 
service, insurance business, and foreign 
business. Immediately after graduation 
he joined the legal staff of Bank of 
America in Los Angeles as a tax at- 
torney. Later he engaged in private law 
practice in Los Angeles until he was 
appointed special attorney in the Office 
of Chief Counsel, Bureau of Internal 
Revenue, Washington, D, C. He left the 
3ureau in 1942 to become tax counsel 


Swallow Advanced by 
Royal Exchange Group 


ASSISTANT BRANCH SECRETARY 


Martin Succeeds Swallow as State Agent 
in Missouri and Kansas, U. S. Man- 
ager Pitot Announces 


Henry C. Pitot, United States manager 
of the Royal Exchange Assurance and 
head of the companies of the Royal Ex- 
change Group in New York, announces 
appointment of Frank J. Swallow as 
assistant branch secretary. 

Mr. Swallow has been state agent for 
Missouri and Kansas since 1948, prior 
to which he was associated with the un- 
derwriting department of the companies 
in New York for years. 

Succeeding Mr. Swal'ow in Missouri 
and Kansas, James Martin, special agent 
who assisted Mr. Swallow in the same 
territory for two years has been ap- 
pointed state agent. 

Prior to his appointment to the Mis- 
souri and Kansas field Mr. Martin was 
an underwriters in the fire companies of 
the Royal Exchange group in New York. 

The companies of the Royal Exchange 
group are comprised of the Royal Ex- 
change Assurance. established in 1720, 
Provident Fire of Concord, N. H., estab- 
lished in 1924, and the casualty affiliate, 
Car & General Insurance Corp., Ltd. 
established in 1903. 


American Names Mayo 

Special in Virginia 
Insurance Co. an- 
nounces appointment of Paul R. Mayo 
as special agent for southeastern Vir- 
ginia, assisting Special Agent Randolph 
D. Darden. 

Mr. Mayo is a native of Virginia. 
Following World War II service in the 
Navy, he attended the College of William 
and Mary, graduating in 1951. He is also 
a graduate of the American’s advanced 
multiple line training class, with experi- 
ence in various home office departments 
in Newark, N. J., for the past two years. 
Mr. Mayo will be located in the Mutual 
3uilding, Richmond. 


The American 





to the Maryland Casualty in Baltimore. 
In 1947 he accepted the position of tax 
counsel to the Royal-Liverpool Insur- 
ance Group in New York. 


Active in Insurance Industry 


Mr. Tye has been active on various 
insurance industry committees, — 
matters resulting from the S. EB. U; 
case, 1950 changes in the ceeeaailed 
Form of Annual Statement and Federal 
tax legislation. In 1950 he testified be- 
fore the Senate Finance Committee re- 
garding the excess profits tax treatment 
of the insurance industry. Most recently 
he has been chairman of the joint tax 
committee of the National Board of Fire 
Underwriters and the Association of 
Casualty and Surety Companies. He is 
also a member of the advisory tax com- 
mittee of the association ,and an asso- 
ciate member of the American Institute 
of Management. 

Mr. Tye has been in demand as a 
speaker and lecturer. He has been guest 
lecturer at various universities, and has 
appeared before the National Tax As- 
sociation Conference, the Institute on 
Federal Taxation, and various state 
agency association meetings. This year 
he addressed the Pacific Coast Casualty 
and Surety Conference in Santa Barbara, 
California, and the National Association 
of Insurance Agents 57th annual con- 
vention in Washington, D. C. He has 
written extensively in the field of insur- 
ance and taxation, and his articles have 
appeared in many leading law journals 
and trade publications. He is also a 
co-author of the book “Handbook of Tax 
Techniques.” 

r. Tye is a member of various bars, 
including the Supreme Court of the 
United States, the Tax Court of the 
United States and is admitted before 
the Treasury Department. 
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Queen Mother Elizabeth 
Visits Royal Exchange 


AT HOME OFFICE IN LONDON 
Received by Governor and Other Of- 
ficers; Company Was Established 
233 Years Ago 


A statement released to Henry C. 
Pitot, United States manager of the 
Royal Exchange Assurance, by A. E. 
Phelps, general manager of the company 
in London, announced the visit of Queen 
Elizabeth, the Queen Mother, to the 
Royal Exchange home office recently. 

Her Majesty was received by the gov- 
ernor of the Royal Exchange Assurance, 
Lord Bicester, and the deputy governor, 
the Hon. David Bowes-Lyon, in the 
famous old Royal Exchange structure 
in the center of the City of London. At 
this time Lord Catto of Cairncatto, one 
of the directors, and A. E. Phelps, gen- 
eral manager; H. A. Walters, S. Beres- 
ford Shaw, and H. R. Roberts were 
presented. 


Sees Historical Relics 


The Queen Mother was interested to 
see some of the historical insurance 
relics of the Royal Exchange and gra- 
ciously accepted from its governor a 
Royal Exchange Assurance fireman’s 
badge in silver, as worn by the members 
of the company’s fire brigade in the 
18th century. She was shown the actual 
tablecloth, still perfectly preserved, which 
was used in January, 1571, when Queen 
Elizabeth I attended a banquet to com- 
memorate the opening of the first Royal 
Exchange building. 

It was in 1720, or 233 years ago, that 
the Royal Exchange Assurance Corp. 
was granted its royal charter and estab- 
lished itself in» the London Royal Ex- 
change, where its home office has been 
ever since. 

The Queen Mother spoke with pleasure 
of her visit and signed her name with 
the gold pen which was used by Queen 
Mary on a similar occasion in 1938. 


Commonwealth Honors 


Wuestenhoefer & Son 


To mark its 40th anniversary with the 
Commonwealth Insurance Co. of New 
York as local representatives at Mt. 
Vernon, N. Y., Secretary R. T. Stewart 
gave a luncheon December 1 at the Drug 
and Chemical Club, New York, at which 
these principals of Albert Wuestenhoefer 
& Son were honored guests: Clarence 
Wuestenhoefer and his two sons, C. 
William and Vernon, and Abe Kaplan. 

As a memento of the anniversary, Mr. 
Stewart presented the agency with a 
certificate of appreciation, signalizing 40 
years of loyal representation and insur- 
ance service to Mt. Vernon. The four 
principals received anniversary pen and 
pencil sets. 


American Manufacturers 
Passes $100,000,000 Mark 


American Manufacturers Mutual, a 
member of the Kemper insurance group, 
has passed the $100,0000,000 mark in net 
premiums written since organization, 
H. G. Kemper, vice president, told di- 
rectors. 

Mr. Kemper said the $100,000,000 mark 
was passed late in November. Half this 
amount has been written during the past 
seven years. He estimated that the 1953 
total wil be approximately $9,600,000, an 
increase of 7.5% over 1952. 

American Manufacturers, now a mul- 
tiple line company, changed its name 
last year from National Retailers Mutual. 
It is operating under a charter granted 
in 1837 to Glen Cove Mutual. 

Mr. Kemper also told directors that 
the fire insurance industry, which has 
experienced a period of several good 
years, now faces the prospect of several 
less satisfactory years. 





JACK G. PARSONS ADVANCED 


Assistant Secretary of North British 
and Assistant Manager of the 
Southern Department 


Jack G. Parsons, formerly general 
agent of the Southern department, has 
been elected an assistant secretary of 
the North British and Mercantile and 
its four associated companies. He will 
also be assistant manager, in association 
with Chas. J. Williams, who is vice 
president and manager in charge of the 
newly established Southern department 
branch office at Atlanta, Ga. 

Mr. Parsons, a native of Arkansas, 
graduated from Arkansas College, and 
then served approximately three years 
with the Arkansas Fire Prevention Bu- 
reau. During World War II he was in 
Government service as a civilian in- 
spector of war plants but resigned to 
enter the U. S. Army. Prior to being 
called to the home office in October, 
1952, Mr. Parsons was Arkansas state 
agent for over seven years. 





Continental Casualty 


(Continued from Page 1) 


vision of all Illinois business transacted 
by the London firm. Within less than 
three years he had built an extensive 
volume of business. Since going to Chi- 
cago in 1951, except for short business 
trips to London, he has made his home 
there. 

Continental has secured his services as 
superintendent of the company’s new re- 
insurance division, effective February 1. 
In this capacity, he will have fulkexecu- 
tive responsibility for developing and su- 
pervising all reinsurance business trans- 
acted by Continental Casualty, reporting 
directly to J. M. Smith, first vice presi- 
dent. 

Entry into the reinsurance field is the 
second major expansion announced by 
Continental during the current year. In 
April the company announced that it was 
entering the fire insurance business. 


Tuchbreiter on Fire Progress 


“Progress of the new fire division has 
been considerably faster than was ex- 
pected,” said Mr. Tuchbreiter. “Under 
executive supervision of J. M. Smith, 
first vice president, assisted by George 
N. Duncan, superintendent of the fire 
division, the company has completed 
filing of rates and policy forms in all 
states where its service facilities and 
manpower are adequate to efficiency 
handle the business. 

“Additional states are being entered 
as rapidly as we can provide the neces- 
sary service facilities and experienced 
manpower. Premium volume for the full 
year of 1954 will be reckoned in millions, 
and will expand still more rapidly there- 
after. 

“With the spade work and time-con- 
suming detail incident to the launching 
of a new major department largely be- 
hind us,” said Mr. Tuchbreiter, “the 
company is now ready to take the next 
step in its program of expanding service 
to the industry and the public. That 
step is the company’s entry into the 
reinsurance field. 


Westhorp Here From London 


Ronald K. Westhorp, manager of the 
American department of Griffiths, Tate 
(Insurance), Ltd., London, is presently 
visiting Griffiths, Tate, Ltd., Chicago, 
on an extended liaison visit to discuss 
future expansion plans of Griffiths, Tate, 
Chicago, with Vincent S. McKerrow and 
Thomas C. Anderson. 

Mr. Westhorp’s visit is coincident with 
the fact that Mr. McKerrow is terminat- 
ing his association with Griffiths, Tate 
as of February 1, to become associated 
with the Continental Casualty as super- 
intendent of the company’s newly estab- 
lished reinsurance division. 

The business of Griffiths, Tate, Ltd., 
Chicago, has continued to show a large 
increase during the current year, due to 
increasing facilities available to their 
producers. 








Appeal on “Non-Assessable” Court 
Ruling Fixed for April in Texas 


The question whether a mutual in- 
surance policy labeled “non-assessable” 
may actually leave the insurance buyer 
liable for claims against the insurer will 
be fought out by the third Court of Civil 
Appeals in Texas beginning April 7, 1954. 
The case, involving the insolvent Texas 
Mutual Insurance Co., has already at- 
tracted wide attention because a lower 
court has held that the policyholders 
could be assessed. 

District Judge J. Harris Gardner of 
Austin this year assessed 38,052 Texas 
Mutual policyholders 2,671,226. He 
found that sum—equal to a one-year 
premium on all policies carried with the 
company—was needed to pay its debts. 
Texas Mutual policies were described as 
“nonassessable” to the buyers. 3ut 
Judge Gardner declared the company 
never did have the surplus funds re- 
quired to qualify it for writing such poli- 
cies. The law permits mutuals to write 
nonassessable policies if they meet cer- 
tain reserve requirements. 

Early this year, Will G. Knox of Aus- 
tin was named receiver for the company 
and its permit was canceled. An exam- 








Putnam & Kellett Agency 
Honored by Companies 


Putnam & Kellett, Inc., insurance 
agency at Alexandria Bay, N. Y., has 
been presented with a plaque from the 
Agricultural Insurance Co. in apprecia- 
tion of 50 years of representation of 
that company in that area. The Insur- 
ance Co. of North America also pre- 
sented Putnam & Kellett with a certifi- 
cate for 28 years of continuous service 
with that company. 

Clarence H. Burtch, president, was 
presented with a plaque from the Home 
Insurance Co. for 27 years service. The 
Maryland Casualty presented a plaque 
showing 44 years of service by the 
agency. 


Aetna Folder Illustrates 
Back-Pressure Arm Lift 


A new folder illustrating the Nielsen 
“back - pressure arm-lift” method of 
artificial respiration has been released by 
the public education department of the 
Aetna Life Affiliated Companies. En- 
titled “A Life in Your Hands,” the two- 
color pamphlet is illustrated with a series 
of photographs showing the proper 
method of administering the Nielsen 
technique, which has now been adopted 
by the American Red Cross, the Armed 
Forces, the National Safety Council and 
many other organizations. 

The back-pressure arm-lift technique, 
which is replacing the Schafer prone- 
pressure method used in this country for 
the last half century, increases the 
chance of revival since it pulls fresh air 
into the lungs as well as expelling air 
from them. 


On NAIC Committees 


Commissioner Thomas J. Gillooly of 
West Virginia has been appointed a life 
committee member of National Associa- 
tion of Insurance Committee. Commis- 
sioner Charles Fortune Gold of North 
Carolina has been appointed a member 
of casualty and surety, fire prevention 
and safety and rates and rating organ- 
izations committees. 


NATIONAL UNION DIVIDEND 

Directors of National Union Fire, 
parent company of National Union In- 
demnity and Birmingham Fire, have 
declared a regular quarterly cash divi- 
dend of 50 cents a share, payable De- 
cember 29, to stockholders of record 
December 8. 


iner for the State Board of Insurance 
Commissioners reported the company 
had a deficit of $574,575. 


Appeal by Policyholders 


Policyholders are making the appeal, 
assisted by the American Mutual Alli- 
ance Association of Chicago. Attorneys 
for the policyholders contend that the 
State Board of Insurance Commissioners 
had approved the non-assessable policy. 
The trial court found that the company 
did not actually have the reserves rep- 
resented to the commission. 

Garland A. Smith, new chairman of 
the State Board of Insurance Commis- 
sioners, said that it has changed its 
rules as a result of the Texas Mutual 
case. Now the board requires property 
offered as security for a company’s sur- 
plus (reserve) requirement must be ap- 
praised by a local real estate board. 

Smith said the law merely requires 
that “two freeholders” could appraise 
the property. In the Texas Mutual case, 
it was found that the home office build- 
ing in Beaumont was worth less than 
the insurance company officials reported 
it to be. 

“We need new legislation on ap- 
praisals to give the board more power in 
these cases,” Smith said. 

Much of the testimony in the trial 
court concerned the procedure used to 
get the Beaumont building appraised 
on a basis faverable to the insurance 
company. 


Commonwealth 25 Years 


With Wright Agency, Inc. 


Eugene W. Wright, | president of the 
Wright Agency, Inc., 755 Maiden Lane, 
New York City, was congratulated on 
25 years of representation of the Com- 
monwealth of New York by W. L. 
Nolen, United States manager of the 
North British Group; K. W. O'Leary, 
metropolitan department manager, and 
R. T. Stewart, middle department sec- 
retary, on the occasion of a dinner ten- 
dered to Mr. Wright and his associates 
on December 1 at the Essex House, New 
York City, in order to mark the event. 

Other principals in attendance from 
the Wright agency were Harry A. 
Gaede, Thomas Giusto, William J. Bur- 
gess and William Rasmussen, Jr. Also 
on hand at the reception and dinner 
were officers and department heads from 
the Commonwealth home office. 


Boston Names Schmitt 


Special at Baltimore 
Appointment of William H. Schmitt 
as fire special agent at the Baltimore 
service office has been announced by the 
Boston and Old Colony Insurance Com- 
panies. He will be located at 1805 Mun- 
sey Building and will travel Maryland 
and the District of Columbia. 
Mr. Schmitt is a native of Baltimore 
and attended the University of Balti- 
more. He saw active overseas date in 


both World War II and the Korean War. 


Brokers’ Forum Dec. 14 
On Fire Rate Schedules 


The Greater New York Insurance 
Brokers’ Association anounces an educa- 
tional forum for Monday, December 14, 
at 8 p.m. at the Prince George Hotel, 
Madison Ave. and 28th Street. The sub- 
ject will be the broker’s work with fire 
rate schedules, with Walter Lessman, 
chief rating engineer, Home Insurance 
Co., and Peter D. Gerrity, engineer, 
Automobile Insurance Co., as speakers, 
Robert Knapp, manager, New York City 
division, New York Fire Insurance Rat- 
ing Organization, will be a special! guest. 
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PROMPT SERVICE 
IS 
OUR CREED 


Time is a valuable asset 


for increasing income. 


Fast, accurate, efficient 
service permits our agents 


to do more active selling. 


You too can get the bene- 
fit of this efficient service 
through joining the Han- 


over and Fulton. 


THE HANOVER 
FIRE INSURANCE CO. 


OF NEW YORK 


Organized 1852 


THE FULTON 
FIRE INSURANCE CO. 


NEW YORK 


HOME OFFICE 
111 JOHN ST., NEW YORK 38, N. 
WESTERN DEPT. 


INSURANCE EXCHANGE BUILDING 
CHICAGO 90, ILLINOIS 


PACIFIC COAST DEPT. 
340 PINE STREET 
SAN FRANCISCO 4, CAL. 


Press, Radio and TV 
Gold Medal Awards 


ENTRIES WILL CLOSE ON FEB. 15 
National Board Presents Awards Annu- 
ally for Outstanding Public Service 
in Fire Prevention and Safety 
The National Board of Fire Under- 
writers this week invited the nation’s 
press (daily and weekly), radio and tele- 
vision to participate in its annual gold 
medal awards for outstanding pub lic 
service in fire prevention and fire safety. 
The awards, or their equivalent total 
of $2,000 in cash—$500 in each of four 
classifications—last year were won by 
The Commercial Appeal of Memphis, 
Seaets the Oxford (Ohio) Press, Radio 
tation KANS of Wichita, and television 

rs WBZ-TV of Boston. 

In addition to the gold medal awards, 
the National Board presents a number of 
honor award citations. 

Closing date for entering the 1953 gold 
medal awards is February 15, 1954, which 
leaves about 12 weeks in which to pre- 
pare scrap-books of clippings, letters, 
photographs, recordings or other mater- 
ial relating to 1953 fire safety and fire 
prevention activities. 

Entry Material 

The National Board explains that the 
material should demonstrate the worthi- 
ness of the community’s fire prevention 


Ohio Farmers Companies 
Open Office in Hempstead 


G. S. Valentine, vice president, an- 
nounces opening of a new office for 
Ohio Farmers Companies in Hempstead, 
N. Y. John H. Meyman, special agent, 
will now operate out of this location. 
He will be assisted by Edward J. Hart 
who has been appointed as staff adjuster. 
Mr. Hart will supervise claims and losses 
for the area. He is a practicing attorney 
before the New York bar and has had 
casualty claims experience with Aetna 
Casualty and Hardware Mutual Com- 
panies in New York. 





activities, particularly their performance 
and effectiveness. Scrap-books will be 
judged by nationally-known representa- 
tives in the medium’s classification. 

The National ‘Board takes no part in 
the judging. It serves only as liaison be- 
txeen the community, the newspapers, 
the radio and the television stations-and 
the judges. 

The gold medal awards were instituted 
by the National Board in 1942 and since 
then close to 600 newspapers, radio and 
television stations have been nominated 
by their communities for the honors. 
Eleven dailies, seven weeklies, and twelve 
radio or television stations have received 
gold medals (a replica and $500 in cash) 
and about 100 others, in their respective 
classifications, have won honor award 
citations. 




















Behind every Pearl- 
American broker and 
agent are the facilities of 
one of the world’s great- 
est companies, ample as- 
surance of close support 
from fieldmen and under- 
writers, and fast, accu- 
rate, dependable SER- 
VICE. Get to know Pearl- 
American...NOW! 





> know: PEARL-AMERICAN 


WHERE YOU SET THE PACE! 


$: Spare 


In the race for the elusive 
dctiar, it’s the agent who 
knows how fast he must 
move to capture new 
business or 
get informa- 
tion to retain 
good clients. 


Here at Pearl-American 
you set the pace. You tell 
us whether io walk, spurt, 
or sprint...we’ll keep up 
with you. We’ll supply 
you and your clients with 
the kind of cooperation 
that helps you earn more 
money. Pace-setting 
agents all over the coun- 
try are joining Pearl- 
American. How about 


PEARL ASSURANCE COMPANY, 
TD. 
EUREKA SECURITY FIRE 
& MARINE INSURANCE CO. 


HOME OFFICE: 19 RECTOR ST, 
New York 6, N. Y. 

CLEVELAND: 320 Bulkley Bldg. 
PHILADELPHIA: 330 Walnut St. 
SAN FRANCISCO: 369 Pine St. 
NEW YORK: 85 John $i. 
CINCINNATI: 1423-24 Carew Tower 
CHICAGO: 175 W. Jackson Blvd. 








RATING CHANGES PROPOSED 


New Hampshire Department Asks Use 
of Dean Analytic System to Re- 
place Factors of Judgment 


Holding that fire insurance rate-mak- 
ing by the New Hampshire Board of 
Underwriters contains too much of 
judgment factor an examiner of the New 
Hampshire Insurance Department has 
recommended to Insurance Commissioner 
Donald Knowlton several changes in- 
cluding the following: 

Speedy adoption of the Dean Anz alytic 
System of rate-making in New Hamp- 
shire; tightening of the appraisal re- 
quirements for the Agreed Amount 
Clause, which takes the place of coin- 
surance in New Hampshire; and numer- 
ous changes in the board’s operating 
procedure. 

The report declared “the board has 
very few rating schedules and relies on 
the use of judgment applied by the in- 
spectors and the rates committee.” 

Pointing to the Dean Analytic System, 
now being adopted for some classes, the 
report declared “this rating technique 
appears to have considerable merit com- 
pared to the method of judgment rating 
presently in vogue in the State of New 
Hampshire.” 

The examination, covering the years 
1948 through 1952, was made by John 
S. Meslis, assistant actuary of the 
Massachusetts Insurance Department, on 
loan to the New Hampshire Department. 

Mr. Meslis declared in his report that 
the New Hampshire Board of Under- 
writers “is ably managed and employs 
competent personnel, but there appears 
to be considerable difficulty in securing 
a sufficient number of required in- 
spectors-raters.” The examination report 
commented on the extent to which judg- 
ment enters into rate-making in New 
Hampshire, and on the absence of 
schedules for many classes. 


Pastorius Special in Pa. 


For North British Group 


Daniel B. Pastorius has been appointed 
special agent for Pennsylvania (exclud- 
ing the Philadelphia department) for the 
North British Group in association with 
State Agent G. Warren Feller. Field 
headquarters will be at 235 Fourth 
Avenue, Pittsburgh, where State Agent 
Feller and Special Agent William R. 
Bird are now domiciled. 

Mr. Pastorius is a civil engineer by 
profession and is a graduate of the Uni- 
versity of Pennsylvania. He served four 
years with the Middle Department of 
Fire Underwriters and, since 1949, has 
been employed by another group of in- 
surance companies. 


Smith Assistant Manager 

The Phoenix-London Group announces 
that George W. Smith has been ap- 
pointed as the assistant manager of the 
Southeastern branch office. He wil 
make his headquarters at Trust aia: 
pany of Georgia Building, Atlanta, and 
will be under the supervision of Marion 
kK. Bleakley, branch manager. 


Whiskey Insurance Rises 

Demands for whiskey insurance cov- 
erage in Kentucky on newly produced 
whiskey have improved slightly, as more 
distillers are starting up to produce re- 
placement whiskey, but values have been 
badly off for the past two or more years, 
which resulted in owners having gen- 
erally reduced insurance coverage on 
stocks in bonded warehouses, to some- 
thing more akin to market values. So 
what small increase in production that 
may occur this winter can be handled 
without difficulty on the part of the 
insurance companies, whereas three 
years ago, on high valuation markets, 
and heavy production, it became difficult 
for some owners to obtain coverage. 
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Without Loss Prevention Program 
Self-Insurance Seems Unjustified 


Cost of losses is the principal factor 
in insurance cost regardless of whether 
risks are insured or assumed, Casimir 
Z. Greenley, manager, insurance and loss 
prevention department, Montgomery 
Ward & Co., Inc., Chicago, reminded 
corporate insurance managers meeting at 
the Drake Hotel in Chicago last month. 
He spoke as part of a panel group dis- 
cussing what and fides to insure at a 
two-day national insurance conference 
sponsored by the American Management 
Association. 

In deciding whether or not to insure a 
risk, Mr. Greenley advised the insurance 
managers to ask whether it is possible to 
reduce losses through an effective loss 
prevention program and w hether. such a 
program could be maintained. “Unless 
top management agrees to support an 
effective loss prevention program, the 
assumption of a controllable risk is usu- 
ally not justified.” 


Checking Insurable Risks 


First step in deciding what risks to 
insure, Mr. Greenley said, is to deter- 
mine ‘what are the insurable risks to 
which the corporation is exposed. To 
make sure that none is overlooked, he 
suggested using as a check the published 
listings and descriptions of insurable 
risks prepared primarily for agents and 
brokers. Once the insurance manager 
has made up a list of risks for his own 
company, he should take care to estab- 
lish definite lines of communication 
within the company which will give him 
immediate notice of any changes in their 
activities. 

To decide which risks should be as- 
sumed and which insured, the insurance 
manager needs the following information, 
according to Mr. Greenley: 

Maximum potential single loss possi- 
bility; most severe losses suffered by 
other companies with similar exposures, 
if your firm has no such losses in its 
past; number of physically separated 
operating units exposed to the same 
risk; degree of controllability of the 
risk through loss prevention; actual 
company losses for at least the last five 
years; cost of purchased insurance for 
the same period; cost of developing com- 
petent inspection service, if the company 
now lacks it; company’s ability to hi indle 
adjustment of losses satisfactorily and 
economically; management’s preference 
as to handling claims directly with em- 
ploye or public or through an insurance 
company; laws affecting the assumption 
of risk, and effect of taxes on the ulti- 
mate net cost. 


Loss Possibilities 


The next step, Mr. Greenley said, is 
to determine from top management how 
serious a loss the corporation could as- 
sume without financial embarrassment. 
“Often the expected long-range advan- 
tage which was the original basis for 
assuming a risk is forgotten when the 
first serious loss occurs. The test of a 
management’s real desire for assuming 
an insurable risk is its reaction immedi- 
ately after the first serious assumed loss 
occurs.” 

Even if a given risk can be assumed 
safely from a maximum loss standpoint, 
Mr. Greenley advised careful considera- 
tion to several special factors. Risks 
should not be assumed unless a real ef- 
fort will be made to prevent losses. As- 
sumption of risks may be inadvisable if 
adjustment of losses has to take place 
over a wide geographical area. If the 
company is not staffed to provide skilled 
inspection services of a technical nature, 
the cost of purchasing such _ service 
might overbalance any savings from 
risk assumption. If the law requires pur- 
chased insurance, there is no choice. 

If the insurance manager decides to 
assume a risk, he then must make up 
his mind whether to self-insure or non- 


insure. Self-insurance is the accounting 
method whereby operations are charged 
at a rate per unit of exposure similar to 
the computation of premiums for pur- 
chased insurance. Amounts thus charged 
are credited to an insurance reserve, 
either an accounting reserve or a funded 
one, and losses are paid out of it. Under 
non-insurance each loss is immediately 
absorbed as an expense by the division 
or branch in which it occurs. 


Non-Insurance and Self-Insurance 


Generally, Mr. Greenley explained, if 
maximum loss will not seriously distort 
a unit’s profit performance, the risk is 
non-insured. However, self-insurance is 
preferable if the risk is controllable and 
losses occur frequently, even though 
they are small. Reporting of such losses 
to the insurance department for adjust- 
ment through the insurance reserve 
makes possible accumulated cost figures 
and analysis of preventable causes. If 
losses involve possible recovery from 
negligent third parties, recognition of 
the possibility of recovery is more likely 
if they are self-insured and thus re- 
ported to the insurance department. 

Once an insurance program is estab- 
lished, Mr. Greenley cautioned, it should 
be reviewed periodically, particularly the 
larger risks, to make sure that the com- 
pany’s current financial condition justi- 
fies the insuring or assuming of a risk. 
In such a review, he advised, do not 
overlook the contractual obligations of 
others who handle your property or act 
as your contractors. 

Since it is usually impossible to watch 
the continuing financial solvency of 
these third parties, they should be*re- 
quired to submit evidence of insurance, 
he said. Have contracts referred to the 


Says Trucking Industry 
Must Act to Cut Losses 


With competition building up rapidly 
in the trucking industry, there is a grow- 
ing need for close watch over a wide 
range of factors which have often seemed 
obscure in the past, if operations are to 
be held on a sound basis, according to 
Joseph M. Adelizzi, managing director of 
the Empire State Highway Transporta- 
tion Association, who reviews the out- 
look of trucking in an article in the 
current issue of “Babaco News.’ 

“Each day there are more and more 
signs pointing to the fact that competi- 
tion in the trucking business is becom- 
ing keener and is not based on rates 
alone,” Mr. Adelizzi said. “There is need 
for careful consideration by all truckers 
of all matters relating to their business. 
Not only must operating costs be kept 
down to a minimum, so that prices can 
be kept competitive, but also the trucker 
must be able to offer all the services 
that his competitor provides, if he is to 
stay in business.” 

Among details cited by the New York 
trucking executive were the use of run- 
down and dirty equipment, _poorly 
dressed drivers, lack of interest in pre- 
venting cargo losses. Each trucker must 
analyze his own operation on an indi- 
vidual basis and be preps ired to be judged 
on what his company is doing by itself, 
he said. : 

Accident and cargo loss-prevention was 
cited in particular, with the-suggestion 
that each trucker do his share of meet- 
ing this important element in the busi- 
ness. 


insurance department before they are 
executed, he urged, to make sure that an 
insurance provision is included in sych 
contracts. 
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SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 
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NATIONAL BROKERS ELECT 
New Officers Include Kelley, President; 
J. F. Burke and Wiggers Vice 
Presidents; Rogers Treasurer 
\s announced briefly in these columns 
last week B. E. Kelley, U. S. Plywood 
Corp., New York, has been elected presi 
dent of the National Insurance Buyers 
A\ssociz ition to succeed H: irry E. Goodell, 
also of New York. These changes oc 
curred at the recent second annual busi 
ness meeting in Chicago. Reports on 
ictivities and future plans of the asso- 
clation were presented by President 
Goodell, and Managing Director Peter A 

Burke. 

Reports on the activities of the chap 
ters of NIBA were presented by the 

‘hapter presidents or chapter represent- 
atives, Due to growth of the association, 
a revised constitution and by-laws were 
dopted. ‘ 

New officers elected by directors are 

President, Mr. Kelley; first vice presi 
dent, John F. Burke, Coast Service Co.. 
San Francisco; second vice president, 
Lowe H. Wiggers, Procter & Gamble Co., 
Cincinnati; treasurer, George E. Rogers. 
Ri sag Gair Co., Inc., New York: secre 

Peter A. Burke, New York 

Directors elected for 3-year term were 
John F. Burke, Coast Service Co., San 
Francisco; D. L. Hail, Pillsbury Mills, 
Inc., Minneapolis; J. Douglas Hanley, 
Pittsburgh Consolidation Coal Co., Pitts 
burgh; William J. Jones, First National 
Bank of Portland, Portland, Ore.: Mr 
Kelley; Joe T. Parrett, Carnation Com 
nany, Los Angeles; Frazier Wilson, 
U nited Air Lines, Chicago. 

Regional vice presidents are: T. V 
Murphy, Maryland Drydock Co., Balti- 
more ; Vernon S. Gornto, Smith-Douglass 
Co., Inc., Norfolk, Va.; Paul H. Schind 
ler, Youngstown Sheet & Tube Co.. 
Youngstown, ©0.;.R. F. Boettcher, Geo 
\. Hormel & Co., Austin, Minn.; John 
— Tennessee —e Transmission 

, Houston, Texas, and ee ireen 
law, Kaiser Services, Oakland, Calif 


Ahdiapebite rs 
O’Beirne at Atlanta 


Promotion of E. N. O’Beirne, Jr., to 
associate manager of the southern fire 
department of the Automobile Insur 
ance Company and the Standard Fire 
has been announced by J. K. Hooker, 
vice president. 

Mr. O’Beirne, who has been assistant 
manager of the department for the past 
four years, joined the companies in 1934 
following his graduation from Georgia 
Institute of Technology. He later at 
tended the Aetna Casualty and Surety 
sales course at the home office in Hart 
ford and served in the field as a special 
agent. 

During World War II, Mr. O’Beirne 
served in the Navy, entering service as 
an ensign and being discharged as a 
commander. Upon his return to civilian 
life, Mr. O’Beirne was appointed super 
intendent of the agents in the depart 
ment, which covers eight states in south- 
eastern United States. He is married and 
resides in Atlanta. 


Non-Resident ailiiniiy 
Laws Booklet Issued 


Editors of “The Fire, Casualty & 
Surety Bulletins” of the National Un- 
cerwriter Co., have just completed their 
biennial study of non-resident agency 
and brokerage laws of the 48 states, 
District of Columbia, Alaska, Hawaii and 
Puerto Rico. The results are available 
as a separate booklet, single copy price 
$1.50. Included for the first time is a 
feature which has been in demand, in- 
formation regarding ——_ Or excess 
Ine license laws. The F. C. & S. Bulle- 
tins are published at 420 East 4th Street, 
Cincinnati 2, Ohio 

The price for two copies is $1.25 each; 
three copies, $1.15 each; 4-24 copies, 85 
cents each; 25-99 copies, 75 cents each; 
100-499 copies, 65 cents each; 500-999 


copies, 55 cents each and 1,000 or more, 
45 cents each. 
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WE’RE TELLING 
187,000 PRESIDENTS ABOUT YOU 


with full page, full color advertisements in national magazines 
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With the tremendous circulation (21,000,000 
readers) of all these national magazines, think 
of the number of business leaders and executives 
—right in your own community—who will read 
this advertisement. Many of these readers are 
your policyholders today—your potential clients 
of tomorrow. 


Yes, we're telling businessmen about the job you 
can do for them. . . selling them on the service 
that you offer to protect their properties. 


Much of The Home’s century-old reputation for 
giving full support to its agents has been built 
up by the constructive assistance of fieldmen and 
engineers. No matter how technical the problem 
you may encounter in a survey, call on these ex- 
perts at The Home. 


* THE HOME * 
Susuronce Company 


Home Office: 59 Maiden Lane, New York 8, N.Y. 


FIRE °© AUTOMOBILE °* £MARINE 
The Home Ind ity Company, an affiliate, writes 
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Casualty Insurance, Fidelity and Surety Bonds 
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Meet your HOMEtown Insurance Agent 


“17S LIKE HAVING AN EXTRA EXECUTIVE!“ 


How the Insurance Agent 
serves business 












A lot of businessmen in your own community 
feel that way about your Home Insurance 
agent. They seek his advice and respect 
his judgment on problems of insurance 
protection. They know from pleasant 
experience that he is qualified by 
training, ability, and sincere interest 
to help them. You can depend on your 
insurance agent—just as you depend 
on your lawyer, accountant, and other 
key men. You need this “extra 
executive”’ in your business! 








Your “insurance architect”—your 
agent—can design a plan to fit your plant 
and your business requirements exactly. 
It’s good sense and good business to — 
help him serve you. Back of him are all - . — 
the broad facilities and experience of : 
The Home—all “at your service!” 


Your HOMEtown Agent can serve 
you well—see him now! 


ww 


For more than a century, Home policies have provided 
protection in every industry and in every part of the nation. 




















This ad i ,00n to 
appear in full color 


full page size in 


BUSINESS WEEK 
° Ae) - Home Office: 59 Maiden Lane, New York 8, N. Y. 











NATION'S BUSINESS 


TIME 


U.S.NEWS & 
WORLD REPORT 


FIRE - AUTOMOBILE - MARINE 


The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 











s America’s leading insurance protector of American homes and the homes of American industry. 
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Public Relations of Agencies 


Salient Features of Program to Develop for Insurance Pro- 
ducers Good Will of Clients and Public in General 
Outlined at Meeting of Illinois Agts. Assn. 


By Duptey F. Giperson 
Executive Partner, Giberson Insurance Agency 


executive partner in 


Dudley F. Giberson, 
Agency, Alton, IIl., 


the Giberson Insurance 
presented ideas on how to improve agents’ 
public relations when he spoke at a panel 
discussion of this subject during the annual 
meeting of the Illinois Association of In- 
surance Agents recently at Peorta 
Other members of the panel included 
Robert K. Johnson, —— agent, Aetna 
Insurance Co., and Frank MacLeod, spe- 
cial agent, American of tate represent- 
ing the Illinois Fire Underwriters Associa- 
tion, and I nal Budelier, Rock Island, 
and Mr. Giberson, representing the agents’ 
ciation loderator was Emil L. Led- 


Chicago agent 


Public 
of view 
of “personal” 
our clients, our 
petitors. [Everyone 
has public relatio 
tionally or acoulindel. 

Personality and fine 
sential to good public 
term “public relations” is broad and 
takes in everything from the Golden 
Rule to TV. Our purpose, however, is 
to point out a few outstanding aspects of 
public relations which each of us can put 
into practice in the effort we must all 
make to improve our own agency per- 
formance 

One definition of public relations may 
be called the “atmosphere which exists 
between an individual or firm and the 
general public.” 


ever, 


relations from the agency point 
is basically and largely a matter 
relations—with the public, 
companies and our com- 
and every business 
good or bad—inten- 


character are es- 
relations. The 


Five Salient Points 


Since an impression is made on every- 
one with whom we come into contact, it 
is not Only smart, but essential to good 
business that we make every effort to 
see that these impressions are assets 
rather than liabilities. 

Unfortunately, a good public relations 
program does not just happen. It needs 
careful planning and skillful execution 
I believe the salient points of such an 
undertaking can be summed up in a 
framework of “A’s” attitude, appre- 
ciation, csr and affir- 
mativeness. 

The first “A”—Attitude—is the founda 
a upon which the entire program must 
be built. We must want our organization 
to meet with public favor before we can 
actually acquire it. 

A good attitude also fosters such quali 
ties as alertness, willingness to serve, co- 
operation with our companies and 
friendly competitors, and punctuality—in 
answering correspondence, keeping ap- 
see processing new and renewal 
business, and the like 

Another cornerstone of good public re- 
lations is the second —Appreciation 
It is only human for a client to want to 
be appreciated. Hence, there can be no 
better good-will builder than to show 
appreciation for orders and payments, to 


appearance 


DUDLEY F. GIBERSON 


our company representatives for their ef- 
forts, to our employes for their excep- 
tional contributions. Above all, we must 
show appreciation through respect for 
the other fellow’s point of view. 


Approach Factor 


\s for the third point—Approach—this 
is the method for bringing about good 
public relations. One method that comes 
to mind first is advertising, such as in 
the local newspapers, radio or TV sta- 
tions, outdoor billboards, and my mail. A 


good advertising program can raise a 
firm’s prestige and fame, and will attract 
new business. An advertising program 
must be unique. Possibilities are limited 
only by our imagination and ingenuity. 
The displays which you have probably 
already studied testify to this fact. 

Another excellent way to bring about 
good public relations is through active 
affiliation with a church, as well as 
worthwhile civic and fraternal organiza- 
tions and not merely as a passive mem- 
ber. This gives one the personal satis- 
faction of knowing that he is helping to 
make his community a better place in 
which to live. Such activities provide an 
introduction to people whom we might 
otherwise never meet. 

Still another office practice is called 
the “personal touch.” Try to know clients 
by name—and when appropriate—their 
first names. If you know people and are 
interested in their problems then they 
will be attracted to you. 

Then, too, special attention should be 
given to letters to make them as per- 
sonal as possible. Our goal is to be 
business like, but still convey the impres- 
sion that we have a genuine interest in 
each client. 

The insurance proposal and survey are 
excellent means of calling attention to 
the type of work and service provided. 
All proposals must be neatly typed, well 
placed on the page. Glamour can be 
added by enclosing the proposals in a 
blue manuscript folder. This doesn’t take 
much time, doesn’t cost much money, but 
it does improve public relations. 

Appearance 

Which brings us to the “A” for Ap- 
pearance. There is not one of us who 
doesn’t realize the value of a good per- 
sonal appearance; of an attractive, well- 
arranged office with modern equipment, 
and of neatness and attractiveness in 
our policies, letters, invoices, and state- 
ments ... yes, and even checks. We all 
know our own reaction to a salesman or 
organization that has an outward shoddy 
appearance. 

The last point—Affirmativeness—is an 
important personality trait. We are most 
fortunate if we already possess it. If 
not, it is worth developing. This con- 
sists of the ability to make decisions and 
see them through in spite of obstacles— 
and even, in some cases, to overcome op- 
position. 

When striving for good public rela- 
tions, the individual must have a deep 
conviction of the worthwhileness of his 
job and his work, and of its value to 
the clients. Love of work and basic loy- 
alty are essential to being affirmative in 
your work. 

There is another “A” that occasionally, 
though unintentionally, slips in—Apathy. 
That is a sad trait that leads many ‘peo- 
ple to feel that now is the testing time 
in the American Agency System. It is 
wise for all of us to inventory our pres- 
ent operations, review them, refine them, 
and revise them when necessary in an 
effort to strengthen our position and to 
eliminate any apathy. 
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General Brokers Assn. to 
Elect Officers Dec. 16 


President Jack A. Fink of the General 
Insurance Brokers’ Association of New 
York, Inc., announces that the next 
meeting will be held in the office, 123 
William Street, on Wednesday, Decem- 
ber 16 at 2 p.m. The meeting will feature 
election of officers for 1954 and in addi- 
tion Mr. Fink will review activities of 
the association for the past year. 


Mezey Agency, Inc., in Larger 
Offices at 111 John Street 


Mezey Agency, Inc., moved to larger 
quarters in the 111 John Street building, 
New York, on Wednesday, December 2 
This is the third expansion in the 20- 
year career of the agency. As of next 
April 1 the Mezey Agency will celebrate 
its 20th anniversary. 

Now located in commodious, street- 
level offices at the corner of Pearl and 
John Streets, the agency’s office is com- 
pletely modernized and well laid out. Its 
unique feature is the 3-level floor plan, 
the first, or street level, being for the 
underwriting departments; the sécond 
level for executive offices and the third 
for clerical staff. 

The following top-ranking fire and 
marine companies are represented by the 
Mezey Agency, Inc.: American Eagle 
Fire; American Equitable of Corroon & 
Reynolds Group; Home Insurance Co.; 
Home Fire & Marine of Fireman’s Fund 
Group; Massachusetts Fire & Marine 
of Great American Group; Marine Office 
of America; Merchants Fire of: New 
York; New York Underwriters; North- 
ern Assurance; World Fire & Marine of 
Aetna Insurance Group. 


Independent Brokers 


Dinner-Dance Jan. 27 


The Independent Insurance Brokers 
Association of Brooklyn has completed 
arrangements for the 28th annual dinner 
dance. Max Rakofsky, chairman of the 
dinner committee, announces that the 
dinner-dance will again be held at the 
Granada Hotel in Brooklyn, on the 
evening of January 27. 


Stewart, Smith & Co. Opens 
Office in Philadelphia 


Stewart, Smith & Co., Inc. of New 
York announces that in addition to the 
associated offices in Montreal, Chicago 
and London, they are opening an office 
in Philadelphia under the corporate 
name of Stewart, Smith (Pennsylvania), 
Inc., which will be located in the Public 
Ledger Building, Independence Square. 
This office is for the purpose of facilitat- 
ing service to their growing accounts in 
Pennsylvania and adjacent states. 

William A. Rodgers is manager. Mr. 
Rodgers entered insurance in 1945, after 
being discharged from the Air Force 
where he served for two years in the 
China-Burma theatre in World War II. 
After attending the Aetna Casualty & 
Surety school, he went with the War- 
field-Dorsey Co. agency at Baltimore. He 
continued there until 1949 when he joined 
the Home Insurance Company as a 
special agent out of Baltimore. 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


ORGANIZED 1855 


bs 


GIRARD INSURANCE COMPANY OF PHILADELPHIA, PA. 


ORGANIZED 1853 


bs 


NATIONAL-BEN FRANKLIN INSURANCE COMPANY OF PITTSBURGH, PA. 


ORGANIZED 1866 


Pid 


pas 


MILWAUKEE INSURANCE COMPANY OF MILWAUKEE, WIS. 


ORGANIZED 1852 


A 
id 
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ROYAL GENERAL INSURANCE. COMPANY OF CANADA 


ORGANIZED 1906 


wy 
ae 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORK 


ORGANIZED 1874 


w 


COMMERCIAL INSURANCE COMPANY OF NEWARK, N. J. 


ORGANIZED 1909 


a 


YALTY GRO 


Home Office: TEN PARK PLACE, NEWARK 1, NEW JERSEY 
Western Department: 120 South La Salle Street, Chicago 3, Ill 
Pacific Department: 220 Bush Street, San Francisco 6, Calif 
Southwestern Department. 912 Commerce St, Dallas 2, Tex 


Canadian Departments. 800 Bay Street, Toronto 2, Ontario 
535 Homer Street, Vancouver 3, B.C 


Foreign Departments: 102 Maiden Lane, New York 5, New York 
206 Sansome St, San Francisco 4, Calif 
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Luecke and Tisdale 
Named Instructors 


NEW YORK SOCIETY COURSES 


Fire Course for Casualty Personnel and 
Casualty Course for Those Now in 
Fire Insurance 


Erwin H. Luecke, assistant secretary 
of the America Fore Insurance Group, 
and George W. Tisdale, secretary of the 
Commercial Union Insurance Group, are 
to be the instructors in the casualty 
insurance course for fire personnel and 
fire insurance course for casualty per- 
sonnel, respectively, according to an an- 
nouncement of A. Leslie Leonard, assist- 
ant dean of the School of Insurance of 
the Insurance Society of New York. 

These courses have been given by 
the school for several years. Their pur- 
pose is to render practical assistance to 
employes of uueuahcs underwriting 
new lines of business. Fire and marine 
insurance will be presented to the casu- 
alty men, and casualty and surety will be 
presented to the fire men with the em- 
phasis on similarities and differences in 
basic concepts and practical approach. 

1 consideration will be given to 
company structure including the depart- 
mental functions pertaining to produc- 
tion, accounting, underwriting, and claim 
adjusting; also to coverages offered, en- 
dorsements, forms and reinsurance. 

Mr. Lueckle, himself a student in the 
fire course some years ago, will teach 
the casualty and surety course for fire 
personnel. He has been with the Amer- 
ica Fore Group almost all of his approx- 
imately 30 years in the business. Mr. 
Luecke was a field man for the Fidelity 
and Casuz Co. of New York for many 
years. He is now superintendent of 


Specia 


agencies. 
Mr. Tisdale is also well suited to give 
is partic series of lectures and has 
he fire and marine course 
t. Educated at 
} > has approximately 
experience in insurance. He 
has been an inspector and field man, and 
subsequen - an underwriter for the 
& Mercantile and the In- 


courses will begin Monday, 

1 and will continue to meet 
5:30 p.m. to 7:30 p.m. for a period 
weeks. Registt ration should be 
at the of f the Insurance So- 
ciety, 16 L iberty Shewet. ae York City. 


yffices of 


Aetna istea Chuaees in 
Cook County Department 


A promotion and an addition to the 
marine department staff in Cook County, 
I announced by Clinton L. Allen, 
f the Aetna Insurance Group. 
Joser ph Ryan, who has spent the last 
25 of his 30 years’ service with the Aetna 
in the marine department both as an 
underwriter and fie ‘Idman, has been chos- 
en to succeed Robert S. Discus, marine 
tendent, who has resigned to en- 
ter another field or the insurance busi- 
ness. Mr. Ryan had been special agent 
for Illinois and Wisedaaa before his 
promotion. 
Frank M. Mitchell, who has had many 
years’ both in the inland and 
usiness, is the new addit- 
‘ook County marine depart- 


superin 


America Fore Executives’ 
Conference in New York 

Top executive officers from all depart- 
ments countrywide of the America Fore 
Insurance Group held a three-day con- 
ference this week at New York City. 

President Frank A. .Christensen and 
Executive Vice President J. Victor Herd 
presided at the sessions which included 
a summation of year-end results, and a 
discussion of policy for 1954. 

The America Fore Group, which cele- 
brated the 100th anniversaries of the 
Continental and the Fidelity-Phenix Fire 
this year, held it’s last countrywide meet- 
ing in January, 1953, in Atlantic City. 


J. NORMAN THOMPSON DIES 


Associate General Manager of Metro- 
politan Department of Royal-Liver- 
pool Insurance Group 
J. Norman Thompson, associate gen- 

ral manager of the metropolitan de- 
vartaalt and manager of the brokerage 
and general cover departments, of the 
Royal - Liverpool Insurance Group, died 
Saturday morning, in Doctors Hospital 
in New York after a short illness. 

Mr. Thompson spent many years in 
the field as both special and state agent 
for the group. In 1930 he was trans- 
ferred from Fargo, N.D., to the group’s 
New York office where he has filled 
many important posts. As a result of his 
activities for the group and the industry 
in the New York metropolitan area, he 
had become one of the _ better- known 
figures in insurance circles. 

Mr. Thompson is survived by his wife, 
Lillian, a daughter, Mrs. Robert W. 
Meiss, two sisters, Mrs. E. M. Kvale, in 
Seattle, Wash., and Miss Maude Thomp- 
son, Hidding, Minn., and a brother, Lloyd 
Thompson, of Seattle, Wash. 


Burger President of 
New Jersey Square Club 


The Insurance Square Club of New 
Jersey held its November meeting at the 
Union House in Red Bank and elected 
George A. Burger, Jr., special agent of 
the Northern Insurance Co. in Newark, 
as president to succeed Robert S. Will- 
iams. Howard E. Smith, independent ad- 
juster, was elected first vice president; 
Frank J. Miller, special agent for St. 
Paul Fire & Marine, second vice pres- 
ident, and Christian Young, special agent 
for Fireman’s Fund, treasurer. Freder- 
ick J. Pye, Fire Insurance Rating Organ- 
ization of New Jersey, was re-elected 
secretary. 

Most of the more than 50 persons who 
attended came by chartered bus from 
Newark. This annual bus ride was inaug- 
urated some years ago when it was the 
custom to go to Rocco’s in Succasunna, 
N. J. to hold the election of officers. 
The ch: inge, made this year, was decided 
upon due to the uncertainty of the 
weather, which always caused concern in 
previous years, and the fact that by jour- 
neying south, mz ny members from the 
shore area could join the festivities. 


Honor Francis Ludolph of 


San Antonio, Tex., Exchange 

The 40th anniversary of the organi- 
zation of San Antonio Insurance Ex- 
change and the 40th anniversary of 
Francis F. Ludolph as secretary of the 
exchange were observed with a dinner 
honoring Mr. Ludolph, who was one 
of a small group which met in 1913 to 
organize the exchange. The only other 
living member of the group is William 
L. Stiles, who until the infirmities of 
age retired him, was closely associated 
with Mr. Ludolph in the San Antonio 
and Texas associations. 

About 250 insurance leaders, local and 
state, gathered to pay tribute to Mr. 
Ludolph for his leadership in local af- 
fairs and for his service to the exchange 
and to Texas Association of Insurance 
Agents. 

After Mr. Ludolph gave an expres- 
sion of his appreciation, Arthur Ran- 
dol, in behalf of the San Antonio Ex- 
change, presented Mr. Ludolph airline 
tickets for a tour of Europe, the gift of 
the exchange. Many floral offerings dec- 
orated the head table. Telegrams and 
letters of congratulation, sent by state 
and national insurance leaders, were re- 
ceived. 


TOALE TO SPEAK IN VA. 

Eugene A. Toale, educational director 
of the National Association of Insur- 
ance Agents, will address the opening 
session of the Insurance Club of Rich- 
mond’s Insurance Day program on De- 
cember 7 at. the Commonwealth Club 
in Richmond, Va. 


TO STUDY MONTHLY PREMIUMS 


North Carolina Dept. to Consider Appeal 
for Monthly Payment Automobile 
Underwriting Plan 

Commissioner Charles F. Gold of North 

Carolina has under. consideration appeal 
of the Louisville Fire & Marine from 
the North Carolina Fire Insurance Rat- 
ing Bureau’s failure to adopt its month- 
ly payment auto underwriting plan. He 
promised the company and the bureau, 
after a public hearing that his decision 
would come as soon as possible. 
F. Dalkin of Louisville, Ky., vice 
president of the company, described the 
plan in detail during the hearing and 
said it is designed to put the agent back 
in the business of writing coverage on 
financed automobiles. 

“The agents have lost control of the 
finance business,” he said. “This gives 
them the one thing they need to go back 
in and get the business.” 

The business, he stressed, is available 
to agents of the finance company only 
through local or general agents of the 
insurance company. The company of- 
fers double-interest automobile physical 
damage coverage under the monthly re- 
newal plan which Mr. Dalkin noted, af- 
fords the borrower the advantage of not 
having to pay interst on his premium 
money. 

Col. W. T. Joyner of Raleigh, counsel 
for the rating bureau, said the bureau 
doubted the wisdom of “that radical de- 
parture from writing the policy on the 
annual basis to a monthly basis.” He 
raised questions concerning proposed 
methods of cancell: ition and paying pre- 
miums, the company’s obligation to..the 
borrower in event the finance company 
failed to remit the premium and whether 
the finance company would not actually 
pes ag an agent for the insurance com- 


a Dalkin offered to make technical 
changes in the policy to meet most of 
the questions raised by the bureau. 


* 
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GOOD POLICY 


...to get renewals out well in 
advance of expiration, and de- 
liver them personally. Main- 
tains regular contact with 
your assured; may lead to 
additional business; speeds 


receipt of commissions! 


One of a series of Helpful Hints 
from Successful Agents. Watch 
this column for more. 


and it’s a 
GOOD POLICY 
that bears this seal 





NST 
My SUI RANK 


a progressive, agency-minded 
Company of unquestioned fi- 
nancial] stability, nationally- 
known for prompt, capable, 
friendly service. 


PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


HOME OFFICE « SAN FRANCISCO 
FOREIGN DEPARTMENT +» NEW YORK AND 
ya 2 a lahiae) 

EASTERN DEPARTMENT + PHILADELPHIA 
WESTERN DEPARTMENT « CHICAGO 
SOUTHERN DEPARTMENT + ATLANTA 


INTERNATIONAL FACILITIES 
WORLD-WIDE SERVICE 














December 4, 1953 








Page 27 








Good Prevention Measures Best 


Defense Against A-Bomb Fires 


An A-bomb or H-bomb can produce an 
enormous blast, but both are also 
weapons of fire. Good peacetime fire 
prevention measures are the best defense 
against the fire threat from an atomic 
attack. Fire effects of an atom bomb 
on a city can exceed the blast effect in 
destructiveness. 

The country can do quite a bit to les- 
sen the fire danger, two of the country’s 
top atomic fire experts told the session 
of the National Fire Protection Associa- 
tion’s regional “Fire Problems” confer- 
ence in Providence, R. I. 

Speakers were Horatio Bond, chief en- 
gineer of the National Fire Protection 
Association, and Kyle P. Laughlin, di- 
rector of the Federal Civil Defense Ad- 
ministration fire division. 

“The center of the A-bomb explosion 
is very hot and heat radiates to ignite 
combustible materials,” Mr. Bond told 
the group. “The blast effects of the 
bomb may cause fires, too.” In the Ger- 
man and Japanese cities destroyed by 
the RAF and the U. S. Air Force, 75 
to 80% of the damage was fire damage. 
Out of their ruins, these important les- 
sons: 

Fire Fuel Not in Bomb 


“A bomb itself does not provide the 
fuel for burning. The fuel is on the 
floors of the building, in the furniture, 
in the closets, attics and basements and 
in the structure of the building itself. 
The kind of housekeeping in a house 
had a good deal to do with whether the 
incendiary bomb burned that house 
down ...a clean home and a clean city 





American Makes Trenholm 


Field Supervisor in West 


The American Insurance Co., an- 
nounces that Henry A. Trenholm has 
become field supervisor attached to the 
Western department at Rockford, IIL, 
and is succeeded by Kenneth L. Hingst 
as supervisor of the Rockford service 
office. 

Mr. Trenholm is a native of Rockford. 
He joined the American in 1931 as a 
messenger boy in the Rockford office. In 
1939 he was made a fieldman for north- 
ern Illinois, and in 1949 became super- 
visor of the Rockford service office. 

Mr. Hingst has been with the Ameri- 
can since 1936. He has had field ex- 
perience in Minnesota, Illinois and Mis- 
souri. His most recent assignment was 
that of state agent in the Kansas City 
office. 


Smaller Tobacco Crop 
Now Going to Market 


With the Kentucky burley tobacco 
auction markets starting sales of 1953 
produced tobacco on December 1, move- 
ment and insurance placements, along 
with bank or financing requirement, will 
be somewhat below normal at the start, 
due to a dry Fall, in which farmers had 
but short periods when tobacco was in 
case, or soft enough to strip and ready 
for market. 

The result is that many warehouses 
all over the burley belt, chiefly Ken- 
tucky, followed by Tennessee as the two 
big producing states, and in a much 


smaller way by North Carolina, Vir- 
ginia, West Virginia, Ohio, Indiana and 
Missouri, have not nearly as much to- 
bacco on floors, ready for sale, nor long 
lines of truck waiting to unload. The 
crop will be the smallest in several years, 
but is reported to be of excellent quality. 


can most successfully be defended 
against fire.” 

Mr. Bond told of the danger of mass 
fires or fire storms which occur when 
the many scattered small fires in a city 
resulting from an attack are permitted 
to get out of control. Unlike a confla- 
gration which is a progressive fire burn- 
ing from one area to another, a fire 
storm is a single great fire with all the 
city’s buildings burning at once. “You 
can run away from a conflagration,” he 
said, “but not a fire storm. Such a 
fire killed 60,000 to 100,000 people in 
Hamburg in July, 1943.” 

A fire storm hit Hiroshima, too, and 
to forestall its happening here, Mr. Bond 
had this advice for the city- dweller: 

. . use any shelter available when 
the air attack warning comes. 

“Immediately after the first bombfall, 
you must get out and fight the small 
fires in the neighborhood. You and your 
neighbors can expect to be successful in 
stopping many fires. 

“Tf you are in an area of massed build- 
ings, your efforts could conceivably so 
reduce the number of dangerous fires 
that a mass fire or fire storm would 
never develop.” 


ROBERT B. BARNETT TO RETIRE 





Vice President and Southeastern Mana- 
ger of Fire Association 52 Years 
With the Compaiy 
Robert B. Barnett, vice president of 
Fire Association of Philadelphia and 
Reliance Co. of Philadelphia and mana- 
ger of the Southeastern department, is 

retiring December 31. 

Succeeding Mr. Barnett will be Hugh 
R. Lamar, secretary and manager of the 
Southeastern department. Mr. Lamar 
went to Fire Association in 1923 and has 
held assignments in both underwriting 
and production work, having been a 
special agent in Georgia. He was elected 
secretary of the company in April, 1953. 
Mr. Lamar will be assisted by William 
C. Fox, assistant manager. 

In a letter to agents, president Ken- 
neth B. Hatch pays the following tribute 
to Mr. Barnett: 

“For 52 years, Mr. Barnett has faith- 
fully served this company and our 
agents. His entire business career has 
been devoted to Fire Association Group. 
We are proud of his leadership which, 
for over 28 years, has guided our affairs 
—since 1925 as manager, and since 1945 
as vice president. By his loyalty, direct- 
ness, and sound business judgment he 





his loss. 


reliable appraiser . . . 


just settlement in case of loss. 












How Much Will You Collect? 


The face value of my fire insurance policy” might seem to you 
like the natural answer. But the chances are you would be 
wrong. The face value of your policy represents merely the in- 
surance company’s maximum liability. It stands to reason that 
if a house insured for $20,000 suffers $5,000 damage, the owner 
would not expect to collect more than the actual amount of 


Suppose you do have a fire, small or large. It will help you in 
arriving at a proper settlement if you have some basis—other 
than pure guesswork—for proving the amount of damage suf- 
fered. For example, you may have an appraisal made by some 
or you may keep a running inventory 
of furniture and other contents, with frequent revaluations. 
Knowledge of how inflation has affected the replacement cost 
of all your possessions will also prove helpful. 

It may save you disappointment and money if you will re- 
member that the responsibility for determining the insurable 
value of your property is yours. See your agent or broker today. 
Ask him to tell you how you can best decide the value of your 
property, how much protection you should carry, and what 
evidence will help you and your insurance company arrive at a 
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has not only made an important con- 
tribution to our business but has earned 


the respect and devotion of his associ- 
ates and business friends. The officers 
and board of directors hereby record 


their appreciation of his attainments and 
wish for him in the years to come the 
full measure of contentment he so richly 
deserves.” 


Bochner BI Cover Article 
Reprints Now Available 


Copies of the recent article written 
by Emanuel Bochner, metropolitan fire 
manager, Joh in Weghorn Agency, 
Inc., entitled “Business Interruption In- 
surance Offers Brokers Wide Opportuni- 
ties,” are available upon request to the 
author at 102 Maiden Lane, New York 
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Bié Bill 
(Continued from Page 17) 


3ut in my opimion the most exciting, 
lively, tuneful and humorous musical in 
town is “Can-Can” by Cole Porter in 
which the dancing is Prot and the 
songs have attained remarkable popu- 
larity throughout the country. Imported 
for this show is the dynamic Lilo of 
the Parisian music halls who can put 
over a song as effectively as Ethel 
Merman can, and who reminds many 
persons of her. 

In addition to the acrobatic, young 
rag ss “Can-Can” dancers there 

Adam and Eve ballet loaded with 
pol lm and beauty, chief dancer 
being Gwen Varden who is sensational. 
Abe Burrows, who wrote the book, is 
fortunate enough to have in Con Con- 
reid a “Can-Can” comedian who bowls 
them over. 

Most people like 
at the Winter Garden 
Russell as the star. It is a musical ver- 
sion of “My Sister Eileen.” Two sisters, 
coming to New York in quest of careers, 


“Wonderful Town” 
with Rosalind 


finally locate a cellar in Greenwich 
Village for an abode. Rosalind Russell, 
the older one, successfully handles all 


situations confronting the sisters. A dis- 
cerning, self-possessed beauty of the 
hard-boiled type, she routes the wolves 
by intellectually inspired wisecracks. A 
company of South American naval of- 
ficers adds to the fun. 

Rodgers and Hammerstein also wrote 
“Me and Juliet,” a big stage full of 
people. The action takes place inside of 
a theatre, with considerable back stage 
shenanigans and a play within a play. 
While an unusually large production, 
capably cast, the next morning after I 
had seen it I couldn’t remember much 
about it. The score is only fair. There 


had to come a time when R. & H. 
could not repeat their phenomenal suc- 
cesses of “Oklahoma!” “South Pacific” 
and “The King and I.” This time they 
didn’t. 

In these annual reviews it is my cus- 
tom to include the repertoire of the 


Metropolitan Opera. The most important 
operatic event of next week will be the 
first performance this season of “Don 
Giovanni,” which will be on Thursday 
“Pelleas 
; Tuesday, “Il Trovatore”; 
and Friday, “La 


night. Other operas are Monday, 
et Melisande” 
Wednesday, 
Traviata.” 


“Faust,” 
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> motion and grounds therefor; 
Appeals confined, in 
lower court’s ruling, to the 


Kentucky Ruling Holding Used Car 
Dealer May Be Liable For Defects 


or re- 
is authorized 4 


reason given by it for granting 
fusing a new trial but 
approve the granting of a new trial, 

for any reason appearing in the ait 
a new trial should have been granted. 
Louisville & I. Ry. Co. V. Pulliam’s 
Adm’x., 259 Ky. 82, 82 S. W. 2d 191. 

“Thus, though appellee may not have 
been entitled to a new trial because of 
his discovery of a new witness after the 
trial due to a lack of diligence, we may 
find that he was entitled to a new trial 
if the court erred in directing a verdict 
for Gaidry Motors. 

“In his motion and grounds for a new 
trial, Brannon asserted as his second 
ground that the decision of the court 
neremptorily instructing the jury to find 
for appellant, was contrary to law. On 
the first triel the court gave a peremp- 
tory instruction in favor of Gaidrv Mo- 
tors apparently because there had been 
no showing that Gaidry had actual 
knowledge ofthe defective condition of 
the brakes. 


Duty to Public by Dealers 


“A majority of jurisdictions which have 


ruled on the subject have held that a 
dealer who undertakes to recondition 
used cars before resale owes to the 
public a duty to use reasonable care to 


and either to repair or 
the existence of 
Holt Motor Co., 


discover defects, 
to warn. the buyer of 


the defect. McLeod V. 


208 Minn. 473, 204 N. W. 479; Egan 
oe oe Co. V. ‘Bruner, 102 F. 2d 373, 
122) AL: 987. It appears that most 


states have been reluctant to extend lia- 
bility to the case of the dealer who 
makes no representations as to the con- 
dition of the automobile he sells. 

“Although not per se a dangerous in- 
strumentality, an automobile may _ be- 
come so when used in a condition likely 
to cause injury. Vaughn V. Millington 
Motor Co., 160 Tenn. 197, 22 S. W. 2d 
226. And see Owensboro Undertaking & 
Livery Ass’n., V. Henderson, 273 Ky. 112, 
115 SS. W. 2d-565. 

“Tt is common knowledge that old cars 
are more likely to be subject to mechan- 
ical defects than are new ones. The turn- 
over in ownership of used cars is fairly 
rapid, and the majority of these cars are 
sold through used car dealers. The used 
car dealer is in a better position, by 
reason of his opportunity, than his aver- 
age customer, to discover that defects 
might exist in any particular car to make 
it a menace to the public. We are of the 
opinion it is not too harsh a rule to 
require these dealers to use reasonable 
care in inspecting used cars before resale 
to discover these defects, which the cus- 
tomer often cannot discover until too 
late. 

Basis of Tort Liability 


“Tort liability is not based upon rep- 
resentations or warranties. It is based on 
a duty imposed by law upon one who 
may foresee that his actions or failure to 
act may result in an injury to others. 
Meeks Motor Freight V. Ham’s Adm’r., 
302 Ky. 71, 193 S. W. 2d 745. See Mac- 
Pherson V. Buick Motor Co., 217 N. Y. 
382, 111 N. E. 1050. 

“We are not alone in adopting this 
rule. In Standard Oil Co. V. Leaverton. 
(Mo.) 192 S. W. 2d 681, the Missouri 
Court said that the fact that the persons 
concerned all knew that the car was a 


used car and that it was not offered as 
one which was reconditioned, would not 
relieve the dealer of his duty to his cus- 


tomers and third parties. The court in 
that case made it clear that although 
there had been no sale, since the acci- 
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General Insurance Guide 


Price to Rise January 1 
The purchase price of the General In- 
surance Guide will be raised to $12 on 
January 1. All orders post-marked not 
later than midnight December 31, will be 
accepted at the old price of $10. This 
combination text book and _ reference 
book was first published in 1936. The 
present edition (Fourth Revised-Third 
Printing) consists of over 900 pages. 
The General Insurance Guide is edited 
by Bernard G. Werbel who has been 
teaching insurance since 1930. At present, 
Mr. Werbel is the coordinator of the 
general insurance courses conducted at 
Adelphi College, Queens College, Brook- 
lyn Academy and Browne’s Business 
School. In addition, Mr. Werbel is di- 
rector of Werbel Institute, and is an 
educational consultant of the metropoli- 
tan department of the Home Insurance 
Company. 





dent occurred while a prospective pur- 
chaser was trying out the used automo- 
bile, the liability was not based on any 
warranty or contract of bailment, but 
upon the obligation imposed _ by the law 
upon every man to refrain from acts of 
omission or commission which he may 
reasonably expect would result in injury 
to third persons. We adopt this view as 
the better rule. See Note: 12 Mo. L. Rev 
= 

“In view of the rule we are adopting, 
we conclude the new trial was properly 
granted. 

‘Appellant also urges as grounds for 
reversal that there was not sufficient evi- 
dence that the negligence of Gaidry 
Motors was the proximate cause of the 
accident to justify a submission of the 
case to the jury. 

Condition of Car 


“Hensley, the driver of the used car, 
testified that he had driven the car only 
14 city blocks from the appellant’s used 
car lot when at a speed of about 25 miles 
per hour he applied his brakes on en- 
tering an intersection and that the br: ikes 
immediately grabbed or locked, causing 
the car to skid onto the sidewalk, where 
it pinned Albert Brannon against a wall 
crushing his left leg so that it had to be 
amputated. 

“Other witnesses to the accident sup- 
ported Hensley’s testimony. Two experi- 
enced automobile mechamics who exam- 
ined the car after the accident testified 
that there was grease on the brake 
drum of the right rear wheel, that grease 
was leaking from the grease cell and that 
it could be seen on the outside of the 


wheel. Both were of the opinion that the 
condition had existed for a month or 
longer. They testified that grease on a 


brake drum will cause the brakes to grab 
and sometimes cause a car to skid. 

“Bystanders testified that the car skid- 
ded, and that the rez ir end went sideways 
onto the sidewalk. From this synopsis it 
may be seen that there was ample evi- 
dence to submit the case to the jury on 
the question of proximate cause. 

“Appellant also urges for reversal that 
appellee’s petition pleads a cause of 
action alternatively as to parties and as 
a result, states no cause of action. This 
Court has held that a party waives ob- 
jection to such defects unless he demurs 
to the petition or makes a motion to elect 
before he files his answer. Appellant 
waived his objection by failing to follow 
either course. Louisville Gas & Electric 
Co. V. Nall, 178 Ky. 33, 198 S. W. 745; 
L. & N. R. R. Co. V. Kimbrough, 115 Ky. 
512, 74 S. W. 229.” 





MARINE DEFINITION CHANGES 
Jaffe Agency of New York Tells Brokers 


of New Protection and Improved 
Coverage in Existing Policies 


The new Inland Marine Definition, ap- 
proved by New York Insurance Depart- 
ment contains so many changes of im- 
portance that Jaffe Agency, Inc., 45 
John Street, feels a full understanding of 
these changes is necessary in order to 
enable producers to make the most bene- 
ficial changes in the insurance of many 
of their client’s coverage. 

Accordingly the entire current issue of 
“Points & Viewpoints,” Jaffe’s monthly 
house bulletin, is devoted to highlighting 
those changes which definitely open up 
new avenues of insurance protection and 
allow improved coverage in many exist- 
ing policies. 

“Point & Viewpoints” stresses that in 
certain cases it will be possible to com- 
bine virtually all an assured’s direct 
physical damage policies into one. These 
extended policies are now available to 
dealers of furs, cameras, musical instru- 
ments and agricultural and construction 


equipment. 
With many old restrictions gone, the 
new Definition throws open a much 


wider class of risks eligible for process- 
ing and bailee coverage where hereto- 
fore multiple policies were required. 
“Points & Viewpoints” also indicates 
that a large number of risks once turned 
down by underwriters because of in- 
eligibility for these coverages in the past 
may now be able to qualify under the 
new Definition. 

The old 30-day limit on _ storage 
features on transit coverage is replaced 
by a 90-day limit on domestic shipments 
not on consignment and a 120-day limit 
on property shipped on consignment. 
This makes it easier for a broker to 
broaden a transit policy rather than to 
constantly issue, endorse and_ cancel 
specific or reporting policies. 

Copies of “Points & Viewpoints,’ 
issued monthly on subjects of interest to 
the broker, may be had upon request 
to Jaffe Agency, Inc., 45 John Street, 

0 fa Bs 


Great Lakes Coverage 

General insurance rates on Great 
Lakes bulk freighters expire November 
30 but there is a possibility that a few 
vessels will remain in operation during 
the early part of December. Special in- 
surance rates are available for the boats 
at higher premiums until about Decem- 
ber 12. The Coast Guard already has 
removed many of the smaller aids to 
navigation although the main lights and 
buoys will remain at their stations until 
the last sailing is recorded. 


FORM CINCINNATI AGENCY 

William Hartman and William G. 
O’Meara of Cincinnati, Ohio, both of 
whom were formerly associated with the 
insurance agency of Neare Gibbs & Co., 
are opening their own agency under the 
name of Hartman & O’Meara Insurance 
Service. Officers are located at 2453 Gil- 
bert Avenue. Mr. Hartman, who has 
been in insurance since 1930, joined 
Neare Gibbs & Co. in 1942. Mr. O'Meara, 
a lawyer, entered the insurance busi- 
ness in 1933. 


ALLSTATE REGIONAL OFFICE 


The new Houston regional office of 


Allstate Insurance Co. was formally 
opened recently with civic officials, 
prominent businessmen, Sears, Roebuck 


& Co. and Allstate executives as guests. 
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Sayer Shows Concern 
Over Industrial Noise 


AS COMPENSATION PROBLEM 


Sees Deafness as Result of Noise Figur- 
ing Increasingly in Claim & Awards; 
Nationwide Study Urged 


Keen interest is being shown by 
Workmen’s Compensation underwriters 
in the growing problem of industrial 
noise from the angle that deafness 
claimed to be the result of noise is be- 
coming more and more the cause of com- 
pensation claims. Henry D. Sayer, gen- 
eral manager, Compensation Insurance 
Rating Board of New York, in a recent 
Pittsburgh adress, showed his concern 
over various aspects of the problem and 
referred especially to a newspaper state- 
ment made in November by Frank 
3urke, an official of the United Steel 
Workers’ Union, CIO, who in comment- 
ing on the impairment of hearing as a 
basis for compensation, stated that they 
would seek enabling legislation in all 
states where it is necessary. 

According to Mr. Sayer, the estimate 
was made by Mr. Burke that a plant 
with 500 employes in a noisy industry 
would have a_ potential compensation 
claim of $1,500,000 a year. When Mr. 
Sayer tried to figure the cost in New 
York State alone, on the basis of Mr. 
3urke’s estimate, he said. “I found my- 
self bogged down in the billions of dol- 
lars in such claims. If the CIO should 
be found to be correct, who will suffer 
most? Management, to be sure will suf- 
fer; but it would doubtless entail the 
greatest suffering on the workers them- 
selves, for how many employers could 
continue to employ men at such a cost?” 

Deafness Not Envisaged Under 
Compensation Act 


Mr. Sayer delved exhaustively into the 
“deafness as a result of industrial noise” 
situation in addressing the recent 18th 
annual meeting of the Industrial Hy- 
giene Foundation of America, Inc. He 
made clear that such deafness was not 
envisaged as coming within the provi- 
sions of any workmen’s compensation or 
occupational disease law; nor did he ever 
hear of any claim for such until many 
years after the enactment of occupational 
disease laws in the early ’20’s. Admit- 
tedly there were a few awards in New 
York for deafness resulting from trauma 
or accident after that state’s law was 
broadened to include such. 

In all of his many years of experience 
—including eight years as Industrial 
Commissioner of the State of New 
York—Mr. Sayer said he has never 
heard of a condition of partial deafness 
being regarded as disabling. He added: 
“Total deafness in both ears, yes, al- 
though a great number of deaf persons 
are in regular employments.” 

The problem became acute, with wide 
national implications and great potenti- 
alities of difficulty, when a claim was 
made in New York and the Court of 
Appeals sustained an award for partial 
deafness alleged to be caused by noise, 
notwithstanding that the claimant never 
lost a day of time on account of his 
deafness but continued at his regular 
work and earned high wages. (Slawinski 
v. J. H. Williams & Co., 298 N. Y. 546.) 

“This was something decidedly new in 
the field of workmen's compensation,’ 
said Mr. Sayer. “Here was an assump- 
tion that deafness, as an occupational 
disease, came within the provision of the 
New York law for a schedule award for 
traumatic deafness. The report and 
recommendation which were before the 
state legislature when it wrote deafness 


(Continued on Page 33) 


Comments on Mail-Order 
Released by Sen. Langer 


TO PROSPECTIVE WITNESSES 


Senate Committee, in Unusual Move, 
Sent Out Copies of Recommendations 
and Remarks Prior to Hearing 


Senator William Langer (R., N. D.), 
chairman of the Senate Judiciary Com- 
mittee, prior to the committee’s hearings 
on the activities of mail-order insurers 
which began in Washington on Wednes- 
day, took the unusual step of releasing 
to prospective hearing witnesses copies 
of comments receiv ed by the committee. 
The first sessions will be confined to 
gathering facts about the extent of the 
problem, but there may be later hearings 
aimed at concrete steps which might be 
taken through Federal legislation. 

The investigation grew out of com- 
plaints received in respect to mail-order 
insurers, but the North Dakota Republi- 
can has assured state Insurance Com- 
missioners and others that he is not 
seeking Federal encroachment of state 
regulation of insurance. “Our sole pur- 
pose,” he said, “is to give these (state) 
authorities our added support.” 

In a recent letter sent to all state 
Commissioners, the Senator asked for 
information on the extent of the mail- 
order business, the number of compa- 
nies engaged principally in the sale of 
accident and health, hospitalization and 
life policies through the mails, the names 
of mail-orders refused licenses in the 
various states and those granted licenses 
with subsequent revocation and reasons 
for refusal or revocation, and any prac- 
tices which the Commissioners believe 
should be prohibited or modified by Fed- 
eral legislation. All Commissioners have 
been invited to testify at the December 
hearings. 


Comments Sent to Prospective Witnesses 


Senator Langer compiled a list of 
“comments” on the mail-order problem 
received by his committee and mailed the 
list to the following: 

James Andrews, Health Insurance 
Council; Charles J. Zimmerman, Life 
Agency Management Association ; Robert 
C. Gilmore, president, National Associa- 
tion of Life Underwriters; Bruce E. 
Shepherd, manager, Life Insurance Asso- 
ciation of America; Dr. Frank E. Wil- 
son, M.D., American Medical Associa- 
tion; J. F. Follman, manager, Bureau of 
Accident & Health Underwriters; John 
P. Hanna, managing director, Health & 
Accident Underwriters Conference. 

Also to: Henry B. Kirkland, secretary, 
Association of Life Insurance Medical 
Directors; J. Dewey Dorsett, secretary, 
Association of Casualty & Surety Com- 
panies; Robert L. Hogg, executive vice 

(Continued on Page 33) 


Ray Murphy Named to ABA, 
Amer. Legion Committees 


Announcement of the appointment of 
Ray Murphy, general counsel of the 
Association of Casualty & Surety Com- 
panies, to important committees of two 
nationally outstanding organizations has 
been made. 

The American Bar Association has 
selected Mr. Murphy to be one of ten 
members of its special committee to 
study communist tactics, strategy and 
objectives. 

The American Legion has announced 
Mr. Murphy’s appointment as chairman 
of its special committee on the con- 
venant of human rights and United 
Nations. He is one of five members of 
that committee. 








N. Y. Federation Lunch 
Features Murtagh Talk 


1500 AT ALL-INDUSTRY AFFAIR 


Ehrmanntraut Elected Chairman Suc- 
ceeding Martin; Young Again Presi- 
dent; N. Y. Legislators Attend 


Chief City Magistrate John M. Mur- 
tagh of New York was the featured 
speaker at the 39th annual luncheon on 
Wednesday of the Insurance Federation 
of New York, Inc. in the grand ballroom 
of Hotel Commodore and he told an 
all-industry crowd of about 1,500 that, 
starting next January 1, a reorganization 
of the city’s traffic courts will be initi- 
ated; that a city program of safety 
should commence with an integration of 
the activities of the traffic courts, the 
Police Department and the traffic depart- 
ment, and that the city has already 
launched a program against the drunken 
driver which will “undoubtedly result in 
substantial reduction of the present acci- 
dent rate.” He was hopeful that a 
scientific approach to drunken driving 





~ 


WILLIAM R. 


EHRMANNTRAUT 


“will be only the first step in a reorien- 
tation of approach by the police depart- 
ment’s traffic division to traffic safety.” 

Chief Magistrate Murtagh was intro- 
duced by David S. McFalls, president of 
R. B. McFalls & Son, Inc., New York, 
whose election as vice chairman of the 
Federation’s executive committee took 
place at the annual business meeting in 
the morning. Rankin Martin, Standard 
Accident’s resident vice president in New 
York, presided at the luncheon. Harry 
F. Legg of New York Board of Trade 
had charge of luncheon arrangements and 
performed ably. 

Election of Officers 

William R. Ehrmanntraut, metropoli- 
tan N. Y. manager of American Surety, 
was elected executive chairman succeed- 
ing Mr. Martin who has ably served for 
the past two years in this capacity, and 
who continues on the committee 

Carl A. Young, Syracuse, president of 
a local agency and civicly active, was 
reelected president of the federation 
while Robert E. Curry, vice president 
of John F. Curry Agency, Inc., New 
York, was named first vice president. 
Raymond P. Dorland. president of Davis 
Dorland & Co., and T. Morgan Williams, 
vice president of the Home of New 
York, were reelected vice presidents; 
Edward S. Poole was renamed treasurer; 
William A. Waters of Hall & Henshaw, 
New York, was elected assistant treas- 
urer; Edward W. McAndrews of the 
same agency, was elected assistant secre- 
tary, and Everette H. Hunt, Albany, was 
reelected counsel. 

Ashby E. Bladen, vice president of 
Aetna Insurance Group in New York, 
was chairman of the nominating com- 
mittee. 

Chairman Martin was in his best form 








NBCU PLAN IN MISSISSIPPI 

The new plan of classifying private 
passenger automobiles for bodily injury 
and property damage liz ibility insurance 
rates in Mississippi has been announced 
by William Leslie, general manager of 
the National Bureau of Casualty Under- 
writers, on behalf of the bureau’s mem- 
bers and subscribers. 





in introducing dignitaries on the dais, 
and practically the entire membership of 
legislature’s joint committee on insur- 
ance rates and regulation was on hand 
They included the chairman—Sen. Wil- 
liam F. Condon; r Rosioonapie Seymour Hal- 
pern, Louis Friedman, Francis J. Ma- 


honey, minority leader of the Senate 
Edmund R. Lupton; also Assemblymen 
Frank J. McMullen and Thomas A. 


Dwyer, Samuel Rabin, chairman of the 
insurance committee of the Assembly, 
and Paul L. Bleakley, counsel to the 
committee. In addition Lee B. Mailler, 
majority leader of the Assembly was in- 
troduced. 

Invocation at the luncheon was given 
by the Reverend Arthur Bruce Moss, 
minister of the John Street (N.Y.) Meth- 





CARL A. YOUNG 


odist Church, the oldest Methodist 
Church in America. 
Federation Starting Its 40th Year 
The New York Federation, founded 
1914, is now starting its 40th vear with 
a membership of about 4,000. It has ad 
hered over the years to its original pur 


pose—to bring about a_ better under- 
standing by the general public of the 
business of insurance and to support all 


legislation designed to safeguard and 


promote its interests as private enter- 
prise. 

Mr. Martin pointed to 1953 as a suc- 
cessful year as evidenced by a substan- 
tial increase in the federation’s member- 
ship. It is an all-industry organization, 
composed of agents, brokers, fire, life, 
casualty-surety, A. & H. and marine 
companies, and the individual 
of agents, brokers and companies. 





employes 


Emphasizes Traffic Court Reorganization 

Chief Magistrate Murtagh put con- 
siderable emphasis in his address on 
the need for reorganization of the city’s 
traffic courts. He said it was unfortunate 
that trafic courts in most cities have 
a tradition of corruption and inefficiency, 
but that in recent years New York’s 
traffic courts have shaken off this tradi- 
tion. “Our courts are now setting a 
national example for unquestioned integ 
rity—courts in which justice is dispensed 
without fear or favor. 

“We magistr in however, are not vet 
satisfied with the traffic courts. The 
efficiency of any system of traffic courts 
can best be measured by the number 
of accidents and deaths upon the streets 
The annual number of accidents on our 
streets and the number of deaths result- 


(Continued on Page 33) 
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Paul F. Jones Dies; 
Natl. Casualty President 


NOTED MIDWEST INS. LEADER 


Former Illinois Insurance Director, Made 
Reputation as Lawyer, U. S. District 
Attorney, State Official, Co. Head 

Paul F. 5, president of the Na- 
tional C: aa of Detroit and one 
of the most widely ‘known and respected 
business and professional leaders of 
Michigan and Illinois, passed away sud- 
denly Monday, November 23. Born in 
1898 in Danville, Ill, of Scotch-Irish pio- 
neer ancestry, he practiced law in that 
city for many years as a senior member 


PAUL F. JONES 


of the law firm of Jones, Sebat & Swan- 
son, established by his father, Oliver 
Morton Jones. 

After attending Danville public schools 
and Northwestern University, he ob- 
tained his law degree at University of 
Michigan. His college education was in- 
terrupted by World War I service. / 
second lieutenant at the age of 19, 
rose to the rank of captain. 

In 1924 Mr. Jones was appointed city 
attorney for Danville and later, although 
only 3i years of age, he was named 
United States district attorney for the 
eastern district of Illinois. In 1933 Mr. 
Jones resigned his office and resumed 
active practice with his firm in Danville. 


he 


Illinois Insurance Director in 1941 


As of January, 1941, Mr. Jones was 
appointed Director of Insurance of the 
State of Illinois. His fine intellect and 
personality were soon recognized by the 
leaders of the National Association of 
Insurance Commissioners, of which he 
became a member of the executive com- 
mittee. 

In 1944 he returned to private practice 
with offices in Chicago and Danville. In 
1950 he was elected executive vice pres- 
ident, and later president of the Nation- 
al Casualty. 

Surviving Mr. Jones are his wife, 
Edith Fairchild Jones; two sons, John 
Morton and Donald; and two sisters. 
Mrs. Joanna Bishop and Mrs. Josephine 
Iltis of Madison, Wis. 

For many years Mr. Jones was a lead- 
er in Republican affairs in Illinois. He 
was noted for his activity in Red Cross 
and American Legion, civic and commu- 
nity affairs, and in the Methodist Church. 


AMERICAN RE. DIVIDEND 

The board of directors of the Ameri- 
can Re-Insurance Co. have announced a 
dividend amounting to 40 cents per share 
payable December 15 to stock of record 
as of December 4. The dividend con- 
sists of the regular 30 cents per share 
payment plus an extra dividend of 10 
cents per share. 


Fireman’s Fund Indemnity 


Elects DesChamps V. Pres. 

C. A. DesChamps, who joined the 
Fireman’s Fund Group in 1952 to fill the 
newly created post of indemnity claims 
counsel, was elected vice president and 
claims counsel of Fireman’s Fund In- 
demnity at a meeting of the board of 
directors held this week. 

Mr. DesChamps has been in the in- 
surance field since 1932. He started his 
career as an adjuster with Aetna Casu- 
alty & Surety, New York branch, and 
advanced to supervisor of liability claims 
and later to superintendent of the au- 
tomobile division. 

In 1938, he joined the American As- 
sociated Insurance Companies as _as- 
sistant claims manager in the New York 
branch. In 1948, he was transferred to 
the organization’s head office in St. 
Louis and appointed superintendent of 
the claims department. In this assign- 
ment he directed nationwide operations 
of all casualty claims. He left American 
Associated in May, 1952, to join the 
Fireman’s Fund Group i in San Francisco. 

Mr. DesChamps is a native of Pine- 
wood, S. C. He received his A.B. degree 
from the Citadel. He graduated from 
New York University, School of Law in 


NAIB Votes to Support 
Industry Voluntary Plan 
The governing committee of the Na- 
Association of Insurance Brokers 
unanimously to support the 
voluntary insurance plan of the Insur- 
ance Industry Committee on Motor 
Vehicle Accidents as being more in the 


public interest than the adoption of 
compulsory automobile liability insur- 


tional 
has voted 


ance. 

The NAIB governing committee has 
also reaffirmed the position taken by 
the association in October of 1951 calling 
for the adoption of legislation to pro- 
vide for the impoundment of motor 
vehicles involved in accidents where the 
owner thereof cannot show financial re- 
sponsibility. 





1932, and was admitted to the New York 
Bar. He also attended the Institute 
de Touraine a Tours, France, and was 
instructor in languages at Bigham Mili- 
tary School, Bailey Military Institute 
and the University of South Carolina. 
Mr. DesChamps was an instructor in 
Insurance Law at the Washington Uni- 
versity in St. Louis from 1949 to 1951. 


CALEDONIAN COS. JOIN NBCU 

The National Bureau of Casualty Un- 
derwriters has announced that its execu- 
tive committee has elected to member- 
ship the Caledonian Insurance Company, 
the Caledonian American Insurance In- 
suarnce Company and the Netherlands 
Insurance Company, affiliated companies 
with executive offices in Hartford, Con- 
necticut. Their membership, effective 
December 1, 1953, brings the membership 
of the National Bureau to 151 companies. 


N. Y. CHRISTMAS PARTY DEC. 17 

The Casualty & Surety Club of New 
York will hold its annual dinner and 
Christmas party Thursday evening, De- 
cember 17, in the grand ballroom of the 
Hotel Commodore, New_York. Enter- 
tainment is in charge of Dean M. Park- 
er, first vice president of the club, who 
is New York general manager of the 
Travelers for casualty-surety lines. Clar- 
ence A. Borst, the club’s president, who 
is vice president of United States Casu- 
alty, will extend welcome and preside at 
a brief business meeting. Election of 
officers will follow. 





“I’m making more money than ever— 
thanks to Prudential’s Life Department Plan” 


writes General Insurance Broker Fred G. Buchhold of 


~ 


Louisville, Kentucky 


“T placed a lot of Life with Prudential this past year— 
most of it written on regular clients I’ve served for 
years. Prudential makes it simple and profitable for 
Brokers to write LIFE. I think every wide-awake 
general insurance man should take advantage of 
Prudential’s helpful Life Department Plan.” 


You, like many other general insurance men, 
will find that Life selling is easy and profitable. 
Prudential Life Specialists help you do the work 
—and you get full commissions. 


Improve your service 


Increase your sales 


Earn more with... 


PRUDENTIAL LIFE 


— 
_- — 
-— 
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CLIP AND MAIL TODAY 


TO: BROKERAGE SERVICE . 


THE PRUDENTIAL, 


NEWARK 1, N. J. 


I want to know more about Prudential’s LIFE DEPARTMENT PLAN and how it will make LIFE sales 


easier for me. 


NAME 





ADDRESS 





PHONE. 





The PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 
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Hartford A. & I. Names 
Johnson Operations Mer. 


ADVANCES FOUR CASUALTY MEN 





Campbell Chief Claim Supervisor, Mar- 
shall Auto Claims Supervisor and Dun- 
shee Traveling Field Supervisor 





Several advancements in the adminis- 
trative staff of the Hartford Accident & 
Indemnity Co.’s home office casualty 
claim department have been announced 
by Vice President E. A. Cowie. 

Charles T. Johnson has been promoted 
to operations manager, George T. Camp- 
bell has been made chief claim super- 
visor, James Marshall succeeds Mr. 
Campbell as supervisor of automobile 
claims, and Clark L. Dunshee assumes 
the post of traveling field supervisor. 

\s operations manager, Mr. Johnson’s 
duties will include supervision of the 
claim department’s procedural work and 
inspection program. A native of Mina- 
tare, Neb., Mr. Johnson was graduated 
from the University of Nebraska with 
an A.B. degree and from the Atlanta, 
Georgia, Law School with an LL.B. de- 
gree. His association with the Hartford 
Accident began in 1937 as an adjuster in 
the Atlanta office. In 1941, after four 
years in adjusting work at various com- 
pany field claim offices in the South, he 
was transferred to the home office as an 
automobile claim examiner. In 1942 he 
was appointed automobile claim suner- 
visor and a year later became super- 
visor of the general liability claim divi- 
sion, a post he held until 1948 when he 
was advanced to field claim supervisor. 


Campbell, Marshall and Dunshee 


In his new post as chief claim super- 
visor, Mr. Campbell will direct the super- 
visory work of the claim department for 
all lines of casualty insurance written 
by the company. He also will be respon- 
sible for the training and development 
of supervisory personnel, litigation an- 
alysis and related matters. Mr. Campbell 
was born in Middletown, Connecticut, 
educated in the public schools there and 
graduated from the Hartford College of 
Law. His service with the Hartford 
Accident has included assignments in 
the company’s claim offices at Hartford 
and Bridgeport. Prior to becoming chief 
claim supervisor, he was for several 
years supervisor of the automobile claim 
division. 

Mr. Marshall, new supervisor of auto- 
mobile claims, was formerly an examiner 
in that division. Born in Fall River, 
Massachusetts, he is a graduate of Bos- 
ton Latin School and Harvard Univer- 
sity. Before coming with the Hartford 
Accident in 1947, he was associated for 
12 years with Liberty Mutual. Since 1949 
he has served as an instructor in Eco- 
nomics and Government at the Hartford 
College of Law and Insurance, Univer- 
sity of Connecticut. 

Mr. Dunshee brings to his new posi- 
tion of traveling field supervisor 23 
years’ claim experience with the Hart- 
ford Accident. A native of Salt Lake 
City, he attended Seton Hall College, 
South Orange, N. J., and received an 
LL.B. degree from the John Marshall 
Law School in Atlanta, Ga. He joined 
the Hartford Accident in 1930 at the 
Newark, N. J., claim office. In 1940 
he was transferred to Columbus, Ohio, 
where he spent a year before entering 
the U. S. Navy. Discharged in 1945, he 
returned to the company as claim repre- 
sentative at Raleigh, N. C., and a year 
later was named claim supervisor in the 
southern department headquarters at 
Atlanta. In April, 1953, he was assigned 
to the home office general liability claim 
division, with which he was associated 
until taking over his new duties. 


SENATE SUBCOMMITTEE PROBE 
To Seek New Method for Liability Cover 


of Government Vehicles Including 
Writing by Private Companies 


A special subcommittee of the Senate 
Judiciary Committee has been set up to 
investigate the self-insurance system 
now used for Government-owned vehi- 
cles. The special group will be headed 
by Harley M. Kilgore (D., W. Va.) and 
John M. Butler (R., Md.) will be a 
member. A third member will be ap- 
pointed at a later date. 

It is reported that the Senate Judiciary 
Committee has been concerned for some 
time over the number of private claim 
bills introduced in Congress based on 
auto liability. This is said to be a result 
under the present self-insurance system, 
of the Government’s refusal to accept 
suit if the accident involving the Govern- 
ment owned vehicle occurs “out of the 
line of duty,” Under the Federal Tort 
Claims Act, the only recourse left to the 
injured parties is the introduction of 
private claim bills in Congress. 

The subcommittee will look into the 
possibility of special Governmental cov- 
erage being underwritten by private 
companies and also investigate the prac- 
ticability of a revolving-fund type of 
self-insurance for auto liability. 


Pacific Indemnity Reports 
Nine Months Figures Up 


Pacific Indemnity Company board of 
directors at its meeting yesterday de- 
clared the regular quarterly dividend of 
75 cents per share, payable January 2, 
1954, to stockholders of record Decem- 
ber 15, 1953. 

Net premiums written by the company 
during the first nine months of 1953, 
after deducting reinsurance ceded, to- 
taled $21,364,365, compared with $20, 892, 
630 during the same period of 195 

Operations of the company a the 
first nine months of 1953, after provi- 
sion for Federal income taxes, produced 
a net profit of $1,301,883, equal to $8.68 
per share, as against $432,426 or $2.88 per 
share a year ago. 

Total assets,,as of September 30, 1953, 
were $46,080,327, an increase since De- 
cember 31, 1952, of $1,277,495. Surplus to 
policy holders was $12,212,383, an increase 
of $191,773, after dividends to stockhold- 
ers of $337,500 


MUTUAL AUTO PLAN IN MISS. 

Revised private passenger automobile 
classifications and rates are announced 
by the Mutual Insurance Rating Bureau 
for the State of Mississippi. The changes 
will apply to all policies written on or 
after November 30, 1953, and may be 
applied to policies written to become ef- 
fective between October 1 and Novem- 
ber 30, 1953. Twenty states and the 
District of Columbia have now approved 
the new classification plan introducing 
seven classifications for automobile lia- 
bility insurance. In several other states 
the new plan is under consideration. 


ZURICH’S PLAN IN 5 MORE STATES 


Five additional states—Arizona, [lli- 
nois, Kansas, Ohio, and Wisconsin—have 
approved the merit classification plans of 
the Zurich-American Insurance Cos. for 
private passenger automobile insurance. 
With these approvals the plans may be 
used in their entirety in a total of 29 
states and the District of Columbia. 

Approval of the physical damage merit 
classification plan has been granted in 
the state of New York. The merit plan 
for liability and medical payments cov- 
erages is still to be considered by that 
state. 


Client Pays Tribute to Job 
Done by Mrs. Mervin L. Lane 


Horace H. Nahm, president of Hooven 
Letters, Inc., New York, who was one 
of the oldest friends and clients of the 
late Mervin L. Lane, New York insur- 
ance broker and author, pays justified 
recognition as guest editor of “Lanews,” 
to the able job done by Mrs. Lane in 
running the Lane Agency during her 
husband’s long illness. In the current 
issue of this monthly news letter Mr. 
Nahm writes: 

“When Mervin Lane suffered his first 





Paul D’Ome 
MRS. MERVIN L. LANE 


serious heart attack several years ago 
Mrs. Lane began an intensive study of 
all phases of the insurance business. In 
the last two years during which Mr. 
Lane was entirely absent from the office, 
the agency has continued to operate in 
the capable hands of the agency staff, 
headed by Eileen Purcell. In this period 
Mrs. Lane has worked at the office 
continuously, and under her leadership 
the business has prospered .. .” 

Recognition is also extended by Mr. 

Nahm to the specialists from all the 
companies carrying Lane Agency insur- 
ance lines who, at all times, “have been 
available and have given prompt answers 
to even the most difficult and com- 
plicated insurance problems.” 

The agency has its headquarters in 
New Amsterdam Casualty’s building at 
60 John Street, New York, and this com- 
pany has been the Lane Agency’s prin- 
cipal casualty market since 1935 when 
Mr. Lane opened up as a broker. 


EMPLOYERS RE. ELECTS MAYERS 


Employers Reinsurance Corp. an- 
nounces that at a recent meeting of its 
board of directors Joseph W. Mayers 
was elected an assistant secretary of the 
company. Mr. Mayers is engaged in the 
supervision of claims for Employers Re- 
insurance in the eastern area. He has 
had some 15 years’ prior experience in 
the handling of all types of claims. 


FIRMS 50TH ANNIVERSARY 

Oakley & McNamee, general agents 
for the General Accident and Potomac 
Insurance Companies, Rochester, N. Y., 
were honored in recognition of the 
firm’s 50th anniversary. The agency was 
founded in 1903 by W. C. Burnette. It 
became Burnette & Oakley in 1932 and 
took its present name in 1946 when 
Thomas McNamee joined the firm. 


American F. & C. to 
Offer New Preferred 


HOW PROCEEDS WILL BE USED 





Common Stockholders Have Until Dec. 
9 to Subscribe to New Issue on 
Share for Share Basis 





American Fidelity & Casualty of Rich- 
mond, Va., a leading company in the 
truck and bus insurance market, has 
taken the initial step in an expansion 
program by offering to common stock- 
holders the right to subscribe at $22.25 
a share on a share for share basis to 
its new $1.25 convertible preferred stock. 
Subscription rights will expire at 2 
p.m., December 9, 1953, and any shares 
not taken by the stockholders will be 
purchased by an underwriting group 
headed by Geyer & Co., New York 

American Fidelity & Cas sualty will use 
the proceeds from the sale of the new 
preferred issue to (1) improve the rela- 
tionship of capital funds to the volume 
of premiums written; (2) to finance an 
anticipated further growth in its busi- 
ness, and (3) to enable the company 
and its insurance subsidiary to retain a 
large volume of their premium writings 
for their own account. 

The new stock will be redeemable 
after October 10, 1956, at $23.25 on or 
before October 10, 1959; at $22.75 there- 
after and on or before October 10, 1962 
and at $22.25 at any time thereafter; 
plus, in each case, accrued dividends to 
the date of redemption. 

The new convertible shares are ex 
empt from existing Pennsylvania prop- 
erty taxes \for county purposes, for 
school and e#fy purposes in Pittsburgh 
and for school purposes in Philadel- 
phia, so long as~the company remains 
liable for the, Pennsylvania gross pre- 
mium tax.* 

Following the sale, the company’s out- 
standing capitalization will comprise 
150,000 shares of the new $1.25 conver- 
tible preferred; 75,000 shares of $1.20 
convertible junior preferred stock (non- 
cumulative) which resulted from the re- 
classification on a one-for-four basis of 
previously outstanding preferred stocks 
and 180,000 shares of common. The 
company has no funded debt. 


Founded by Samuel A. Markel 


American Fidelity & Casualty was 
founded by Samuel A. Markel, its pres- 
ent chairman, and was chartered as a 
Virginia corporation on January 18, 
1926. Since its organization it has spe- 
cialized in the underwriting of b: sdily 
injury and property damage insurance 
on buses and on motor trucks engaged 
in long-haul transportation. As of June 
30, 1953, the company insured over 
4,000 risks consisting of more than 
56,700 trucks and buses. The company 
writes business in all 48 states. 

All commercial vehicles insured by 
A. F. & C. come under the continuous 
safety engineering supervision of Mar- 
kel Service, Inc., which also acts as un- 
derwriter and claims adjuster for the 
insurance company. It is pointed out 
that Markel Service accident prevention 
facilities provide for regular inspection 
of equipment and continuous check on 
driving performances of bus and truck 
drivers through the use of a fleet of 
road patrol cars, half of which are 
equipped with special 35mm. cameras 
which record a series of photographs of 
an insured vehicle being trailed. 

Associated with Geyer & Co. in the 
underwriting group are the following: 
Paine, Webber, Jackson & — Esta- 
brook & Co., McDonald & Co., Mason- 
Hagan. Inc., Scott, Horner & Masor 
Inc., Van Alstyne, Noel & Co., and 
Walston & Co. 
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Conn. Court Upholds 
Mail-Order Ins. Law 


DELAWARE FIRM CAN BE SUED 
Connecticut Judge Rules Service of Legal 
Process Through State Insurance Com- 
missioner Is Fair and Just 

Constitutionality of a 1951 Connecticut 
law bringing out-of-state mail-order in- 
surance companies under the jurisdiction 
of Connecticut courts has been upheld 
by Common Court Judge Sidney 
Johnson. 

Validity of the act was questioned by 
North American Mutual Insurance Co. of 
Wilmington, Del., defendant in a $5,000 
damage suit brought by a Hartford man 
who claimed the insurance company re- 
fused to pay him for injuries he received 
while on the job in March, 1951. He 
bought a group accident and hospitaliza- 
tion policy in 1949, he said, and made 
regular premium payments of 4 a 
month. 


North 


Pleas 


American filed a plea of abate- 
ment to the suit, claiming that Section 
1187B of the General Statutes is uncon- 
stitutional. The law allows service of 
process through the State Insur- 
ance Commissioner on an out-of-state 
insurance company even if that insur- 
ance company has no physical assets in 
Connecticut. The insurance firm said the 
state has no regulatory control over the 
company because the firm is not author- 
ized to do business in the state. 


Within Power of Legislature 


legal 


Judge Johnson overruled the insur- 
ance company’s plea, saying the legisla- 
ture was within its power in passing the 
act. “The legislature, as a matter of 
public policy, has merely placed the de- 
fendant within jurisdiction of our courts 
in what is called ‘a personam action,” he 
said. Were it not for the law, he added, 
it would be necessary to bring suit in 
a Delaware Court. “The case can more 
conveniently be tried here where the 
witnesses live and where the claim for 
loss would presumably be investigated.” 

Because the defendant has “at least 
some contact with our citizens, the main- 
tenance of a suit of this type does not 
offend traditional notions of fair play and 
substantial justice,” Judge Johnson con- 
cluded. 


AMERICAN HEALTH PROMOTIONS 
Meehan Appointed Vice Pres. in Charge 
of Underwriting Dept.; Ireland Asst. 
V.P., Claims; Warneke, Director 

William deV. Washburn, president, 
American Health Insurance Corp. of 
Baltimore, a member of the Commercial 
Credit Group of insurance and banking 
companies, announced the election 
of W. Lee Meehan as vice president of 
American Health. 

Mr. Meehan holds a law degree from 
the University of Baltimore and is a 
member of the Maryland Bar. He has 
been with the Commercial Credit Group 
since 1942 and since 1946 has been resi- 
dent manager of the Richmond, Va., 
branch of American Health. In his new 
copecity Mr. Meehan will be in charge 
of the home office underwriting depart- 
ment 

Benjamin L. Ireland has been elected 
assistant vice president in charge of the 
claim department. He holds a law 
degree from the University of Balti- 
more. Before coming with American 
Health in 1948, he had been associated 
with Union Mesorea! Hospital and also 
with the Maryland Blue Cross Plan. 

Mr: C1 Wi arneke, who has been 
with the Commercial Credit Group since 
1936 and in American Health’s home 
office agency department since 1951, has 
been appointed promotional director. 


has 


also 


Natl., Mutual Bureaus 
File Auto Ext. Medical 


JOINT INDUSTRY DEVELOPMENT 
Both Rating Dvendaaiines to Withhold 
Details to Give State Regulatory Offi- 
cials Time to Study Filings 


Spokesmen for both the National Bu- 
reau of Casualty Underwriters and the 
Mutual Insurance Rating Bureau, in re- 
sponse to inquiries from the insurance 
press, have announced that both rating 
organizations have cooperated with other 
segments of the insurance industry in the 
development of a program of automobile 
extended medical payments insurance. 

The Mutual Bureau has indicated that 
it has filed with the supervisory authori- 
ties in the states in which it operates 
a new manual rule for this coverage but 
will not make any statement on the cov- 
erage and rate program until the authori- 
ties have had an opportunity to consider 
and act upon the filings. 

Speaking for the National Bureau of 
Casualty Underwriters, William Leslie, 
general manager, has released the fol- 
lowing statement: 


Leslie Gives Statement 


“A uniform program of automobile ex- 
tended medical) payments was developed 
cooperatively by the insurance industry 
rather than by one company or rating 
organization. The National Bureau of 
Casualty Underwriters, which was one 
of the cooperating organizations, has 
filed the plan with the various state 
supervisory authorities on behalf of its 
member and subscriber companies. Until 
the supervisory authorities have had an 


Martin H. Imm Killed 
In Airplane Crash 


Martin H. Imm, president and founder 
of the St. Paul Hospital & Casualty 
was killed November 22 when his single 
engine plane crashed_on a farm near 
New Berlin, Wis. Mr. Imm and_ his 
nephew were the occupants of the plane. 
The wing tip hit a barn and the plane 
crashed in flames. 

Mr. Imm is survived by his wife and 
children and a brother, Gerhardt A. 
Imm who is secretary-treasurer of the 
company. 

Under Mr. Imm’s leadership the St. 
Paul Hospital & Casualty has grown to 
be a real factor in Minnesota hospital 
insurance circles. A prominent member 
of the Health & Accident Underwriters 
Conference, he was a member of its 
hospital and medical insurance commit- 
tee at the time of his death. 


Com. Cravey Wins Bankers 
L. & C. Supreme Court Action 


The United States Supreme Court on 
Monday refused to order the U. S. Dis- 
trict Court for Southern District of 
Florida to try Bankers Life & Casualty 
Co. charges against Georgia Insurance 
Commissioner Cravey. The insurance 
company had alleged a conspiracy of two 
states—Georgia and Florida—to dz amage 
the company. Bankers L. & C. had in- 
stituted a suit last year for damages 
against Georgia and Florida Commis- 
sioners and four insurance companies. 
Cravey contended he could be sued only 
in Georgia. 





cpportunity to consider and act upon the 

filings we do not plan to make any pub- 

lic announcement of the program. At 

the appropriate time the National Bu- 

reau of Casualty Underwriters will make 
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public a detailed statement. 
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Should...or shouldn’t you 
-write life insurance? 


Writing life insurance through general insurance men is nothing 


new to us. No experiment. We’ve been doing it since 1911. That’s 


Would you like to know what general insurance men them- 
selves think about it? For the first time, we present a cross-section 
of opinion from representatives who know first-hand the advan- 
tages and profit of making life insurance an added service to 


WRITE TODAY FOR YOUR FREE COPY: 
“Should General Insurance Men Write Life Insurance” 


Agency Department 


CONTINENTAL ASSURANCE COMPANY 


310 South Michigan Avenue, Chicago 4, Illinois 


Associated with Continental Casualty Company—Transpor- 
tation Insurance Company—United States Life Insurance 
Company —A National Institution writing all forms of Acci- 
dent and Health, Life Insurance, Casualty, Surety Bonds, 
Inland Marine, Fire and Allied Coverages 


























DANISH STUDENT DID FINE JOB 


Here for Year on Leave From Copen- 
hagen University, J. J. Juhidal Assisted 
in H.O. of Combined of America 
Jorgen Juhl Juhldal, young Danish 

student who has been working for the 

past year in the home office of the 

Combined Insurance Co. of America, re- 

turned home to Copenhagen a few weeks 

ago and has resumed his studies at the 

University of Copenhagen. Having re- 

ceived the benefit of a year’s practical 

experience with an American insurance 
company, his ambition after graduation 
from college a few years hence is to 
make insurance his career. As a matter 
of fact, he has selected for his thesis 

“State vs. Private Insurance—Based on 

a Case Study.” 

W. Clement Stone, president of the 
Combined, first met Mr. Juhldal while 
abroad the summer of 1952. He was 
working for the Student Travel Service 
as a guide and took care of Mr. Stone 
and his party while they were in Den- 
mark. His personality and intelligence 
so favorably impressed Mr. Stone that 
he invited Jorgen Juhl Juhldal to visit 
America on a student leave of absence 
from the university: 

Around the Combined’s home office 
Mr. Juhldal acquired the reputation as 
an “idea” man, and he submitted all 
kinds of labor saving, sales promotion 
and public relations ideas to President 
Stone. It encouraged him greatly when 
some of them were adopted. His fresh 
viewpoint, particularly on home office 
techniques and short cuts, was recog- 
nized by Mr. Stone and the staff. He 
also fit into the role of official guide 
and reception committeeman when out- 
of-town visitors arrived at the office, 
and in this way he got acquainted with 
many of the Combined’s field forces. 

a young man’s chief impression of 

. & H. insurance here centers around 
— public relations aspects. He told The 
Eastern Underwriter before he sailed to 
Denmark: “I hope that a big industry- 
wide public relations program will be 
adopted soon by American A. 
companies so as to bring about a better 
understanding of this line and to stem 
any further encroachment by the gov- 
ernment.” 


Hospital Men Are Warned 
Public May Be Oversold 


public may become “oversold” 
on the need for hospitalization, Dr. 
Harry Becker of Battle Creek warned 
at the 34th annual meeting of the Mich- 
igan Hospital Association. 

He warned hospital executives of a 
growing tendency to regard hospital 
care as a “mere convenience,” thus plac- 
ing heavy pressure on facilities and 
on such pre-paid hospital care plans as 
the Blue Cross. He reported on special 
studies he made under auspices of the 
Michigan Medical Society and the state’s 
Blue Cross organization. He said many 
of the thousands covered by Blue Cross 
protection demand hospitalization when 
it actually is unneeded, thus crowding 
facilities needed for deserving cases. 
He said doctors are trying to remedy 
the situation by “straight, plain talk to 
their patients.” 

Dr. Kenneth Babcock, Blue Cross 
president, suggested an aggressive medi- 
cal records committee in each commu- 
nity to combat overuse of hospital facili- 
ties, detecting “all signs of faulty and 
improper uses” of hospital care plans. 


The 


Subjects for Group Meeting 

At a recent meeting of the group com- 
mittee of the Health & Accident Under- 
writers Conference, held in Chicago, the 
following current topics were selected 
for discussion at the annual group A. & 
H. meeting of the conference to be held 
February 9-10 at Drake Hotel: 

Association group trade, association 
group professional, deductible and coin- 
surance for hospital coverage and group 
sales. Breakfast meetings will be held 
on some of these subjects. 

The group committee will meet prior 
to the opening of the sessions which al- 
ways attract a big attendance. 
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Industrial Noise 


(Continued from Page 29) 


into the law (1922), make it perfectly 
evident that the legislature had only in 
mind traumatic injury as a cause of 
compensable deafness. Had they had 
non-traumatic deafness in mind, it would 
have been easy enough for them to have 
so expressed it in plain language. The 
fact that the Court made no such dis- 
tinction only adds to our problem and in 
large measure contributes to the con- 
fusion that exists... .” 

Mr. Sayer further brought out that 
numerous claims for partial deafness 
have been allowed in the past few years 
under the Federal longshoremen’s and 
harbor workers’ compensation act, 
chiefly with respect to ship repair work 
in various shipyards. 

He also mentioned recent Wiscon- 
sin claim where a worker in a drop forge 
plant (without being disabled from pur- 
suing his regular vocation) was granted 
an award of compensation for partial 
deafness in both ears. Said Mr. Sayer: 
“The Circuit Court reversed the award 
and held that there was no date of in- 
jury (a prerequisite to an award under 
the wording of the Wisconsin law), 
since the man was still working in the 
same employment and earning the same 
wage. However, in October, 1953, the 
Supreme Court of Wisconsin handed 
down a decision reversing the Circuit 
Court and reinstating the award of the 
Industrial Accident Commission. Wojcik 
v. Green Bay Drop Forge Co.)” 

The speaker dwelt at length in his 
talk on the problem of the accrued lia- 
bility for already incurred partial loss 
of hearing, stressing administrative diffi- 
culties in coping with this problem and 
the great potentiail cost involved. 


National Study Recommended 


Mr. Sayer maintained that the present 
situation transcends in difficulty any 
situation that has heretofore arisen in 
compensation, and he urged: “We must 
examine the question not only from its 
medical and legal aspects but from its 
economic implications.” He was decidedly 
against following the line of least re- 
sistance and “accepting this liability that 
was never in the minds of the authors 
of our compensation laws... .” One al- 
ternative that suggests itself “may be an 
insistence on the part of industry that 
the principle many years ago written 
into the New York law should be ad- 
hered to, i.e., that as in all occupational 
diseases, compensation is payable only 
if there is actual total or partial loss of 
earnings resulting from noise.” 

In the speaker’s opinion this could 
only come about as the result of expert 
and impartial study of the whole subject 
and on a national scale. “We cannot 
hope for anything approaching uni- 
formity with such a study; certainly no 
one state or group of states can make 
the determinations for all. To conduct 
a national study, we must have a national 
body (such as the Industrial Hygiene 
Foundation) having the organization, ex- 
perience and the means to make a na- 


tionwide survey. It should include: 
(a) An examination and review of existing 


law, both statute and by court decision, in the 
several jurisdictions in this country; (b) the 
medical aspects of hearing loss in noisy environ- 
ment, including the various types of noise, fre- 
quencies, noise levels and intensity, the effect 
of age and pre-existing conditions, and all rele- 
vant factors; (c) the economic aspects of the 
problem, including the extent of the exposure, 
the number of persons estimated to be affected 
by industrial noise, including the development 
of statistical data; and (d) the engineering 
phase of noise production in various industries 
and measures of possible noise control or 
muffling. 

Before closing Mr. Sayer referred to a 
scientific study of the noise problem 
made by a group of men in New York, 
appointed by Mary Donlon, chairman, 
Workmen’s Compensation Board of New 
York, which he felt was “a long stride 
forward i in this field.” Their findings are 
now in Miss Donlon’s hands and its pub- 
lication is awaited with great interest. 


Mail-Order Hearing 


(Continued from Page 29) 


president and general counsel, American 
Life Convention; A. V. Gruber, general 
manager, American Mutual Alliance; and 


Hugh L. Tollock, 
National Association of Insurance 
missioners. 

In replying for the Health & Accident 
Underwriters Conference, John PP. 
Hanna, managing director, advised the 
senator that conference members selling 
insurance by mail are also members of 
the International Federation of Com- 
mercial Travelers Insurance Organiza- 
tions and that the purposes of the com- 
mittee would be better served by an 
invitation to them instead of the confer- 
ence, to which Senator Langer agreed. 

Complaints reported by the committee 
in respect to sale of insurance by mail 
were: Little control by Insurance Super- 
intendent over the financial require- 
ments prerequisite to doing business, ad- 
vertising, policy forms, or methods of 
solicitation, except in state of domicile; 
limited coverage combined with mislead- 
ing advertising; misleading policy forms; 
unlicensed companies doing business on 
military reservations within a_ state; 
mail-order companies do not bear their 
share of costs of government borne by 
other insurance companies through li- 
censes and taxes. 

Also, difficulty in collecting claims be- 
cause policyholder is forced to seek re- 
lief in courts of state where unlicensed 
mail-order company is domiciled; com- 
pany can do business in state through 
mails, despite its inability to meet finan- 
cial requirements of statutes of that 
state, and can get around other require- 
ments of state insurance department. 


assistant secretary, 
Com- 


Legislative Recommendations Received 
Recommendations received by the com- 

mittee as to possible legislative action 

were split into two parts. 
Recommended Federal Statutes were: 
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A statute imposing heavy penalties for 
misleading advertising; a statute such as 
now enacted by many states prohibiting 
company from doing business in any 
state where not licensed with heavy 
penalties for violation; tightening of 
Federal procedure of Federal Trade 
Commission with more speed between 
initiation of an action and its conclu- 
sion; Federal statute prohibiting use of 
United States mails to carry on insur- 
ance business in states in which compa- 
nies are not licensed; Federal premium 
tax of 5% or 10% on ‘unauthorized busi- 
ness done through mails: outside of state 
of domicile. 

Suggested state statutes were: Enact- 
ment by each state or so-called model 
“service of process” of Unauthorized In- 
surers Process Act permitting service of 
process on mail-order insurers; state 
law prohibiting company domiciled in a 
state from doing business in other states 
without complying with laws and insur- 
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ance regulations of the other states con- 
cerned; state law requiring all advertis- 
ing of insurance companies to be ap- 
proved by state insurance department. 
Suggestions for State Insurance 
Departments 

Suggestions on practices and policies of 
some state insurance departments were: 
Wide circulation of information relating 
to disadvantages of purchasing mail- 
order insurance; articles by state insur- 
ance department in leading newspapers 
setting forth disadvantages of buying 
mail-order insurance; cooperation § of 
newspapers in state, whereby they refuse 
to carry all advertisements of companies 
not authorized to do business in the 
state. 

All witnesses will be asked for their 
opinions on any or all of the comments 
thus far received by the committee, as 
well as to add their own. 

Aside from gathering the comments 
from state insurance Commissioners and 
others and boiling them down for resub- 
mission to prospective witnesses, the 
committee staff has consulted with Fed- 
eral Trade Commission officials about 
mail-order insurance trade practice rules 
promulgated in February, 1950, to regu- 
late advertising and sales promotion by 
the companies. FTC is expected to send 
a witness to the hearings. 


N. Y. Federation 


(Continued from Page 29) 





ing from these accidents is a stark re- 
minder that there is much room for 
improvement. We are determined to 
improve the traffic courts so as to 
contribute more significantly to the re- 
duction of the traffic toll. 

‘New York City has an annual toll of 
over 30,000 traffic accidents and 600 
deaths. I hardly need remind this audi- 
ence that as a result insurance rates 
have gone up steadily and are still ris 
ing. The untold tragedy and grief result- 
ing from these accidents, not to mention 
the economic loss, is staggering. The 
problem of traffic safety is one of the 
most serious confronting our city.” 


Special Parking Court Created 


Mr. Murtagh then expl uined that first 
step in the reorganization of the traffic 
courts will be the creation of a special 
parking court at 100 Centre Street, Man- 
hattan, with city-wide jurisdic tion. All 
summonses for parking violations will be 
returnable in this court. 

“This change will enable the traffic 
courts in the five boroughs to assume a 
more significant role in traffic safety. A 
crowded court calendar is not conducive 
to proper analvsis and effective treat- 
ment of individual cases. The new po- 
lice department program on drunken 
drivers will bring thousands of additional 
cases into these courts annually.” 

A delegation of members and officers 
of the New York State Agents Associa- 
tion, headed by President Emil T. Clauss 
of Buffalo, attended the luncheon. 
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REPORT ON LOSS OF HEARING 


Workmen’s Compensation Board to Hold 
Conference in New York, December 9 
on Results of Investigation 

At a conference scheduled for the 
Hotel Commodore, New York City, on 
Wednesday, December 9, Miss Mary 
Donlon, chairman of the New York 
State Workmen’s Compensation Board, 
will release a report submitted to the 
board by special committee of five con- 
sultants on occupational loss of hearing. 
The report is expected to be of interest 
throughout the nation and 
important precent in 


to industry 
to establish an 
insurance and 


workmen’s compensation 


administration. 

Miss Donlon has invited to the day- 
long conference at the Commodore Hotel 
representatives of insurance carriers 
licensed to issue workmen’s compensa- 
tion insurance policies in New York 
State as well as representatives of self- 
insured employers. The morning session 
is scheduled for ten o'clock and the 
afternoon session for two o'clock. 

In announcing the conference, the 
chz Lirm in of the New York State Work- 
men’s Compensation Board declared that 
for a number of years the problems in 
connection with the occupational loss of 
hearing cases in workmen’s compensa- 
tion have been troublesome alike to em- 
ployers, carriers, claimants, doctors and 
the board. 

“In an endeavor to obtain scientific 
and medical guidance towards standards 
suitable for the development of records 
and the evaluation of evidence in these 
cases,” Miss Donlon stated, “we ap- 
pointed in September, 1952, a board of 
five eminent consultants and handed to 
them a series of questions for which 
the board desired to have answers. 

“Their report is now received. It is 
about to be published,” she continued. 
“The board is adopting certain proce- 
dures in connection with the occupa- 
tional loss of hearing cases, founded on 
the data reported by this committee.” 

“he conference, the board chairman 
pointed out, is being held to make this 
information as widely available as pos- 
sible. 

The committee of consultants which 
submitted the report on occupational 
loss of hearing to the board was com- 
posed of Dr. Stacy R. Guild of Balti- 
more, Dr. Gordon D. Hoople of Syra- 
cuse, Dr. Otto C. Risch of New York 
City, Dr. C. Stewart Nash of Rochester 
and Dr. Joseph C. Serio of Buffalo. 

Copies of the report which will be 
discussed at the sessions are now being 
printed and will be distributed at the 
conference. 


Two U. S. F. & G. Offices 


United States F. & G., Baltimore, has 
announced the onening of new branch 
offices at Nashville, Tenn., and Scran- 
ton, Pa., on January 1 of next year. 

William T. Parish, Jr.. who has been 
the company’s manager at Columbia, 
S. C., will become the manager at Nash- 
ville. Charles H. Graff, state agent at 
Nashville, will be assistant manager. Mr. 
Parish was formerly assistant manager 
at Louisville and Mr. Graff a special 
agent in North Carolina and special and 
state agent in Tennessee. 

John D. Kemple, special agent in 
charge of the service office at Scranton, 
will become manager of the new office 
at that point. 

Robert A. Bolin, who has been assist- 
ant manager at Columbia, will succeed 
Mr. Parish as manager. Mr. Bolin was 
underwriter and special agent at Atlanta 
before his assignment at Columbia. 


Western Ins. Inf. Office 
Opens Branch in Portland 


The second branch office of Western 
Insurance Information Service has been 
opened in Portland, Ore. Alan Tebb, 
branch manager of the new office, will 
be in charge of Oregon activities it was 
announced this week by Victor Mont- 
gomery, Sr., president of the organiza- 
tion. 

Formerly the activities of the associa- 
tion for Oregon were handled by Karl 
Krogstad, Jr., branch manager of the 
Seattle office. Oregon’s increased public 
interest in the organization’s public re- 
lations program prompted the opening 
of the Portland office. 

Western Insurance Information Serv- 
ice, less than two years old, is a non- 
profit public service organization sup- 
ported by 31 casualty insurance compa- 
nies doing business on the Pacific Coast 
with headquarters in Los Angeles. The 
association, with over 200 hundred 
speakers, talks to clubs and organiza- 
tions in California, Oregon and Wash- 
ington on the subject of casualty insur- 
ance, to acquaint the public with the 
problems of the industry and particularly 
the public’s problem of automobile in- 
surance rates. It is pointed out in the 
talks, and through the local papers, that 
the public makes the insurance rates 
while driving their automobiles, having 
their cars repaired in case of an acci- 
dent, and while serving on juries. 


Kemper Junior Board Elects 

Charles L. Massey, A. & H. under- 
writer for Lumbermens Mutual Casualty, 
has been elected chairman of the Kem- 
per Insurance Junior Board. He suc- 
ceeds Lester C. Gracyk, of statistical 
tabulating. 

The board also named Walter F. 
Hachmeister, comptroller, as secretary; 
Thomas F. Patton, a bond and burglary 
underwriter, assistant secretary, and 
elected to the board Richard H. Georgi, 
home office claims examiner, and John 
Harack, statistical actuarial. 

The board was formed in 1946 to give 
young insurance men a chance to de- 
velop their talents and to present them 
with an opportunity to deal with prob- 
lems of top management. 


TEXAS C. & S. MEETING 

M. Storey Lindsey, chairman of the 
casualty and surety committee, Texas 
Association of Insurance Agents, has 
announced that the one day educational 
meeting, held each year, will be held, 
Monday, January 11, in the Adolphus 
Hotel, Dallas. 


L. W. Taylor General Agent 
Of United States Life 


Lester W. Taylor of Red Bank, N. J., 
has been appointed a general agent of 
the United States Life for both life and 


A. & H. insurance. He has just com- 
pleted 20 years in the business. 

For many years Mr. Taylor repre- 
sented the Metropolitan Life, first as an 
agent at Woodbury, N. J., and later as 
assistant manager at Red Bank. A grad- 
uate of University of Pennsylvania, he 
majored in engineering. 

Mr. Taylor conducts a multiple line 
agency, with Donald MacConnell in 
charge of general insurance lines and 
William Carlisle in charge of A. & H. 

Active in local politics he is president 
of the school board of the town of Little 
Silver, N. J.; belongs to the Lions 
Club and is a member of the Monmouth 
County Life Underwriters Association 
and the New Jersey A. & H. Under- 
writers Association. 


So. California Fieldmen Meet 


The Casualty & Surety Fieldmen’s As- 
sociation of Southern California recently 
heard attorney Hugh B. Ratchford speak 
on “Interesting Aspects of Claims at 
Trial.” In addition to the talk, films 
relating to claim investigation made up 
the program. 

Mr. Ratchford, in his address, stressed 
the ever continuing war being waged 
against built-up claims, and also shed 
considerable light on the present day 
distortion of the true adequate award, 
as had been shown up in verdicts of 
courts and juries. 

Edward Mitchell, of Krout & Schnei- 
der, presented a film which emphasized 
vividly how undercover work aids in the 
exposure of fraudulent claims and also 
showed the comedy, the tragedy and the 
sheer larceny met in every day investi- 
gation of claims. 


FRANK E. NEWMAN DIES 


Former Executive Vice President of 
General Security Passes Away From 
Heart Attack at Age 66 

Frank E. Newman, who retired last 
year as executive vice president of the 
General Security Assurance Company of 
New York, died of a heart attack Novem- 
ber 24 after being stricken in a Man- 
hattan office building. 

Mr. Newman was born in Brooklyn 
66 years ago. He started his career in 
1904 as a clerk with the Royal Liverpool 
Group, later transferring to the Conti- 
ental, one of the companies in the A:ner- 
ica Fore Insurance Group. He joined the 
General Security Assurance in 1930 and 
was named executive vice president a 
decade later. He was a thirty-second 
degree Mason and belonged to the Drug 
and Chemical Club of New York. 

Surviving are his widow, Mrs. Ruth 
Engle Newman; a son, Frank E. New- 
man, Jr. of Garden City, and a daughter, 
Mrs. Cipro G. Benedetti of Manhattan. 

The General Security, which writes re- 
insurance only, was formerly the U. S. 
branch of the General Fire of Paris. 


Connecticut CPCU Meeting 


“Insurance Marketing Methods” were 
discussed by a Hartford CPCU panel, 
Tuesday, November 10, at the monthly 
dinner forum of the Connecticut Chapter 
of the Society of Chartered Property & 
Casualty Underwriters. 

Meeting at the Nutmegger House, 
Newington, the discussion leaders were 
Richard S. Stewart, examiner, Phoenix- 
Connecticut Group; Paul U. Sunderland, 
Jr., business extension department, Hart- 
ford A. & I.; Lewis V. Irvine, superin- 
tendent, training, sales research and pro- 
motion, the Travelers; M. H. Blackburn, 
public information and advertising de- 
partment the Travelers; and Austin 
inde special agent, Aetna Insurance 

oO. 


John B. Abrahms, owner, Max Blu- 
menthal Agency, was in charge of ar- 
rangements. 


MIDDLE ATLANTIC CPCU 

Members of the Middle Atlantic Chap- 
ter of the Society of CPCU’s, the host 
chapter of the recent annual meeting 
and seminar held in Philadelphia, heard 
reports of that week at a dinner meet- 
ing recently. A. Hawthorne Criddle 
gave a review of the proceedings and 
paid tribute to committeemen for their 
efforts and cooperation. 

Joseph R. Grubb, Jr. reported on 
registration and through James Wilson, 
Jr., president of the chapter, the mem- 
bers learned that income exceeded the 
budget. 


“DOLLARS AND SENSE” FILM 
Produced by Zurich-American Compa- 
nies; Deals With Unjustified Jury 

Awards in Auto Liability Cases 

A film dealing with unjustified awards 
in automobile liability suits has just been 
released by the Zurich-American Insur- 
ance Companies. Premier showings were 
held in principal cities from coast to 
coast recently. 

The film, entitled, “Dollars and Sense,” 
is available on a 10-day free loan basis 
to any insurance agent in the United 
States, the borrower paying only the 
shipping charges. Requests should be ad- 
dressed to the companies’ head office, 
135 South LaSalle Street, Chicago 3, Til. 

“Dollars and Sense” is a 15-minute 
black and white sound slidefilm, consist- 
ing of a 35 mm filmstrip accompanied by 
narration on a 16-inch 334% rpm record, 
A sound slide projector is required for 
its showing. 

he film, using fictitious names and 
scenes, tells the story of Tom Reynolds, 
who calls on his insurance agent to pro- 
test a bill for automobile insurance which 
he considers too high—especially since 
he hasn’t had an accident in 15 years of 
driving. 

After explaining how automobile insur- 
ance rates are determined, the agent 
points out that Tom, himself, is partly 
responsible for his own high premium, 
since he was a member of a jury which 
had granted an award unjustifiably in an 
automobile liability suit. Flashbacks show 
the accident, scenes in court, and what 
took place in the jury room. In a sur- 
prise ending, Tom realizes that his auto- 
mobile insurance is worth every cent it 
costs. 


Votes on Split of Stock 

Stockholders of Western Casualty & 
Surety voted at a special meeting on a 
charter amendment which would change 
the par value of the company’s capital 
stock from $10 to $5 per share and 
would increase the authorized number of 
shares of capital stock from 200,000 
shares to 600,000 shares, Roy B. Duboc, 
president, has announced. 

After approval of the plan by stock- 
holders, the company proposes to split 
its stock two for one, giving holders of 
the present 150,000 shares of $10 par 
value capital stock 300,000 shares of 
$5 par value. 


Standard Accident to Hold 
Ten-Week Training School 


A new ten-week training class for 
agents and selected employes of Stand- 
ard Accident and its affiliate, the Planet 
Insurance Co., will start February 15, 
1954, at the home office of the companies 
in Detroit. 

The new class, which has been stream- 
lined to run for a period of 10 weeks 
rather than the 13-week period of pre- 
vious classes, is planned to cover all of 
the insurance lines written by the com- 
panies: casualty, surety, fire and marine. 
Also included will be a practical course 
in public speaking and the making of 
actual insurance surveys by the students. 
The class will be limited to 30 students 
and final acceptance of applicants will be 
made by the school governing committee. 


ZURICH JOINS IND. INSURERS 

Zurich General Accident & Liability 
and American Guarantee & Liability 
have joined the National Association of 
Independent Insurers as respects auto- 
mobile lines according to an announce- 
ment made by the NAII headquarters 
office in Chicago. 
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